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KEWANEE | 


STEEL BeILERS 


The disengaging area, where all the newly 
formed steam bubbles are liberated from the 
water into the steam space, must be extensive. 


If these steam bubbles are crowded into a congested out- 
let (like the neck of a bottle) the boiling-over effect will be so 
violent that water will be carried out with the steam. 


The large unbroken steam disengaging area provided in 
the Kewanee design reduces priming and foaming to noth- 
ing, keeps the steam supply to the mains dry, thus adding 
considerably to the total efficiency of the boiler. This is just 
one more reason why Kewanee boilers lower heating costs. 





EVERY DROP 
OF WATER 


expands 1600 times i:s original 
volume at the instant of con- 
version into steam. There is 
room to do this at the disen- | 















gaging area in a Kewanee boiler. - 
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KEWANEE, BOILER CORPORATION : 
Kewanee, Illinois > 
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Branches in 40 Principal Cities 





Fourth of a Series— explaining just why 
Kewanee Boilers Cut Fuel Costs. 
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All gardens are fine things but a “profit 
garden”’ is the finest of the lot. 


The way to go about raising a profit garden 
is simple. Order a complete Line of VYQGEL 
Frost Proof Closets and Hydrants and then 
start calling upon the hundreds of VQ@GEL 


prospects that are on every side of you. 


You'll find your garden will grow easily, 
for everyone needs YQGEL Equipment. 
YQGEL needs no introduction and if you 
only keep planting the seeds of VOGEL, con- 
venience you'll have a bumper crop. 











VQGEL Frost Proof Closet 
No. 1 





Del. St. Louis, Mo. 


S Jos. A. Vogel Co. 
Wilmington, 
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WOLVERINE SILL FAUCETS 


Gardens and lawns need water — and a dependable 
Sill Faucet is necessary. Whether it is for the new 
home or replacement in the old, the modern 
plumber cannot afford to install anything but 


the best. 
In Wolverine Sill Faucets is embodied excellence 
of material and workmanship — full and _ free 
waterways — perfect seating qualities and enduring 
service. 


7 


Wolverine’s record for over 30 years is an assurance 
of value — an emphatic testimony as to the worth 
of their products. Build good-will by installing 
Wolverine Sill Faucets. 


We sell the Retail Plumbing Trade Exclusively. 


WotverineE [}Rass ORKS 








GRAND RAPIDS (W8) MICHIGAN 
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PLUMBERSar4STEAM FITTE 
APPRECIATE 











BLACK & DECKER 





The Black &® Decker No. 5 
Plumber’s and Steam Fitter’s 
Tool Kit. A complete, com- 
pact outfit to be taken out on 
the job. 


AN ELECTRIC TOOL KIT Zor 


PLUMBING AND STEAM FITTING 


HE BLACK €&% DECKER No. 5 Plumber’s and 

, Steam Fitter’s Tool Kit is one of the handiest 
outfits that Black & Decker has brought out for the 
Plumbing Trade. The tools are packed in a strong, 
durable metal kit box whichis painted an attractive 
deepred. Thecontents have beencarefully planned 
to take care of practically every drilling and hole 
cutting job that will come up and consists of a Black 
€> Decker 2 inch Special Portable Electric Drill, Hole 
Saws in pipe tap sizes and outside pipe orconduit size; 
from /4 to 244 inch; woodaugers 114, 14% and 134inch; 
and twist drill bits 14, 546, 344, 7Ag and ',inch. There 
is also plenty of space left to take care of small tools 
such as wrenches, screw drivers and other small 
equipment that the Plumber or Steam Fitter always 
carries. 























BLACK & DECKER 









Price, Complete As Illustrated and Described Above, $78.00 





The BLACK €? DECKER MFG. CO. 


TOWSON, MD. U. S. A. 
Black €? Decker Mfg. Co., Limited, Toronto, Ontario. Black €? Decker, Limited, Slough, Bucks, England 
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ROST | 
Connected Waste / 


and Overtlow 


With Original, Patented |} 
Adjustable Flange 


ECAUSE the service end of a bath tub 

varies in pitch from 5 to 12 degrees, the 
plumber usually experiences difhculty in in- 
stalling his connected waste and overflow. 

The adjustable flange on the Frost Con- 
nected Waste and Overflow overcomes this 
difhculty. It is adjustable to any angle and is 
guarantced to fit the slant on any tub. The en- 
cased washer makes a tight joint and is posi- 
tively foolproof —a standard feature, without 
extra charge, on cast and wrought wastes. 

Made with cast brass head, tee and waste 
shoe; satin finish castings; tubes bright; cast 
brass nuts; solid or loose tailpiece; adjustable 
cast tee; standard and 17 gauge. 





















Note the simplic- 
ity of the Frost 
adjustable flange. 
Saves time and 









trouble because it 
will fit the slant 
on any tub. Once 
you get the habit 
of using the Frost 
no other will 
satisfy you. 
































A Complete Line 
Frost Products, finished in both Nickel and 


Chromium Plate, include a complete line 
of Plumbers Tubular Brass Gaods, lavatory 
and sink traps, lavatory and bath supplies, 
as well as a complete line of tank trim- 
mings. All goods rigidly inspected, care- 
fully packed, shipped promptly. Packed 
in orange colored boxes with a blue band. 


Your Jobber Stocks Frost Products 


The Frost Manufacturing Company 
Kenosha, Wisconsin 
























Frost Cast Brass Hexagon 


Frost Nickel Plated Cast Brass 
Trap Bushing § t 


lip Joint Nu 
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... and we’re heating 
the new school house with 
the heat that’s left over 
from the old school house 


—with apologies 
to Josh Billings 


It took two hundred tons of coal per year to heat 
the Elementary School Building at Ludlow, Ken- 
tucky. And then, in 1920, Ludlow built a new 
high school adjacent to the elementary school— 
and, while they were planning a Webster System 
for the new building, it was decided to modernize 
the heating system in the old building and heat 
both buildings from one boiler plant. Now —to 
heat the two school buildings requires only one 
hundred and sixty tons of coal per year. 


The detailed facts concerning this instance ot 
saving through modernization of obsolete or 
faulty heating systems, by application of Webster 
Service and equipment, are clearly brought out 
in a survey made for us by an impartial engineer- 
ing firm. Write for it today. 


- since 1888 





of Steam Heating 


Warren Webster & Company, Camden, New Jersey 
Pioneers of the Vacuum System of Steam Heating 


52 U.S. Branch Offices—In Canada, Darling Bros., Ltd., Montreal 


More than 46,000 installations in America’s finer buildings 
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And in New 
Schools Too! 


A Few Outstanding 
Schools Recently 
Equipped With 
Webster Systems 
of Steam Heating. 


€ 


James Madison High School, 
Brooklyn, N. Y. 


Westport High School, Kan- 
sasCity,Mo. | 

College of William and Mary, 
Williamsburg, Va. 

Catholic Boys’ High School, 
Pittsburgh, Pa. 

Atherton High School, Louis- 
ville, Ky. 

Junior High School, Memphis, 
Tenn. 

Cathedral High School, Indi- 
anapolis, Ind. 

Public Latin School, Boston, 
Mass. 

John Francis Junior High 
School, Washington, D. C 

Bedford Junior High School, 
Westport, Conn. 

Public School No. 146, Jack- 
sonville, Fla. 

Milford Novitiate, Milford, 
Ohio 

New Jersey Avenue School, 
Atlantic City, N. J. 
West Durham Junior High 
School, Durham, N. C. 
Walter H. French School, 
Lansing, Mich. 

Frank Wiggins School, Los 
Angeles, Calif. 

Holy Name School, Omaha, 
Nebr. 

East Denver High School, 
Denver, Colo. 

Junior and Senior High School, 
Easton, Pa. 

Girls’ High School, Atlanta, 
Ga. 

Abraham Lincoln Junior High 
School, Rockford, Ill. 

Chisholm Junior High School, 
Chisholm, Minn. 

William Penn High School, 
Harrisburg, Pa. 

Plant Senior High School, 
Tampa, Fla. 

Hyde Park School, Cincin- 
nati, Ohio 

Intermediate Colored School, 
St. Louis, Mo. 

Appalachia High School, Ap- 
palachia, Va. 


e 
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M-VB 


CLOSET TANK FITTINGS 


0.0 




















factory bear the letters ‘‘M-VB.’’ Look for 


A Tank Fittings made at our Sturgis (— ti. 
this trade-mark on the fittings you buy. 






M-VB Ball Cocks are durable, extremely simple 


and all working parts are easily accessible. / 00 fo , th e 
M-VB Ball Cock No. 17-A is an excellent exam- 
ple of this. Silent, sturdy and simply con- tr Mar hk 


structed. A spiral retarder on the outside of 
the cast supply, covered with a heavy gauge 
hush tube, eliminates all objectionable noise. 
A special refill adjustment permits control of 
all noise from that quarter. This ball cock is 
especially adapted for use in high pressure 
territories and where absolute quiet is wanted. 


For full details on this remarkable new M-VB 
Ball Cock, write us at Sturgis. 


Various hand operations performed on all 
M-VB Fittings by loyal, interested work- 
ers have added a quality far above the 
common. 


Orency £Uan Bure 


MANUFACTURING DIVISION 
SCOVILL MANUFACTURING CO. 


- turgis, Mi chigan 
$8) A SCOVILL PRODUCT 
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K-8065 Kohler Interchange- 
able Lavatory Faucet with 
self-closing unit and oscillat- 
ing handle. To change to 
compression faucet, remove 
compact self-closing unit. 


K-8065 Interchangeable Lavatory Faucets with self- 
closing units ona Kohler Vitréous China Lavatory 








K-8067 Kohler Interchange- 
able Lavatory Faucet with 
compression unit. To change 
to self-closing type, take out 
removable seat and compres- 
sion unit. 





K-8002 Kohler Combination Lavatory 





Fitting. May be equipped interchangeably 
with compression valves as shown or 
with the self-closing type. This fitting has 
the positive-acting Kohler lift drain with 
patented spring ball to keep the drain 


open or closed. 





New Kohler Faucets 


with interchangeable “insides” 


Here are improved types of fittings to be included in 
the Kohler line of superior plumbing brass. 


The new self-closing faucet on the lavatory illus- 
trated above permits an easy changeover to the com- 
pression type without disturbing the faucet body, by 
simply unscrewing the self-closing unit and inserting 
in its place the compression unit. The combination 
lavatory fitting allows the same interchange. 


The self-closing units give an even flow of water 
simply by pushing the oscillating handle in any direc- 
tion. When the handle is released the faucet closes 
promptly. The compression units open at half turn 
and give a strong, even flow of water. 


KOHLER Co., Founded 1873, KOHLER, WIS. 





Shipping Point, Sheboygan, Wis. : 


Both the self-closing and the compression types are 
designed to make the replacement of wearing parts 
easy. The compression unit has a removable seat unit, 
with encased removable swivel disc washer. The 
finest materials are used and long life and satisfactory 
service assured. 


These interchangeable fixtures will make an appeal 
to apartment house and hotel owners. They will in- 
crease your sales. Keep in touch with these important 
trade developments through your jobber, and by read- 
ing the Konter or Konter News every month. If 
you are not receiving this interesting publication, send 
in your name. 


Branches in Principal Cities 


LEROFKOHLER 


Plumbing Fixtures 
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STEEL HEATING BOILERS 
AND WATER HEATERS 


























HE amount of heating surface per unit of rating is 
exceptionally high in Coil Boilers. This great 
amount of heating surface is properly placed in relation he 
to the fire so that it is tremendously effective. » 


This important fact simply means that with the Coil | 
Boiler you can get more heat with the smallest possible 7 
consumption of oil. 




















Write for Catalog 















MONITOR BOILER COMPANY 
1505 Race Street PHILADELPHIA, PA. 
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IKE a flash, GENUINE Williams’ ‘Vulcan’ Vise 
catches pipe in an unbreakable grip. A quick turn of 
the handle and it’s free again. That’s one feature of “Vulcan” pi 
service—lightning speed on the job and sure-fire grip. se 


Der 


Strength is another necessary point in which the ‘‘Vulcan”’ 
Vise excels. Wrought-steel construction throughout, with 
drop-forged base, jaws and handle. Genuine ‘‘Vulcan’”’ 
chains. Every part is guaranteed. Install them in your shop. 
They’ll prove time and labor savers from the start. We'd 
be glad to send you illustrated literature. Write TODAY. 


J. H. WILLIAMS & CO. | 





‘“‘The Drop-Forging People’’ ins 
New York BUFFALO Chicago ig 
No. 
GENUINE No. 
sizes for | 
1,” to 8’ @ Look for this 
pipe | 
, N 
DROP - FORGED - 


Trade Mark CHAIN PIPE VISE 
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A Letter from 
Harry G. Nye 


June 16, 1928. 


Mr. F. Wahrmund, 
Masters Plumbers Association, 
san Antonio, Texas. 





Friend Wahrmund: 


Replying to your telegram inquiring, "What is 
overhead?" The answer is, "What ain't?" The ordinary 
i ae Midis Mie eats te plumbing shop is as full of overhead as a meat market is 


fit all standard makes of pipe cutters, and of flies and it will eat you up the same way if you don't 


anteed against breakage in use. 
sae both in smooth and knurled edge. watch out. 





Twenty years ago, when I first started manufactur— 
ing pipe tools, the overhead in many plumbing shops was 
under foot. When any new stock came in it was dumped on 
the floor and after that when anything was wanted it had 
to be.dug up. 


I remember one time dropping in on a plumber 
friend of mine who had been losing money in his business 
and not only that, losing so much of it he knew about it. 
I wanted to see if his business was picking up. It cer— 





Nye No. 2 tainly was. Because anything he wanted had to be picked 
Cane FERN up. He actually lost more time looking material up than 
GEARED THREADING DEVICE he did in putting it in the job. By the time he got 
——— through looking up things needed on the job his customer 
oo neanen - had looked up another plumber. Of course that stuff don't 
West of Rocky Mountains. ...... 55.00 go now—a—days because the up-to-date plumber has a place 
FREE TRIAL—ABSOLUTELY for everything. One of the worst overheads the old—time 
GUARANTEED plumber had was looking up things. 


Anything that takes time is overhead. There are 
other things you can waste besides material. The plumber 
would not throw a perfectly good valve away but he will 
often times throw away a perfectly good hour, or an 
account that would be perfectly good if he collected it. 
Poor collecting is another kind of overhead. I remember 
one time a woman came into a plumbing shop where I was 





Nye Solid Dies visiting and I heard her say to the plumber "I came in to 
— : ; pay you what I owe you." The plumber said, "Let's see, 
sais aaa aes te ke Gash ok ae what was that for?" "For fixing our bathtub." "Oh, yes" 
die to reduce friction is used in Nye Solid said the plumber, "How much did I say that would be?" 


—, steee ae a an ane —_ 
Dered in oil an ; 

Grn hor pteamccnniiemamaas Of course these are exceptional cases but the 
point is this, overhead is more than time and material, 
rent for your shop, salary for yourself, or any of the 
usual charges. Material you waste is overhead as much as 


material you use. 


Time you waste fooling with poor tools is over- 
head as much as time you work with good ones. Your big- 
gest overhead is the difference between what you made and 





Nye (Toledo Type) Chasers what you might have made with better bookkeeping, better 
Fit Nos. 1, 1-A and 2 NYE (Toledo stockkeeping, and better tools. 
Type) Die Stocks. 
No.1, lin. tol}gin..... $ .75 per set net Faithfully yours. 
EME, osecnsenc, 1. 25 per set net 


No. 2, 26 in. todim..... 3.60 per set net 
common ae ee, aa J A Mey, 
S=—CT OTHERWISE KNOWN AS 

THE NYE TOOL & MACHINE WORKS 


Nye Closet Spud Wrench MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
Rs Schock ccaceces cs $0.50 4120-30 Fullerton Avenue Chicago, Illinois 





DOMESTIC ENGINEERING June 16, 1928 


Pipe insurance is 

included in every installa- 

tion of Cohoes Genuine Wrought 

Iron Pipe. The entire surface ofevery length 

is carefully inspected after which it is subjected to 
a hydrostatic pressure test 7 to 10 times 

more than it will encounter in use. 

Cohoes pipe has a proud 

record of over 


73 years’ per- 

formance; based 

upon an unswerving policy 

of closely adhering to the original 


formula of Genuine 

Wrought Iron Pipe. ¢ CHAMBERLIN -VANDERBILT HOTEL 
| Old Point Comfort, Va. 

You'll find many f : 

uses for the Hand- “ Marcellus E. Wright, Architect 

Book PIPE ra Chas. E. Taylor Co., Plumbing Contractor 


FACTS. Send 
for it 





COHOES ROLLING MILL CO. 


COHOES.NEW YORK 


BRANCH OFFICES: PHILADELPHIA: CHICAGO-LOS ANGELES-+NEW YORK 
CLEVELAND: MINNEAPOLIS - BOSTON * NORFOLK+ FORT WORTH 
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W. are finding water heater 


® 


}\ prospects in your neighborhoodf ‘ 

































From Every PART Of the country, responses to 
our big water heater advertising campaign are 
pouring in. People are interested in these 
heaters. And they are taking the trouble to 
write to us; because they do not know that 

you can supply them. 


Why not tell them? When you are out on 
another job, mention Perfection-made 
Water Heaters. Use your ’phone on sum- 

mer cottage and suburban home owners. 
Send out to prospects in rural districts 
the booklets we furnish free. Send for PEE 
information on installations. Sales 
are waiting for you. Go after them. 
As a beginning, mail the coupon. 


PERFECTION STOVE COMPANY 
7551 Platt Ave., Cleveland, Ohio 
Sold in Canada by General Steel Wares, 
Ltd., Toronto, Ontario 





and Puritan Kerosene Water Heaters 





PERFECTION STOVE COMPANY, 7551 Platt Ave., Cleveland, Ohio 
Hot Please send copies “Hot Water for Everybody.” 


yt OO ee acaee Address 


City ) eer A Oe 


free 














‘manyfr 
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Shipped—Ready to weld into your pipe lines 


ADGER 


These flangeless and packless expansion units are mounted 
on a structural steel base, which supports the anchorage 
and the angle iron guides for keeping the expansion 
elements in true alignment. The base may be embedded 
in concrete or bolted to a concrete foundation block. 
The open pipe ends are scarfed and ready to be welded 
into the pipe line. 





The deeply corrugated one-piece seamless copper tube 


Badger 
Engineering Service 


Double Self-Equalizing Flangeless 
Expansion Units 


(complete with 
anchor and guides) 


expansion elements contract and elongate freely, with 
the pipe line movement. External equalizing rings dis- 
tribute the expansion uniformly, among all the corruga- 
tions. 


Guaranteed for working pressures to 200 lb. Furnished 
either with or without center service outlet. Can be 
supplied with Monel Metal internal telescoping sleeves 
for superheated steam. Write us for Bulletin. 


Badger engineers are designers, manufacturers and installation experts for the 
following and kindred power plant products:—Pipe Bends, Chemical Apparatus, 
Copper and Sheet Metal Works and Copper Boilers. 


E. B. BADGER & SONS CO., 75 Pitts St., BOSTON, MASS. 


New York: 271 Madison Ave. 


Tulsa, Okla.: Mid-Continent Bldg. 


Toledo: Ohio Bldg. 


Representatives in all principal cities 


Sal ie. 


Sy, 


¢ ’ WEATHER VANE “7, 
ON FANEUIL MALL 
p) 
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THE ACE UNION 


7 @ 











COMING MORE AND MORE TO THE FRON 











An all-brass octagon shaped union with 
a ball joint. 


Nothing is lacking in the ACE Union. 
It has strength, quality and supreme 
accurateness. 


Made from special red brass with a bright 
finish ... Beware of substitutions. 


Ask your jobber for A C E Unions 
THE AING UNION CO., INC. 


HILLSGROVE, RHODE ISLAND 
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E’RE twenty years old this year, 
and we're cutting a birthday cake 
—there’s a slice for you. We're anxious 
to tell you just how the DAYTON line 
will help you carve out extra profits. 
Join our birthday party in booth 49 at 
the National Association of Master 
Plumbers’ Convention in Memphis 
during the week of June 19th to 23rd. 





pit 
” Birthday Party 
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~ Join Our 


The DAYTON line will be on ex- 
hibition there, including the interna- 
tionally famous DAYTON Cub now 
priced at $69.50, and we'd like to show 


.you how profitably you can handle it 


during the coming year. Don’t miss 
your piece of our birthday cake—re- 
member booth 49. 


THE DAYTON PUMP & MEG. CO., Dayton, Ohio, U.S.A. 


Pioneer Manufacturers of Private Water Systems 


WATER 


Systems, 





Note: 


copy of the new DAYTON catalog and our Dealer Prices. 
Generally higher standards of living and the rapid exten- 
sion of electric power to suburban and rural territory make 
it certain that this will be a highly profitable year for 
DAYTON dealers. Get your slice of our twentieth anni- 
versary prosperity cake! 


If you cannot be at the N. A. M. P. Con- 
vention in Memphis, write today for your 
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“Domestic 
Engineering” 
is the only 
paper in the 
field which 
offers a week- 
ly advertising 
service for 
use in news- 
papers. 























“You should 
read your 
trade papers 
religiously.” 
— Thomas F, 
presi- 
dent, National 
Association of 
Master 
Plumbers, 


Nolan, 











One of the country’s humorous magazines has been running a series of cartoons called “The Gay Nineties.” which have 
created many laughs among the paper’s readers. On the front cover this week we show a picture taken at about the same 


period, and we can all laugh a little at the costumes of that past time. 


when we think that it was the men in that picture who mad 
associations of the country today. 


Hie the 

convention of the Heating and Piping Contractor’s 
National Association, which was held in Boston in 1900. 
While the peculiar clothes, and funny looking hats pro- 
voke a smile, we can look at the present strength of the 
association and know that it was the work of these men 
in the out-of-date clothes that made the present associa- 


photograph was taken during annual 


tion what it is. The association held its thirty-ninth an- 
nual convention in Philadelphia on June 4, 5, 6 and 7, 
this year. The report of that convention is published in 
this issue. The progress of the association and its work 
is shown by that report, and the association can be con- 
eratulated for having kept up the ideals of its members 
of past years. 





NOTHER convention of national 
importance in the field is that of the 
National Association of Master 
Plumbers, which will be’ held in Memphis, 
Tenn., on June 19, 20 and 21. It will be 
the organizations forty-sixth annual con- 
vention, and a large attendance is expected. 
In conjunction with the convention, an 
exposition of plumbing and heating mater- 
ials will be held in the same building, and 


a large number of manufacturers has 
reserved space in the exhibit. Photographs 


cf leaders in the association, the program 
cf the convention and a list of exhibitors 
is published in this issue. Memphis is 
beginning to receive the advance guard. It . 
will soon be filled with master plumbers 
frem all over the country. Onto Memphis! 





L.UMBING CODES are vefy important ordinances 

to have on the statute books of municipalities, and do 
a great deal of good both to the public and to the re- 
sponsible master plumber. Their interpretation, how- 
ever, is often disputed, and to get away from such dis- 
putes, the pilot drawing is augmenting the code in sev- 
eral cities. In this issue R. M. Starbuck, Jr. tells about 
pilot drawings, and that of Long Branch, N. J., in par- 
ticular. 


> possible one of the large trade 


But there is a little more to it than laughter, 


Your Ldilisr 


UGUST P. BECKMAN of Perryville, Mo. 

writes: “I have been a subscriber for ‘Domestic 
Engineering since 1925, and I feel that I have never 
invested money from which I received better returns. 
The reading matter is valuable and very interesting, 
and your plumbing problems are becoming more valuable 
with each succeeding issue.’ 





' ACK of education has been 
L what a number of master 
plumbers and heating contrac- 
tors claim to have been one 
of the hardest things for the 
industry to To 
for 


overcome, 

this difficulty 
the future, schools for plumb- 
and steamfitters have 
sprung up all over the coun- 
try. and the National Associa- 
tion of Master Plumbers’ edu- 
cational committee has given 
the great 

tus. for the 
is recognized and he 
looking forward to a 
future of better educated men 
in the industry. 


overcome 


ers 


movement a impe- 
Education 
tractor 


is now 





HAT the plumbing and heating contractor is the 


logical outlet for a manufacturer’s products is the 
conclusion reached by one sales manager after giving 
the subject of sales a great deal of his thought. In tell- 
ing why he believes this to be true, he cites the exam- 
ple of one large heating company in California. Although 
Emerson & Keeler of Los Angeles have been in busi- 
ness for only four years, they have established them- 
selves as one of the leading heating contractors in their 
city. Read about their methods of building up a large 
and profitable volume. 


UITE a number of articles on iso- 
O metric drawings have appeared 
in “Your Weekly,’”’ but most of them 
have been drawings of dwellings. In 
next week’s issue, R. M. Starbuck, Jr., 
has an article called, ‘“‘Isometric Draw- 
ing Applied to Work in Tall Buildings.” 





The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 
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A BETTER PIPE REAMER 








You will find the new ‘“‘TOLEDO”’ Ratchet Pipe Reamer superior in many ways. The high 
speed steel cutter blades, cast solidly in the head, cut easier and will outwear ordinary blades. 
Easily resharpened. Handgrip is unique and provides a natural position for holding the reamer. 
Polished tubular handle is light in weight and unbreakable. Oversize ratchet parts enclosed, 
assuring longer life and greater service. 

This new ‘*‘TOLEDO”’ 4" Ratchet Pipe Reamer will cost you but . . $560 
(West of Rockies $5.95) F.O.B. Toledo, or your dealer’s stock. Place your order for one 
today. 







THE TOLEDO PIPE 
THREADING MACHINE CO. 


TOLEDO, OHIO 
New York Office, 72 Lafayette St. 
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The Heating Convention 


One need only study the reports of the officers and 
committees of the Heating and Piping Contractors 
National Association at the annual convention of this 
association in Philadelphia last week to be struck by 
the constructive work being performed to keep the heat- 
ing and piping contractor in the line of progress which 
all business today is marching. In devoting its efforts 
to the establishment of sound merchandising methods 

aimed to increase business and to 
Constructive keep such business in the established 
Activities channels of distribution and, also, 

to the study and practice of sound 
scientific, engineering principles, this organization is 
concerning itself—with good results—with practically 
every factor essential to the success of a heating con- 
tractor’s business. 

That the heating man is a merchant is evidenced by 
his co-operation with the sales and promotional cam- 
paigns being conducted by individual manufacturers 
and by the Plumbing and Heating Industries’ Bureau. 
It is evidenced, also, by the success with which the plan 
of certified heating has met in a number of cities. Cer- 
tified heating is as good a merchandising idea as has 
ever been advanced in any industry. 

Standardization and boiler output represent two 
studies being made under 


Largest Building Volume 


It may seem like a paradox in the face of some 
reports that business in this industry is a little slow to 
say that the first five months of 1928 have set an all- 
time record in amount of building contracts awarded. 
But F. W. Dodge Corporation has just announced that 
the month of May had the largest construction record 
ever known, topping the previous high record of April 
1928, by about 25 million dollars and registering an 
increase over the volume of May of last year of 21 per 
cent. The combined total for new con- 
struction started during the first five Records 
months of this year is 9 per cent ahead Fall 
of the total for the first five months of last 
year and 7 per cent over the total for the correspond- 
ing period of 1926, which had held the record up until 
now. 

In this total, residential construction has accounted 
for from 40 to 45 per cent of the whole, showing 
that the volume is not being built up by types of con- 
struction not particularly helpful to business in plumb- 
ing and heating. Such a percentage for residential 
building is about the average usually maintained. There 
may be—in fact, there are—more forces than building 
affecting the prosperity or lack of prosperity of 
plumbing and heating, but in so far as building con- 

tributes to our industry’s 





the auspices of the associa- 


activities there can be little 





tion which have gone far to 
make the installation of a 
heating plant one which will 
sure the proper results. 
Such things mean real 
progress. They take their 
places with other studies, 
such as the labor situation, 
as valuable helps to the con- 
tractor. 

In this issue is a report 
of the convention, with the 
discussions and actions on 
these important subjects. 
Every heating contractor 
can find in it some- 
thing of interest and value 
to apply to his own opera- 
tions, 





WHICH IS YOUR PART? | to worry about in 1928 


In the report of the board of directors of the Heat- 
ing and Piping Contractors National Association at 
the annual meeting of this organization last wee, 
mention was made of the fact that business is in a 
mostly highly competitive era, not only within each 
industry but one industry against another. In describ- 
ing the steps being taken by individual companies and 
by the Plumbing and Heating Industries’ Bureau to 
attract a larger share of the buyer’s dollar to the 
products of this industry, the report said, “There is a 
choice of parts we, as contractors, may play in this 
program.” One choice is to scoff at some immaterial 
detail of the methods used and to fight each other 
over the buyer who is attracted. The other 1s to 
assume full responsibility for the opportunity of being 
the contact between the buyer and the entire industry, 
to co-operate fully with those conducting the cam- 
paigns and vigorously follow up the prospects created, 
assist in creating new ones and maintain places of 
business attractive to the buyer. 
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prospects. 

Assuming that such a new 
building program will give 
plumbing and heating the 
same proportionate volume 
of business that smaller 
programs in recent’ years 
gave, it is possible to see, in 
its combination with the 
“new business from. old 


] 


homes” movement, the in- 
dustry’s opportunity to ex- 
pand as it has never ex- 
panded before. The setting 
would seem to be made to 
order. It is for the indus- 
try to take advantage of 
the opportunity. 








STUDY PROBLEMS 


Heating and Piping Contractors Ana- 
lyze Questions of Standardization, 
Certified Heating and Merchandising 


HE keynote of the thirty-ninth annual convention of the Heating and 

Piping Contractors National Association, held at the Bellevue-Stratford 

Hotel in Philadelphia, June 4-7, was admirably sounded by Harry M. 
Hart, its president, when he re- 
ferred to the past year ‘as the 
most progressive in the 39 year 
history of the association. Re- 
ports of officers, directors and 
committee chairmen, papers sub- 
mitted by leaders in the trade, 
and action taken upon the con- 
vention floor proved that the asso- 
ciation members are by no means 
resting upon past laurels, but in- 
stead are rapidly forging ahead 
toward new heights. 

The detailing of the accom- 
plishments since the members met 
a year ago is not one which can 
be epitomized in a few words. 
One must necessarily take into 
consideration the work done on 
membership, the accomplishments 
in standardization, the forward 
movements in apprenticeship 
training, the growth of the certi- 
fied heating program, the tie-in 
with national merchandising 
plans, the advancement made 
through the co-operation of the 
committee on text books, or the 
thought shown in the prepara- 
tion of the various important pa- 
pers presented to the convention. 

aramount subjects at the meeting, however, appeared to be certified 
heating, merchandising and standardization, with considerable attention be- 
ing paid to all of these important factors in the success of the heating indus- 
try. The first named was given a session for itself, one led by Herbert A. 
Snow, of Boston, chairman of the committee in charge of the work. The 
second was uppermost in the minds of many of the delegates, cropped out 
often in the talks made by the speakers, and was lauded as the possible 
savior of the heating and piping industry. The last showed such a tremen- 
dous volume of work accomplished by the committee headed by Ralph S. 
Franklin, also of Boston, that it seemed almost incredible that contractors 
could spare from their businesses the great amount of time necessary to 
do so much for their industry. 

Mr. Hart’s successor at the helm of the association is Walter Klie, of 
Cleveland, who has served as vice president and chairman of the board of 
directors. In his place, the members elevated Frank W. Howard, of Boston, 
to the vice presidency from his place as a director. Horace W. Jones, of 
Rochester, who long has served the association as its treasurer, was again 
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OF HEATIN 





Above: Walter Klie, newly elected 

president, Left: William M. Ander- 

son, director. Below: John 8S. Jung, 
director 














IN 





INDUSTRY AT 39th MEETING 





Above: Harry M. Hart, retiring 


president. 
director. 





Right: James 8S. MeVey, 
Below: Henry B. Gombers, 
secretary 


Association Has Largest Membership 
in Its History Walter Klie and 


e 


Frank W. Howard Are New Leaders 


selected to succeed himself in that capacity. A new member of the board 
of directors is Robert D. Williams, of New York City, and the delegates re- 
elected John 8S. Jung of Milwaukee, for another term. Other members of 
the board include William M. An- 
derson, Philadelphia, and James 
S. McVey, Pittsburgh, whose terms 
expire later. 

Committees who handled the 
work of the convention included 





the following, appointed by Presi 
dent Hart: Auditing, William H. 
Curtin, New York, Harry Geiser, 
New Jersey, and Leonard G. Kirk, 
New York; nominating, John A, 
Rutzler, New York, G. P. Nach- 
mann, Ohio, Jules E. Strong, Mis- 
sourl, Arthur F. Bowers, Wis- 





consin, and George M. Getschow, 
Illinois; resolutions, S. A. Jellett, 
Pennsylvania, Fr’. A. Merrill, 
Massachusetts, and H. R. Stern, 
New York. 

President Hart, in his address, 
pointed to the fact that the past 
year has been the most progres- 
sive in the history of the associa- 
tion, but disclaimed any responsi- 
bility for that record, stating that 
he just happened to be at the helm 





during the period. The president 
touched upon the awakening of 
the heating contractor, stating 
that this contractor had been the 
“Rip Van Winkle of the building 
industry,”’ but that this condition is rapidly changing. He referred to the 
Home Modernizing bureau of the national building industries, and the heat 
ing men’s participation in this movement, the purposes of which he outlined. 
With the peak of new construction probably in the past, the industry is left 
with greatly enlarged facilities that must be utilized, Mr. Hart called to his 
hearers’ attention. These facilities, many leaders believe, can be used 
through the development of business in old homes, by remodeling, rebeauti- 
fying, and rehabilitation. 

This latter thought has been proved by a demonstration campaign put on 
in an Illinois city of 50,000 population, where a co-operative effort brought 
building conditions to a thriving state. Six or seven cities have already 
laid plans for similar campaigns, the heating and piping contractors assisting 
in each case. The president suggested that certified heating be tied up with 
these efforts, to insure good jobs of heating for the people influenced by the 
educational work done, and urged the members to prepare themselves to 
take advantage of the extra business that will be available through the 
efforts of the Plumbing and Heating Industries’ Bureau and other agencies. 
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Mr. Hart touched on the co-operation between the contrac- 
tors’ association and the American Society of Heating and 
Ventilating Engineers, stating the material furnished by 
the research department of the society had been very 


valuable to the body which he has headed. 
President Elect Walter Klie, of Cleveland, reporting as 
vice president and chairman of the board of directors, 








Upper left: John F. Hale, Chicago, past president, American Society of Heating and Ven- 
Beverley and W. L. Childress, both of 
Richmond, Va.; E. J. Febrey of Washington, D. C.; M. T. Reddy and John E. Byron, both 


tilating Engineers. From left to right: R. C. 


of Chicago 


outlined the work that had been done by the board during 
the past year, spoke of the meetings held, the things ac- 
complished, and of the efficiency of Secretary Gombers, 
Assistant Secretary Fitts and Field Representative Byrd. 
The major portion of his address, however, was devoted 
to the part the heating and piping contractors can play 
in the new merchandising scheme which he feels is the 
hope of the industry. 

Speaking of the efforts of manufacturers to take ad- 
vantage of the work done by various agencies, Mr. Klie 
outlined what the contractor could do. He urged his 
hearers not to ‘‘seoff or unduly criticize some immaterial 
detail of the methods used to bring the buyer to the 
market, because it has not always been done that way.’’ 
If this is done, ‘‘we may spend all our energy fighting 
each other over him (the buyer), so that when the trans- 
action is completed, he has not received either the mate- 
rial or the service which would make him happy with 
having spent money in our industry, and there will be 
no profit to us.’’ On the other hand, the contractor may 
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counsel with the manufacturers in a constructive way in 
the development of their program, assume his full respon- 
sibility that comes with the opportunity, vigorously follow 
the prospects created for him and make his place of busi- 
ness and his methods more attractive to the potential 
buyers, the chairman pointed out. 

Manufacturers and material men also have parts to 
play, Mr. Klie outlined, and he 
urged that they co-operate with 
the right type of contractors, 
so that they can afford to have 
attractive places of business, 
and develop sales promotion to 
tie in with the great national 
movements. He asked the 
manufacturer and wholesaler 
to have patience with the heat- 
ing contractors, give them an 
opportunity to learn of the 
newer methods of merchandis- 
ing, and not create new outlets 
that may absorb much of the 
newly created business. ‘“‘We 
must avoid unwarranted dis- 
sension between the _ depart- 
ments of our industry.’’ Manu- 
facturers, he believes, sincerely 
want to develop business mutually advantageous to both 
themselves and the contractors and also believe in the 
principle of manufacturer, to wholesaler, to contractor, to 
public. ‘Let us co-operate to our best ability, build up 
our membership to best assist, and it will be best for all 
concerned,’”’ he said as an aside to the prepared paper 
he read. 

Secretary Henry B. Gombers, in his report, after thank- 
ing the officers, directors and committees of the associa- 
tion for loyal support, told the delegates some of the 
things done by and through the national officers, commit- 
tees or staff at headquarters. Among those outlined was 
the collecting of a large amount of special information in 
response to inquiries and of general information which 
went to all members; the keeping of rates of wages and 
labor conditions in many cities on file so members might 
have the information; the determining of trade phrases, 
advising as to trade customs and the like as far as can 
consistently be done; the locating of manufacturers of 
special material or machinery for members; the purchas- 
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Top row: Mr. and Mrs. W. T. Haswell, Syracuse, N. ¥.; E. H. Mathews, Linde Air Products Corp., New York City; Mrs. and 


Mr. Frank A. Mueller, Milwaukee, Wis.; Mrs. James 8S. McVey 
of secretaries’ conference, H. O’Hara, John J. Vogelpohl, W. R. Stevens, all of Cincinnati, Ohio; J. 


Bachman, secretary 


row: Frank Ward, E. J. Koper, ‘- 
Vi. 


of Pittsburgh. Bottom 


Steen, H. C. Beatty and Joseph F. Miles, all of Pittsburgh; D. J. Mahoney and Roger J. Moran, both of Buffalo, N. \Y. 
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ing- of technical books when desired by members; the 
watching of legislation and transmitting such informa- 
tion; the suggesting of names of members when called 
upon to name those competent to do work; the com- 
munication with officials or commissioners to prevent the 
exaction of unjust fees or charges for plans necessary to 
prepare bids; the warning against ‘“‘estimating bureaus” 
that fail to live up to promises; 
and the continual advocacy of 
having separate contracts for 
the mechanical equipment of 
buildings. 

Pleasant relations have been 
maintained with many other 
associations, the secretary 
stated, including contacts with 
some departments of the United 
States government and with 
the Chamber of Commerce of 
the United States. 

Members were advised with 
regret of the loss by death of 
eight members since the last 
convention. Those who have 
passed on included Noble P. 
Bishop, New Haven, Conn.; 
David J. Neenan, East St. 
Louis, Ill.; Raynar L. Kjerner, New York City; Herbert 
E. Jennison, Fitchburg, Mass.; Archie E. Ayers, Seattle, 
Wash.; Edmund Grundy, San Francisco, Calif.; Thomas 
E. Hoye, Milwaukee; Charles B. Miller, Fall River. 

The secretary commended the idea of meetings of secre- 
taries of local associations, held at the same time that the 
national board of directors assemble, stating that these 
meetings have proved of real value, and referred to the 
association’s good fortune in having membership willing 
to work and thus to accomplish things. 

The report of Treasurer Horace W. Jones, of Rochester, 
N. Y., was typical, showing the finances of the association 
in their usual healthy condition. The figures submitted 
were okehed in the report of the auditing committee 
which had examined the books. 

Herbert A. Snow, of Boston, was able to report for his 
committee on certified heating, a year of excellent accom- 
Plishment. “Certified heating is steadily and positively 
acquiring momentum,” his report reads, going on to say 
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So | 


that it is being recognized as not only a program for in- 
creasing the efficiency of the associations but also bringing 
to the industry an element of idealism, of the desire to 
accomplish the most good for the largest number of mem- 
bers. The adoption of the national insignia and slogan, 


the form of boiler plate and the certified heating certifi- 
cate has been of value, Mr. Snow finds. 


His committee 








Left to right: John G. Dewar and L. F. Conrad, Chicago; Mrs. Harry M. Hart of Chicago; 
Robert H. Feltwell, D. & T. Mfg. Co., Philadelphia; L. W. Moon, treasurer, St. Louis, Mo., 
association; Mr. and Mrs. Thomas F. Hanley, daughter, Mrs. Grable B. Weber and grand- 


son, Jack Weber 
has added to the manual of association managers con- 
siderable detail material, has prepared a certified heating 
clause for use in architects’ specifications, and was able 
to report that the first advertising plan was a success, 
with plans under way for a reprint of the material for 
other locals’ use. ‘ 

One recommendation was that it is now necessary to 
introduce into the program ways and means of bringing 
replacement work under the guidance of certified heating. 
This subject should be carefully studied, the committee 
feels, and promises future action on this important de- 
velopment. 


DISCUSS CERTIFIED HEATING 
R. SNOW was given charge of the meeting by the 
M president before he presented his report, and dis- 
cussion was invited at the conclusion of its delivery. This 
was opened by William Taylor, of New York City, who 
asked two questions, basing both on the premise that a 


























Top row: Mrs. Walter Klie, J. E. Strong, vice president, St. Louis, Mo., association, and Mrs. Strong; William Goyette, Chi- 
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Bottom row: Cecil W. Farrar, president of Excelso Products Corp., Buffalo, 


N. Y¥., and Perey H. Seward, American Radiator Co., New York; Hans Jensen, Mrs. and Mr. William J. Masoner, all of Chi- 
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guarantee, or certification, of each job is essential. The 


first applied to where and how to fix the limit of liability 
on members, and the second asked how the contractor 
whose work lies outside of the kinds of contracts usually 
covered by the plan can benefit. 





Horace W. 
treasurer. 
Ralph S88. 


Below: 
Jones, 
Left: 


Franklin, chairman 
of the standardiza- 
tion committee 











A. R. Herske, of Cleveland, re- 
plying to the first, said his asso- 
ciation felt that a poor job was a 
direct reflection on the whole 
group, and gladly assumed the re- 
sponsibility for making the job 
right in a case of this kind. It 
was customary to assume the in- 
tegrity of any contractor whom the association was will- 
ing to accept as a member. Mr. Snow agreed with Mr. 
Taylor that it was hard to answer his second question, 
but outlined his position that there is no contractor too 
large to ignore the movement, and the belief that the 
large operator should contribute toward the cost, as he 
is helping the whole industry by so doing, even though 
the plan ordinarily applies to dwellings only. This was 
also the consensus of most opinions. 

R. C. Beverley of Richmond, Va., referred to a type of 
construction met with in his district, where frame build- 
ings without storm shielding, but with paper lining, are 
to be heated, and asked whether an association could 
safely guarantee the heating in this type of building. The 
chairman replied that the plan was not intended to protect 
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poor construction and could not safely be stretched to 
do so. 

In response to a question about the best method of 
financing certified heating, various cities were called upon. 
Louis T. Braun, of Chicago, said his association collected 
one per cent of the total contract on all plans checked by its 
engineering force, and requires all installations to comply 
with the association’s standards, whether or not they are 
within the limits of certified heating. There is no charge 
for state, county or municipal work, to avoid a possibility 
of anyone inferring this was a tax upon the government 
involved. Others, Mr. Snow stated, are computed on the 
basis of the square feet of radiation, this being true in 
Cleveland, where fixed dues are also charged. In this city, 
there is a percentage arrangement on power plant work, 
however. 

It was stressed during the session that the 
word ‘“‘guarantee’”’ should not be used, as in 
this case the locals will come under the insur- 
ance laws in several states. A Pittsburgh 
visitor expressed himself as unable to see the 
merit of the plan, as applied to architects 
and engineers, and said he felt that many 
architects and engineers would be offended 
if it was assumed an extra certificate should 
be given on plans drawn up by them. Mr. 
Snow has found, however, that the plan does 
not interfere with the functions of these 
men, as plans drawn up by engineers are of 
course not questioned. In addition, few pri- 
vate homes have plans designed by heating 
engineers. In Cleveland, Mr. Herske said, 
oral specifications from architects often cal! 
for certified heating, with the plate on the 
boiler to satisfy the owners they are getting 
a good job, as well as to add to the value of 
the home for selling purposes. This does not 
detract from the architect’s standing. 

Members expressed themselves as opposed to heating 
ordinances, in response to a question by Mr. Beverley on 
how certified heating would be affected by such laws, then 
listened to T. H. Hester of Pittsburgh query about the 
disposition made of members whose “‘sick’”’ jobs had to be 
made good by the associations. In Norfolk, Va., this is 
covered by a bond, but in other cities no provision is made 
for this and no member has ever failed to make good. 

President Hart closed this session with a brief talk on 
the results of the plan in Chicago. ‘‘Certified heating is 
a means toward organization and organization is needed,” 
the president said. ‘‘We know that in Chicago the move- 
ment has resulted in a perceptible increase in radiator 
heating. Even speculative builders give preference to 
this type of job, even when price is a factor, as they find 





The thirty-ninth annual convention of the Heating and Piping Contractors National Association 





June 16, 1928 


houses with certified heating plants sell more readily. We 
believe in it thoroughly, as we know by actual experience 
how it works.” 


CHICAGO TRIES ADVERTISING PLAN 


T another session Mr. Braun, speaking on ‘‘Co-opera- 
A tive Advertising,’ told the story of the Chicago ef- 
fort more in detail. There the plan was first put into 
operation in 1924, with publicity started at the same time. 
Results of the plan have been, he finds, that it is easier 
to sell certified heating than to sell against it, that buyers 
get the proper kind of installations, that architects are 
specifying certified heat on a majority of house installa- 
tions, that many builders are insisting on the plate on the 
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boards, or an average cost per member of $50 at first 
and $130 now. 


REPORT OF RESOLUTIONS COMMITTEE 
HE report of the resolutions committee, which was 
fo onernes by the members, was as follows: 

“To the officers and members of the Heating and Piping 
Contractors National Association, in convention as- 
sembled: 

“Your committee on 
the following report: 

“1. Whereas, Certain manufacturers of heating equip- 
ment are advertising the installation of such equipment 
at a specified price per room, and 

‘Whereas, The cost of 
varies materially in different sections of 
country, due to the variation in freight rates, 
labor conditions, etc., and 

‘‘Whereas, This practice is disapproved of by 
many of our local associations, as an interfer- 
ence in the conduct of their business; 

“Therefore, Be It Resolved, That this form 
of advertising be abandoned until a conference 


resolutions respectfully submits 


such installation 


the 











Top picture: Mr. and Mrs. P. W. Schneider of Utica, N. Y.; and Thomas 


H. Hughes, secretary of the Utica association. Bottom 


Ohio 


boiler showing the association endorsement of the heat- 
ing job, that some members are getting price preferentials 
because of the certification, and that the Chicago local has 
increased its membership materially and now has addi- 
tional applications on file. Four pieces of direct by mail 
advertising were sent out to architects, engineers, build- 
ers, homeowners and others the first year, being increased 
to five the next year and to six the succeeding years. 
Billboards are also being used, the advertising appeal 
being (1) comfort, (2) convenience, (3) health, (4) in- 
creased renting possibilities, (5) economy of operation, 
and (6) increased value of homes through the use. vf 
certified heating. This cost the association between 
$7,000 and $8,000 per year until last year, when the ap- 
propriation was raised to $20,000 to provide for the bill- 








picture: 


Thomas J. Conners, John Conners, Mrs. W. R. Stevens, Thomas J. Con- 
ners, Hugh O’Hara, Lewis Hudepohl, Mrs. Stella Shear, all of Cincinnati, 


Lower left picture, 
Bishop, Mrs. A. M. Farnsworth, 
Mrs. M. P. Miller, Mrs. William 


is had between the companies pursuing such 
advertising and the directors of the Heating 
and Piping Contractors National Association, or 
such committee as said board may select for 
that purpose. 

“2. We regret that it is again necessary to 


call attention to the fact that certain manufac- 





turers and jobbers are not living up to the spirit 


of our 1926 resolution entitled, ‘Making the 
Wholesater a Wholesaler.’ 
“Therefore, Be It Resolved, That we, the 


members of the Heating and Piping Contractors 
a National Association, again call attention to the 
evils of direct sales methods by manufacturers 
and jobbers of materials which should be sold 
through the trade. 
‘“*3. Whereas, There is, in various localities, a recur- 
rence from time to time of the question of the desirability 
of licensing either the heating contractor or the journey- 
man steamfitter, and 

‘Whereas, Any governmental or municipal 
of our industry would tend to political interference with 
all its consequent abuses, and 

“Whereas, Such regulation cannot 
of the interested elements, the public, the contractor, or 


the journeyman; 


regulation 


be of benefit to any 
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“Therefore, Be 
It Resolved, That 
the Heating and 
Piping Contrac- 
tors National As- 
sociation, in con- 
vention as- 
sembled, record 
its disapproval of 
any tendency to- 
wards regulation 
or licensing, by 
public authority, 
of either the 
heating contrac- 
tor or the jour- 
neyman steam- 
fitter. 

“4. The mem- 
bers of our asso- 
ciation in attend- 





George M. Getschow, chairman of the boiler output commit- 
tee; Edward G. Byrd, field representative; Herbert A. Snow, 
chairman of the certified heating committee 


number of these 
suggestions, and 
some resolutions, 
but they are so 
extensive, and 
would affect rad- 
ical changes in 
our by-laws, that 
we are referring 
them back to the 
board of direc- 
tors for its ac- 
tion. 

“No _ satisfac- 
tory rearrange- 
ment or recon- 
struction of the 
by-laws can pos- 
sibly be made in 
the short time of 
attendance at the 





ance at this con- 


vention regret very much the inability of Mrs. Henry B. 
Gombers to attend this convention on account of illness. 
We all miss her very much, and wish to extend our best 


wishes for her speedy recovery, and 
look forward to seeing her at our next 
convention. 

“5. Resolved, That the thanks of 
this association be tendered to the offi- 
cers and all committees who have given 
so freely of their time and energy dur- 
ing the past year, and also tothe Plumb- 
ing and Heating Industries’ Bureau 
for its helpful work on behalf of our 
industry, and that our thanks be ex- 
tended to manufacturers, supply men, 
the trade press, and others, who have 
contributed to the success of this con- 
vention. 

“6. Resolved, That the thanks of 
this association be conveyed to Dr. Ed- 
ward J. Cattell, Alexander Murdock, 
director of public works, John C. How- 
ell, Russell G. Creviston and E. L. 
Flentje, who contributed so much to the 
success of this convention. The mem- 
bers present express their appreciation 
of the helpful service of the ladies in 
attendance, who have contributed so 
much to the pleasure and success of the 
convention. 

“7. Resolved, That the thanks of 
this association, the ladies in attend- 
ance, and the guests, be extended to 
the Philadelphia local association and 
its members, acting as chairmen of its 
various committees, in arranging and 
carrying through the programs of enter- 
tainment for all in attendance. 

‘“‘Many of the matters submitted to 
your resolutions committee do not come 
within the scope of their authority un- 
der our by-laws. They affect the by- 
laws and rules for convention procedure 
and will require, if carried out, amend- 
ments to the by-laws, and, under Ar- 
ticle 21, they must be put in definite 
form and submitted direct to the con- 
vention for the vote of the members. 

‘‘Your committee has received a large 
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Pittsburgh 


national conven- 


tion, unless they have been previously studied and care- 
fully analyzed in connection with the work of the asso- 
ciation throughout the country as a whole, and for this 


reason we are referring back to the 
board of directors all such resolutions 
or suggestions.” 
(Signed) Stewart A. Jellet. 

In addition to the formal resolutions, 
the convention, at its last session, voted 
its appreciation to John T. Bradley, of 
St. Louis, who again served as sergeant- 
at-arms, and to Director Anderson, for 
his part in the entertainment. 


MERCHANDISING AS A SECRETARY 
SEES IT 

ERCHANDISING, as _ indicated, 
M came infor much attention. After 
President MHart’s references to this 
phase of the heating and piping busi- 
ness in his annual message, the subject 
was well launched, and many of the 
speakers devoted considerable time to 
it. One of these was Mr. Herske of 
Cleveland, the new chairman of the sec- 
retaries’ conference, who delivered an 
address on ‘‘Merchandising Necessities 
of the Heating Contractor, As His Sec- 
retary Sees It.” ‘“‘The old-fashioned 
corner store methods can not succeed 
nowadays,’ Mr. Herske warned. “We 
have to apply the ‘chain store,’ highly 
intensive method of ‘ask ’em to buy’ if 
we wish to succeed. We are back at 
normalcy, with the boom period over, 
and we must create additional markets. 
It is up to us to eliminate the so-called 
‘profitless prosperity,’ to get away from 
the idea that co-operation is unneces- 
sary. In a buyers’ market, the question 
of merchandising, delivering the goods, 
and service are more important than 
past prestige.” Continuing, the secre- 
tary said, ‘‘They say this is the age of 
‘hokum,’ of slogans, and of selling ideas 
that we would not have used a few 
years back. If this is true, it would be 
well for us to sugarcoat our message to 
the public so it will swallow it as it 
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has the ‘say it with flowers’ and similar campaigns.”’ 

Mr. Herske warned his hearers not to condemn the new 
movements too quickly. ‘‘Let us investigate before we 
condemn the manufacturer, the Plumbing and Heating 
Industries Bureau, or other agencies for the things they 
are doing. Let us be positive there is something wrong 
before we take steps that may react to the disadvantage of 
the heating industry. Possibly a change in marketing 
methods is necessary and inevitable. If so, we must face 
with it and not have our backs to it. In this way we can 
show the leaders the proper way, guiding their footsteps.”’ 

The Clevelander said 
the secretary of a local as- 





sociation might suggest six 
things to the member. The 
first is to always try to put 
in the equipment as speci- 
fied and not try to cheapen 
the job for the owner and 
his own profit by 
less or inferior ma- 
terial. Second, he should 
make an effort to sell addi- 
tional equipment on a heat- 
ing job. Third, he might 
delve into the’ industrial 
field, and get back some of 
the business formerly be- 
longing to the heating con- 
tractor, now lost. Fourth, 
there might be opportuni- 
ties in the warm air field. 
Fifth, there is the virgin 
field of old house business. 
And sixth, it might be pos- 
sible to put over an “an- 
nual inspection week’’ for 
plumbing and heating, or 


reduce 
using 
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of 1,000 lines twice a week, actual business coming in to 
the 142 contractor members of the league has already, in 
less than two months’ time, paid for their participation in 
the movement. 

Leaders are now making a survey to determine buying 
motive, planning to ask 1,000 homeowners why they con- 
sider buying or have bought heating equipment. To date, 
it is found that early environment, educational status, and 
the financial status of the prospect determine to a large 


extent his desire for up-to-date plumbing and heating 
equipment. Speaking of returns from the advertising, 


Mr. Flentje said one con- 
tractor who sent out 1,000 





suggesting an in- 
plumbing and 
heating in the recipients’ 
homes, got six from 
them in two days. Another 
secured over $5,000 in bus- 
iness from a $12 

advertisement 
tied up the 

and local campaigns, while 


letters, 
spection of 


jobs 
newspa- 


which 
national 


per 
with 


others, after conferences 
which aim to give selling 
information, are making 


sales of high grade articles, 
although they have never 
attempted to do anything 
but cheap work in the past. 


PROGRESS IN STAND- 
ARDIZATION 

XHE outstanding 
‘| tribution of the year 
from the standardization 
committee, which is headed 
2. Murphy, all by Ralph S. Franklin, of 
was the comple- 


con- 


Boston,, 


some simils re 
imilar movement to chairman, apprenticeshin committee; William G. Bergner, 
produce business, secretary, Plumbing and Heating Industries’ Bureau, tion of the accumulation of 
B. LL. Flentje, of the IEcevansville, Ind.; E. W. Hokom, secretary, Los Angeles, data on steam pipe sizes, 
; ; Calif., association , . 
Plumbing and Heating In- which has been presented 
to the association as Part 


dustries’ Bureau, telling of 

the work of the Philadelphia Development League, also 
merchandising. Mr. Flentje told of the $70,- 
000 budget raised co-operatively by contractors, whole- 


stressed 


Salers, manufacturers and the Bureau, which is being 
spent in the test campaign in Philadelphia. Practi- 
cally all forms of advertising are being used, the 


crux of the campaign being directed against those home* 
living in their own homes. Concentrating on 
these prospects direct by mail, and using newspaper space 


owners 


III of the engineering standards. These data provide for 
the members accurate, authentic information of the capac- 
ity of steam and return pipes for every type of steam 
heating systems with which they are likely to come in 
contact. The committee divides the honor for this ac- 
complishment with the American Society of Heating and 
Ventilating Engineers, this organization having commit- 
tees working with the contractors’ body, It also hopes 


(Continued on Page 82) 





Photograph taken at the annual banquet of the convention 








Another story by the Sales 
Manager on his quest 
for retail outlets 







The Sales Manager 
discovers that ‘‘there 
are no perfect re- 
tailers’’ anywhere — 
but that there are 


Above: E. E. Emerson; Citizens Na- 
tional Bank Bldg., Los Angeles, 


Some migh ty efficient which he heated with the assistance 
. : of his associate in business (below), 
ones in our industry. F. J. Keeler 


Relhable! 


T IS ALL very well for men to get together and talk have considered my case proved. The various virtues, if 
| about distribution, and to decide that our present ‘you want to call them that, which may reasonably be ex- 
method of manufacturer to wholesaler to retailer is pected to be found in the retailer by the sales manager, 
right—most of us knew that——but for the sales manager’ are set forth in these stories. Now it is personal sales 
who is trying to decide upon the proper outlet for a new ability; now it is advertising ability; now it is the ability 
product, it’s just a question of human nature. Where can to train men; now it is some other characteristic. All in 
I find the largest group of the best type of men to sell all, my impression was that these men were really exert- 
my product to the public? ing, directly and indirectly, a tremendous influence in their 
Mind you, it isn’t a question of finding a group of per- field. 
fect retailers, who have been all measured up for their 
crowns and harps. The perfect retailer doesn’t exist, any REPUTATION 
more than the perfect sales manager exists. It’s a ques- HE VALUE of a sustained reputation for reliability 
tion of practical compromise—of finding that group which £ per dependability is exemplified in the case of Emer- 
seems to present the greatest degree of technical knowl- son & Keeler, heating contractors, 1909 South Vermont, 
edge, united to a reasonable degree of skill in merchandis- Los Angeles, Calif. This concern, which has been in eX 
ing and selling. istence only since January 1, 1924, and which always has 
I went through that process, and during it had my idea occupied the same location on Vermont avenue, has, within 
of some fields changed a lot—particularly my ideas con- the last four years, come to be the largest exclusive heat- 
cerning the plumbing and heating contractor. WhenIhad_ ing contracting firm in the city. There are other concerns 
finished my investigations I was ready to concede these in Los Angeles which do a far greater volume of heating 
men a very much higher place in my regard than they had appliance installation than do Emerson & Keeler, but 
hitherto, in my ignorance of their changing standards of these other concerns have other strings to their bows, such 
practice, enjoyed. as plumbing, ventilating, hardware and the like But 
These stories I have been telling come out of my in- Emerson & Keeler confine themselves exclusively to the 
vestigations, They are, in fact, the evidence by which I heating contracting business. 
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Furthermore, and this perhaps is the major reason for 
the attainment of the enviable position the firm now oc- 
cupies in the heating industry, from its very inception the 
firm has been meticulous and scrupulous in its determi- 
nation never to transgress nor violate any of the traditions 
or precepts of good business ethics. With supply houses, 
brokers, architects, engineers and patrons the firm of Em- 
erson & Keeler has the reputation of being a “square 
shooter.”’ Whatever the firm says about a job of heating 
installation may be depended upon invariably, and when- 
ever it installs any heating appliances the installation in- 
fallibly operates just as the firm said it would. In 
as was said at the outset, Emerson & Keeler have built up 
a reputation for reliability and dependability in their 
chosen profession which only is the firm’s greatest 
asset, but which both members of the firm are determined 
shall be maintained at all times and under all circum- 
stances. And, as this story develops, it must become in- 
creasingly obvious that the consistent maintenance of this 
reputation has been the chief factor in building up the 
present prosperity of the firm and will continue to be the 
chief factor in assuring its future continuance. Also in 
winning friends for the product which it installs. 

Both members of the firm are experienced in the heat- 
ing business; in fact, neither has ever done anything else. 
Both practically grew up in the heating business and each 
has long years of experience behind him. E. E. Emerson, 
the senior member of the firm, came to Los Angeles twen- 
ty-two years ago and has been connected during these 
California years with some of the most reliable heating 
contracting firms in Southern California. Thus, as a 
foundation upon which to build, he had the acquired ex- 
perience gained in the central west and during the more 
than a score of years he has been connected with the 
heating industry in Los Angeles he has acquired a keen 
insight into the necessities which the peculiar heating 
problems presented by this semi-tropical climate impose. 

F. J. Keeler, the junior member of the firm, started as 
a boy of twelve years of age to master the intricacies of 
the heating business in Galva, Ill. Later he spent nine 
and a half years “‘experting’’ with a heating system. He 
came to Los Angeles in 1912 and connected himself with 
the heating industry out here. 

Thus it happened that when these two men decided to 
£0 into business 
for themselves, 


fact, 


not 


each possessed a 
wealth of experi- 
ence in the heating 
industry, gained 
both under condi- 
tions back in the 
central west and 
under the far dif- 
ferent conditions 
in Southern Cali- 
fornia. Both knew 
What to do and 
how to do it. The 
Only thing left was 
for them to estab- 
lish their right to 
be recognized as 


both capable and 
dependable, and in 
order to accom- 
Plish this the yY The great heart of 
made a mutual the building — the 


COvVenant that boiler room 


hever should any 
unethical tactics be 
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indulged in by either member of the firm but that every 


deal the firm went into should be conducted above the 
board and in accordance with the best traditions of the 
industry. 

SPECIAL PROBLEMS 


N A preceding paragraph the peculiar conditions affect- 
ing the heating industry in Southern California were 


mentioned. These are due primarily to the popular con- 
ception of Southern California as a land of sunshine, 
flowers and oranges. There is an idea prevalent that, in 
any section of the country distinguished by these three 
characteristics, heat is relatively unnecessary. It is a 
fact that even today there are thousands of houses in 
California which are inadequately supplied with heating 


facilities. A gas stove in the kitchen, an open fireplace or 
a small gas radiator in the living room, about compasses 
all of the arrangements for heat which these thousands of 
houses contain. Apparently these do very well for “‘native 
sons’”’ and others who are thoroughly acclimated to South- 
ern California conditions. 

But as the population has grown enormously, being re- 
cruited largely from the central west and the east, the ne- 
cessity for adequate heating facilities has assumed increas- 
ing importance. Most of the large office buildings, as well 
as all of the hotels and the apartment 
houses, and today an increasing number of the residences 


a majority of 


which are being put up out here, have more or less elab- 
orate installations of heating equipment. The realization 
that the alleged semi-tropical climate of Southern Califor- 
nia is semi-tropical only a part of the time and that the 
remainder of the time some provision for heating is re- 
quired, gradually is gaining strength, due largely to the 
educational propaganda which has been depended upon to 
educate the public. In this respect there is still much to 
be done and in this educational work are enlisted not only 
all of the heating equipment concerns, but as well many of 
the larger plumbing concerns, and especially such heating 
contracting concerns as Emerson & Keeler. 

The process of educating the public to the importance 
of heating installations in the 
built in Southern California has developed a phase of the 
heating problem which, while it hardly can be said to be 


buildings which are being 


characteristic of Southern California, nevertheless is more 
marked in this 
section of the coun 
try than it is any- 
where else in the 
United States. 
This phase has to 
do with the devel- 
opment of the 
heating engineer- 
ing profession and 
the 
ployment of 


general em- 
heat- 
engineers to 
and 
see the installation 


ing 
specify over- 
of heating equip- 
ment. In fact, so 
important has this 
profession of heat- 
ing engineering be- 
Southern 
that to- 


day vastly the ma- 


come in 
California 


jor portion of the 
heating contracts 
undertaken by 


heating contrac- 
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tors emanate from the offices of architects and heating 
engineers. 

Mr. Keeler says that fully 95 per cent of the heating con- 
tracts undertaken by his firm of Emerson & Keeler come 
through the offices of architects and heating engineers. 
While there are many individuals in Los Angeles who claim 
that they are efficient heating engineers, there are four 
or five in especial who have made an enviable reputation 
in this profession, and Mr. Keeler says that fully 80 per 
cent of the firm’s business comes from this less than a half 
dozen engineers. Thus hardly more than 5 per cent of the 
business done by this concern is derived other than 
through architects and heating engineers, and for this 5 
per cent Mr. Keeler says the old customers of the firm are 
responsible. 

The foregoing statements are important as revealing 
two things which are essentially characteristic of the 
business of Emerson & Keeler. The first of these is that 
in a vast majority of instances the firm secures its busi- 
ness without entering into competitive bidding with the 
ordinary heating and piping contractor, and the other is 
that most of the business comes to the firm unsolicited 
because of its excellent reputation for square dealing and 
general dependability. In other words, Emerson & Keeler 
look to the architect and the heating engineer as the 
source from which its contracts emanate, and in turn al- 
ways follow the specifications meticulously. In_ short, 
there is a sort of tacit agreement between the architect 
and the engineer upon the one hand, and Emerson & 
Keeler upon the other, that, assuming that the diagnosis 
of the requirements on the particular job made by the 
architect and the engineer is correct, then this diagnosis 
will be in no way interfered with nor changed in its exe- 
cution by Emerson & Keeler. 


NO COMPETITION 

HIS immunity from competitive conditions absolves 
i pw firm from responsibilities in other directions. For 
instance, it stands as the adherent of no particular system 
or theory of heating, and is not the exponent nor apostle 
for any particular make or brand of heating equipment. 
Therefore, it carries little or no stock of equipment or 
parts, but buys as the specifications on each individual job 
require. It sees its job in the local heating industry to be 
that of close co-operation with the architect and the engi- 
neer, and if the latter are correct in their plans and speci- 
fications the execution of the former will be no less exact 
and particular. 

Thus, being relieved from the necessity of soliciting 
prospects, the firm of Emerson & Keeler have no specific 
method of keeping a prospect list. Nor does it recognize 
the necessity for advertising either its business nor its 
fitness for doing it. In fact, the firm hardly does any ad- 
vertising at all, confining its efforts in this respect to just 
one or two ads in recognized directories or publications 
directly pertaining to the heating industry. 

The accounts of the concern are kept according to a 
System of bookkeeping designed in the office of the firm 
itself. This is a loose sheet system, each job being listed 
separately and every transaction of whatsoever nature 
pertaining to that particular job being entered upon the 
one sheet. This sheet has several parallel columns. In 
the first is entered every item pertaining to the job in 
question, including materials, labor, overhead, profit or 
what not. In the columns parallel are entered the amounts 
segregated according to what they are, each going into its 
particular classification, and at the end the sum of all of 
these columns must in the aggregate equal the sum of the 
first column. Overhead is figured, and this and the legiti- 
mate profit of the company are added to the selling price. 
Mr. Keeler says that the overhead of the company never 
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has exceeded 10 per cent, and in some years has fallen 
below that rate. This bookkeeping system is simplicity 
itself, but Mr. Keeler says it is entirely adequate and is 
completely satisfactory to the company. 

Since the inception of the company every job has been 
‘‘certified.”’ This means in Los Angeles, as it means 
elsewhere in the country where certified heating is em- 
ployed, that every job of heating installation put in by a 
member of the Heating and Piping Contractors Associa- 
tion is certified by the association. In this connection 
Mr. Keeler now is serving his second term as president of 
the Heating and Piping Contractors Association. 

As typical of the sort of contracts taken and executed 
by Emerson & Keeler, the illustrations herewith show a 
job that was installed by the firm in the Citizens National 
Bank Building, situated on the corner of Fifth and Spring 
streets, Los Angeles. This installation was a substitution 
job designed to take the place of the former plan of heat- 
ing used by the bank. 

The bank building is located directly across the street 
from the Alexandria Hotel. When it was built its plans 
incorporated the scheme of connecting the bank building 
by tunnelling under the street with the heating plant of 
the hotel. This was done, and for a number of years the 
bank building was heated under contract with the hotel at 
a very satisfactory figure. About the time the original 
contract expired the hotel was purchased by a syndicate 
which controlled a chain of hotels, and when the bank 
desired to renew its contract the price set by the syndicate 
was prohibitively high. 

The result was the bank determined to install its own 
heating plant and the contract for installation was let to 
Emerson & Keeler. 

Three 79-inch water tube steam boilers, equipped with 
oil burners, were installed in the sub-basement of the 
bank building. The interesting thing about this installa- 
tion was that Emerson & Keeler succeeded in getting the 
boilers into the basement of the bank building without 
tearing out a wall or disturbing anything about the build- 
ing. This was done by disassembling the boilers, carrying 
the pieces down a well-like stairway and reassembling 
them in the sub-basement. Mr. Keeler says the job was 
herculean, but was successfully accomplished in the end. 
Incidentally, the bank expects to pay for the entire instal- 
lation within five years through the saving effected 
through a reduction in costs. 

Here, it seems to me, is a splendid example of able men 
working completely in accord with the conditions they find 
about them. There isn’t any use of fighting the conditions, 
peculiar to a district, which grow up with the years, so 
long as everyone recognizes them as being fair and equita- 
ble. The great thing is to find an outlet for products 
which is working within those conditions and exercising its 
initiative, as has the firm of Emerson & Keeler, in build- 
ing a bullet-proof reputation. I have no doubt this firm 
would adapt itself to any conditions anywhere and work 
out its own plans in harmony with those conditions in a 
way to make them a highly acceptable outlet. 





Cast sheet lead is still employed to a considerable ex- 
tent in Great Britain. It is now mostly used for making 
ornamental rainwater pipes and rainwater heads, orna- 
mental flower boxes, etc., but it is also occasionally used 
for covering roofs. Sometimes the old cast lead is taken 


off the roof, a casting frame is erected on the job, the 
lead is melted down and re-cast on the site, and is after- 
wards re-laid upon the roof. This has been done recently 


at a well known church standing in a northern suburb of 
London. Only a few years ago, the roof of Westminster 
Hall, the old British Houses of Parliament, was re-covered 
in a similar manner. 
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a 
Submarine 


By i. W. SYLVESTER 


Lieutenant (C. C.) U.S. N. 


V-4, built at the Navy Yard, Portsmouth, 

New Hampshire, and commissioned on 
April 2, 1928, is the largest submarine ever 
built in the United States, and, so far as can be 
learned from authoritative sources, the largest 
submarine ever completed for any navy. The 
V-4 is especially designed for making cruises 
of extended duration and every effort was made 
in the design of the vessel to render her self- 
sustaining on such cruises with maximum com- 
fort for her complement of eight officers and 
eighty men. 

A brief description of the plumbing, heating, and ven- 
tilating systems installed aboard the vessel is given below. 
Each of these systems was designed to provide the great- 
est degree of comfort and convenience possible under the 
limitations of weight and the space available. 


Te MINE-LAYING submarine U. S. S. 


PLUMBING 

HE SUPPLY of fresh water for the submarine V-4 
ee carried in tanks which are built into the structure 
of the vessel. It is provided with a distilling plant for 
making drinking water. Two types of evaporators are 
used. One utilizes the heat of the engine exhaust gases 
and may be used when the engines are running. The 
source of heat for the other is steam from an oil-fired 
boiler. The steam-heated evaporator is for port uce. 

The uptake from the oil-fired boiler leads through the 
hull of the vessel to a portable smoke pipe. When rigged 
for sea, the smoke pipe is removed, a valve in the boiler 
uptake is closed and a watertight hinged cover is dogged 
down over the smoke pipe opening. 

Filling connections to the fresh water tanks are pro- 
vided to permit taking on fresh water from shore connec- 
tions and other vessels. 

Fresh water is supplied from the tanks to the fresh 
Water supply line by submerged pumps. These pumps 
are of the double cylinder air-operated type and are ar- 
ranged to operate automatically upon the opening of any 
fresh water outlet. The pressure on the water system 
may be regulated by means of reducing valves in the air 
lines to the pumps. 

Outlets are provided on the fresh water service line in 
officers’, chief petty officers’ and crew’s showers and lava- 
tories, galley and pantry and scullery sinks, galley kettles 
and urn, wash basins in officers’ rooms, and drinking foun- 
tains, one of which leads from a cooler in which a cooling 
coil connected to the ship’s refrigerating plant is installed. 
There is at least one fresh water outlet in each main 
compartment of the vessel in order that drinking water 
shall be available to men who might be isolated in a com- 
bartment as a result of accident to the vessel. All outlet 
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The launching of the U. S. 8S. V-4, a mine-laying submarine just 
after she slid into the sea 


fixtures except showers are of the self-closing 
avoid waste of fresh water. 

Two 20-gallon electric hot water heaters supply hot 
water to the galley, scullery, wash rooms, officers’ pantry 
and to certain officers’ staterooms. 

Lavatories are installed in the officers’ washroom and 
certain officers’ staterooms. Porcelain bowls are installed 
in remaining officers’ staterooms. 
in rings and may be folded up against the bulkhead when 
not in use. Lavatories installed in the crew’s washroom 
are of monel metal. Galvanized steel pipe and brass pipe 
are used in the fresh water system. 


type to 


These are supported 


WASTE AND SEWAGE PUMPED OR BLOWN 
OVERBOARD 
HE WASTE from wash basins, lavatories, sinks, and 
fw is drained into sanitary tanks built into the 
vessel. The contents of these sanitary tanks may be 
pumped overboard by drainage pumps or blown overboard 
by compressed air. 

Air expulsion water closets are provided for officers, 
chief petty officers, and crew. This type of closet 
constructed that by operation of a non-return lever-oper- 
ated flap valve, the contents of the bowl may be dropped 
into a waste receiver, with the flap valve closed, and the 
waste receiver opened to the sea by means of a valve in 
the receiver discharge line, the waste contents may be 
blown overboard by compressed air. 

An air expulsion garbage ejector 
operation is similar to that of the water closets is pro- 
vided in the scullery. The water and garbage 
ejector can be used at any depth at submergence up to 
the designed submergence depth of the vessel. 


is so 


whose principle of 


closets 


HEATING 
are installed in 


WO independent heating systems 
the vessel. Electric heaters to which current is sup- 


plied by the ship’s batteries are installed in all main com- 
partments and, in addition, steam radiators are installed 


in these compartments. (Continued on Page 47) 
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Dressing table lavatories—baths of new 
beauty— fittings of charming design 
with Chromard Finish or gold-plate— 
the “Three 8’s” Sinks— Acid-Resisting 
Enamel... . these are the “Standard” 
innovations which have brought a new 
conception of plumbing fixture beauty 
and new opportunities for profit. 


tandard” 


PLUMBING FIXTURES 


} 7 and distinctive beauty now 
“| bring the bathroom into the 
at | complete decorative scheme 
“of the home beautiful. 
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Modern Bathrooms 
by “Standard” 


No greater opportunities for 
profitand prestige have been 
offered you in the past year 
than these new bathroom 
designs by “Standard” 





PITTSBURGH 


The “Standard” designs shown here— 
only a few of the many developed by 
leading American artists— make pos- 
sible bathrooms as beautiful as the 
living-room. See these new fixtures for 
distinctive bathrooms, in white and in 
color, at the Memphis Convention. 


Stat dard” 


PLUMBING BIXIURES 
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ASKED BY READERS AND ANSWERED BY EXPERTS 








WATER BOILS AT VARIOUS TEMPERATURES 
Editor, ‘“‘Domestic Engineering’’:—I had an argument 


last week about the degree at which water will boil. 


The 


question is whether pure water can be heated above 212 
degrees (the boiling point), if heated in an open container 


or pan. 


I did make this experiment with a pan of water 


and found that the thermometer rose to 215 degrees. 
The question is: Was my thermometer accurate or not? 


New York. 


W. M. W. 





It is, of course, true that water boils at various tem- 
peratures, depending upon the altitudes and contents of 


the water. 
degrees Fahrenheit, at sea level. 


It is well established that water boils at 212 


If you had to boil water 


at a point some distance below sea level it would take a 
greater amount of heat as indicated by the table entitled 
“Barometer and Boiling Point of Water at Different Alti- 


tudes’’ which is given below: 


Boiling Barom- Altitude Boiling Barom- Altitude 
Point eter Above Sea Point eter Above Sea 
Deg. F. Inches Level, Ft. Leg. F. Inches’ Level, Ft. 
Boiling Sarom- Altitude Boiling Barom- Altitude 
Point eter Above Sea Point eter Above Sea 
Deg. F. Inches’ Level, Ft. Deg. F. Inches’ Level, Ft. 
184 16.79 15,221 201 24.08 5,764 
185 17.16 14,649 202 24.58 5,225 
186 17.54 14,075 203 25.08 4,697 
187 17.93 13,498 204 25.59 4,169 
188 18.32 12,934 205 26.11 3,642 
189 18.72 12,367 206 26.64 3,115 
190 19.13 11,799 207 27.18 2,589 
191 19.54 11,243 208 27.73 2,063 
192 19.96 10,685 208.5 28.00 1,809 
193 20.39 10,127 209 28.29 1,539 
194 20.82 9,579 209.5 28.56 1,290 
195 21.26 9,031 210 28.85 1,025 
196 21.71 8,481 210.5 29.15 754 
197 22.17 7,932 211 29.42 512 , 
198 22.64 7,381 211.5 29.71 255 
199 23.11 6,843 212 30.00 S.L.—0 
200 23.59 6,304 212.5 30.30 —261 


You have doubtless encountered conditions in heating 
in which it was difficult to make the water boil and you 
would discover that it was on account of oil or something 


else in the boiler. 


on the surface of water may affect the boiling point. 


So the chemicals in the water or oil 


This 


is shown in the table below entitled ‘“‘Increasing in Tem- 
perature of Boiling by Salts in Solution.”’ 
Rise in Boiling Point, Deg. C. 








Salt: 
1 3 5 7 10 20 40 60 
Number of Parts of Salt Added to 100 Parts of Water 
reper 6.0 16.5 25.0 32.0 41.5 69.0 137.5 222.0 
eae 47 13.6 20.5 26.4 34.5 57.5 92.5 121.7 
Ee 9.2 23.4 36.2 I in nt ail ein tel, ee ee eee 
Ue, UC Tah hee adawne 
NaOH......... 4.3 11.3 17.0 22.4 30.0 51.0 93.5 150.8 
SR +t F = & eS errr rere 
H,Cl. . 6.5 19.0 29.7 39.6 er pea le 7 
NHgNOs....... 10.0 30.0 52.0 74.0 108.0 248.0 682.0 1370.0 
CREED. occ cece 17.0 52.0 87.0 123.0 177.0 374.0 980.0 3774.0 


It is not uncommon to find inaccuracies in thermometers 


that are made merely to sell. 


Sometimes, if the glass tube 


is not firmly affixed to the scale it moves from constant 


use. 
on the market. 


Sometimes they are inaccurate when they are put 
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Our guess would be that your thermometer is inaccurate 
although it is possible that there might be something in 
the water which could account for part of this difference. 





A SUGGESTION FOR GARAGE HEATING 

Editor, ‘“‘Domestic Engineering’’:—I have just noticed 
an article about garage heating on page 43 in the May 5 
issue. The layout shown in Fig. 2 is very good, but, piped 
this way, the circulation will at times stop, when the 
heating plant is not being fired hard or in mild weather, 
and sometimes at night. 

We have had a lot of experience along these lines, and 
now we connect directly through the radiator, as shown 
in Fig. 1. In this way the cooling of the radiator in- 

































YU 





LLL, 














Jo Gorage 


LLL AL. 











Fig. 1 


creases the circulation, and this hook-up works well in 
several instances. 
The reason I send you this suggestion is that 
cured several cases of poor circulation. 
Indiana. 


it has 


R. L. L. 





The point which correspondent makes regarding radia- 
tor connections is well taken and goes to prove the con- 
tention of our best known vocational directors, who hold 
that the ideal instructor is the man who is on the job for 
a part of the year getting first hand up-to-date experience, 
which he can then pass along to the students when serv- 


ing the other part of the year as an instructor in a trade 
or vocational school. 

In our sketch we used the regular or customary connec- 
tions, but appreciate the fact that correspondent’s method 


is an improvement, and we also appreciate the fact that 


he has taken the trouble to pass this valuable susgestion 
along to other men in the trade. 

It is such interchange of trade information whi: 
for trade progress. 
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Different 


Produces straight line motion. 
Is absolutely noiseless in 
operation. 


. Has no connecting rod—no 


cross head. 


. Runs equally well in either 


direction of rotation. 

It is a perfect rotary move- 
ment and all parts turn com- 
plete cycles thereby eliminat- 
ing all pins, walking beams and 
the like. 

Has no oscillating parts. 


. All gears are machine cut and 


close running and noiseless. 


All parts run in a bath of oil 
and therefore require no 
pumps or devices for forcing 
oil to remote places 

Every working part is entirely 
enclosed and dust proof 
Requires very little headroom 
due to its low statue. 

These power heads are equip- 
ped with bosses for applying 
a belt tightener on either 
side of the machine and also 
an air pumping attachment 
can be readily applied when 
occasion demands 





Engineers have pronounced the Alamo Dorward 
Rotary Power Head a remarkable achievement in machine 
design, combining all of the features that have so 
long been sought in devices for operating deep well and 
all other types of reciprocating plunger pumps. 


Alamo Dorward Deep Well Water systems are adaptable 
to deep wells of any depth and are usually used in service 
where the low water level exceeds the range of shallow 
well pumps which are limited to 22 feet suction lift. 


Alamo Dorward Rotary Power Heads produce straight 
line motion; they employ no connecting rod, no cross 
head, in fact, nothing that will present a service problem. 
They combine greatest strength and longest lasting 
qualities with the greatest simplicity both of installation 
and operation. Running in a bath of oil, they are entirely 
noiseless. ‘hey are totally enclosed and dust proof. 
Low down, small, compact, wonderfully efficient. 


They present you with a new avenue to bigger profits 
that will pay you well to look into. Write us for full 
particulars concerning the Alamo Dorwood Home Water 
Systems for Deep Wells. 


Many of the best jobbers are now handling Alamo 


ALAMO ENGINE CO. 


Hillsdale, Michigan, U.S.A. 
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Mention Domestic ENGINEERING when writing advertisers. 























RETAIL ADVERTISING SERVICE 


$4.20 FOR TWELVE WEEKS. WE SEND NEW CUT WEEKLY. YOU TAKE COPY FROM THIS PAGE. 


Here is advertising made easy for you! All you have to do is take the cut we send each week and the 


reprint of this page, which we also send each week, and hand them to your local newspaper. Your advertis- 
ing job is done then. No worrying about copy or about illustrations. For $4.20 you may have this con- 

. N 19 venient service for twelve weeks—a different illustration each week and two pieces of 
Series No. copy for each illustration. Get your order in today. 











Mr. HUSBAND 


—about household wages 


N your office you have increased the value 
of every worker by giving him or her 
efficient equipment with which to work. Does 
modern, efficient equipment give that in- 
creased value to the wages which go to the 
upkeep of your home? Antiquated plumbing 
and heating in a home would be like an anti- 
quated typewriter—or the complete lack of a 
typewriter—in the office. You owe it to your 
investment in home comfort to-put modern 
plumbing and heating equipment in your home. 


(In this space your Name, Telephone 


Number and Address). 




















The Home’s “General Manager”’ 


T doesn't make any differ- 
ence whether a woman is 
doing her own housework, or 
is directing the work of ser- 
vants—she will not have 
an efficient household if she 
does not have efficient equip- 
ment. Most important is 
plumbing and heating equip- 
ment—you owe it to yourself 
to make your investment in 
the home yield a large return 
in comfort—by bringing this 
important equipment up 
to date. 


(In this space your Name, 
Tlelephone and Address) 





























OUR newspaper is glad to get items from 
, eee merchants—clip out the following 
and hand it to your paper to be run in its 
news columns. 


WOMEN STUDY 
HOME EFFICIENCY 


Housewives, says Harry Brown, 
local plumbing and heating contrac- 
tor, are paying close attention to ef- 
ficiency in the home. 

“IT can remember,’ said Mr. 
Brown, ‘‘when we didn’t think much 
about the value of a woman’s time. 
But we do now, principally because 
women are studying their work and 
seeking to bring it to the highest 
pitch of efficiency. Who ever thought 
of the height of a kitchen sink in the 
old days? Today a woman makes 
sure that her kitchen sink will be of 
just the right height. 

“It’s making for more comfort in 
the home, and it’s giving housewives 
freater leisure for self-improve- 
ment.”’ 


HERE are many homes in your community in which there is 
old-fashioned plumbing and in which the heating plant is hope- 
lessly out of date. Send this letter to some of those homes. 


HARRY BROWN 
PLUMBING & HEATING 


Two Rivers, N. Y. 
Mrs. Edward Jones, June 16, 1928. 
Two Rivers, N. Y. 
Dear Madam: 

I'm beginning to think that plumb— 
ing materials ought to be made of 
cheaper stuff-——-it lasts too long. 

For instance, ina home as old as 
yours, there may have been many changes 
in decoration and even complete changes 
in furniture. But has the plumbing ever 
been changed? Have the fixtures ever 
been taken out and replaced by fixtures 
of later design? Usually not-——because, 
while the fixtures look old-fashioned, 
they still do their work. 

And so with keeping old-fashioned 
plumbing fixtures looking clean and 
well—kept. Odd corners and old surfaces 
make it a difficult task. 

If any real need were served by 
retaining the old plumbing and heating 
in a home, there would be nothing to 
say. But such equipment actually lowers 
the value of the house--it is actually a 
drag on selling or renting in competi- 
tion with newer types. 

We ask the privilege of calling on 
you and discussing the possibility of 
remodeling your plumbing and heating 
equipment. It will be a paying in- 
vestment. 

Yours very truly, 
HARRY BROWN. 
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You'll see it at Memphis—a line of brass fixtures treated in 









a spirit of true craftsmanship and daring artistry which | y] 
have hitherto been confined to the so-called precious metals, Ys Yi] 
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Undeniable construction superiority—-design and finish in- Yi Yi 
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comparable. That, you'll agree, is Art Chrome. First show- 
ing at Memphis. Don’t miss it. Wi} 
Hii, iff 
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Salesmen Meet for Third Time 








OW: ARE now on a firm 
foundation,” said William 
F. Weber, addressing the 
3d annual convention of the National 
Association of Plumbing and Heating 
Salesmen, meeting in Pittsburgh, 
May 31, June 1 and 2. ‘“‘We have 
stated definitely what we stand for. 
We have a broad national constitu- 
tion. We have a code of ethics and 
standards of practice and if every individual member of 
our association lives up to it, and I dare say that every 
member does live up to it, this will be a wonderful 
industry.” 

In opening the convention, Mr. 
Weber said that the purpose of every 
such meeting is to accomplish some- 
thing and he outlined the objects 
for which the salesmen were meeting 
as: 1. Exchange of business informa- 








William F. Weber, 

of New York City, 

re-elected pres i- 
dent 


tion; 2. Establishing and clarifying 
matters of policy; 3. Personal ac- Bridgeport /[ ] 
quaintanceship; 4. Effective national Brass Co., Rich- 
stimulus; 5. Contributing new ideas mond, Va., 
for the betterment of the industry. treasurer. The 
During the course of the first following direc- 
morning’s session, Mr. Weber called tors were 
on William G. Boales, of Detroit, who J. W. Stoner, American Brass Co., and elected: Wm. 
was the first president of the associa- E. H. Kunde, Pittsburg Water Heater Co. W. Cooper, 
tion, and in a brief greeting, Mr. United States 


Boales said: ‘It is gratifying to see so many at our third 
annual convention. There is a big opportunity for. the 
salesmen of the industry to bring constructive ideas to 
the industry and to help in its progress.’”’ Mr. Boales was 
anxious to have those present realize their opportunities. 





Eugene Stitt, Pittsburgh, Hoffman Specialty Co., chairman of 

finance committee; R. J. Maggi, Pittsburgh, general chairman 

of convention; Frank Murphy, Cleveland; A. E. Sloan, Pitts- 

burgh, Bailey-Farrell Mfg. Co., all members of the convention 
committee 
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Pittsburgh convention follows a con- 
structive program—Proposes a council 
to study the problems of the industry. 


-eers who would be elected. 














OFFICERS ELECTED 
URING this session, Mr. Weber 
D also asked the delegates to give 
new offi- 
“The 
selection of officers is important,’’ he 


some consideration to the 





. Frank Richards, 
said, “and should not be crowded , 
; President of 
into a few moments at the end of a Pittsburgh Chap- 


busy meeting.’’ When the time came ter No. 9 

at the last session of the meeting 

to elect the new officers, in spite of Mr. Weber’s desire 
to be permitted to retire from the presidency, he was 
the unanimous choice of the delegates to conduct the 


affairs of the association during the 


ensuing year. The other officers 
elected were: R. J. Maggi, first vice 
president. Mr. Maggi was second 


vice president last year and was gen- 
eral chairman of the Pittsburgh 
Chapter’s convention committe. s. A. 
M. Buck, with 











Radiator Corp., Newark, W. Harold 
Mitchell, C. L. Weber & Co., Ine., 
Philadelphia, and W. A. Kelley, Mott- . : 

Southern Co., Atlanta, Ga., before ro Pie aga 
considering regional vice-presidents. Pittsburgh 
After extended discussion it was chapter No. 9 

decided to divide the country into 

four zones, electing a regional vice 
president for each zone. The men 
selected for this important work 
were: F. Docheray, Wolverine Brass 
Works, Wilkes-Barre; Norman W. 
Farlow, of San Francisco; M. Charles 
Smith, Kennedy Co., Cleveland, and 








Geo. N. Larkin, Kimball-Eisenberg 
Co., Detroit. The duties of the 
regional vice presidents, according 





to the constitution, shall be ‘‘to assist 
the president in setting up new chap- 
ters and to act, when so designated - © Gormly, 
by the president, as official spokes- ‘°@*UreT of Pitts- 


, Mi burgh Chapter 
man for the national association at No. 9 
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such gatherings as_ they 
shall be instructed to at-. 
tend.”’ 

Following a stirring de- 
scription of the city of Phil- 
adelphia, variously described 
as the “‘Cradle of American 
Liberty” and the “City of 
Brotherly Love,’’ delivered 
by Wm. C. Morgan, ‘“I-X-L’’ 
Pump & Mfg. Co., president 
of the Philadelphia Plumb- 
steam Club, the invitation 
of the Philadelphia chapter 
to hold the next annual conven- 
tion of the association in that 
city was accepted. Mr. Morgan 
had many letters and telegrams 
from prominent Philadelphians. 


PROPOSE COUNCIL FOR 
INDUSTRY 


NE of the most important 
() actions taken during this 
convention, although it was 
taken at a special meeting and 
was indicated as something of- 
fered apart from the convention, 
was the presentation by Mr. 
Weber of a plan for a Plumbing 
and Heating Industries Council. 
Based on this statement by Mr. 
Weber: “Conferences are essen- 
tially a device for advancing col- 
lective thought, and in a healthy 
democracy the reliance upon col- 
lective thought constantly grows’’ 
—the plan suggests the setting 
up of a council to consist of five 
representatives of every associa- 
tion in the industry which has 
more than state-wide significance. 
Each of the bodies such as the 
National Association of Master 
Plumbers, the Eastern and the 
Central Supply associations, the 
Heating and Piping Contractors 
National Association, and the 
salesmen’s own organization, 
would be represented by five men 
on the council. The council 
would have as its function a dis- 


George N. 


DOMESTIC 


ENGINEERING 








Larkin, Kimball-Eisenberg Co.; Leo J. Potwin, 
Hoffman Specialty Co.; Dick D. Reed, Eljer Co.; William 


Boales, Hoffman Specialty Co., all of Detroit 











_ 


Top picture: G. E. Ty- 
son of Reading Iron 
Co.; F. Doecheray, 
Wilkes-Barre, Wolverine 
Brass Works. Middle 
picture: A. M. Buck of 
Richmond, Va. newly 
elected treasurer; W. A. 
Kelley of Atlanta, Ga., 
newly elected director. 
Bottom picture: Dick D. 
Reed, Detroit, Eljer Co.; 
Harry J. Harte, Pitts- 
burgh, Speakman Co. 
Mr. Buck and Mr. Kel- 
ley, in the middle ‘pic- 
ture, represented the 
“solid south” 








Top pieture: Jack 
Evans, Bowman Sup- 
ply Co.; J. J. Leahy, 
Standard Sanitary Mfz. 
Co., both of Pitts- 
burgh. Middle picture: 
P. R. Falk, Marks Liss- 
berger & Son; A. S&S. 
Forster, Lehnert & Co., 
both of New York. 
Bottom picture: Harold 
Thompson, Oster Mfz. 
Co.; Harry LaCroix, 
Pittsburg Water 
Heater Co., both of 
New York City. Mr. 
Thompson was 
luncheon toastmaster 


Delegates and guests at annual dinner-dance 
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those problems 
which have to do with the 
industry at large. It would 
not, Mr. Weber indicated, 
conflict with any of the ex- 
isting associations. Its work 
would be a constant ‘‘search 
of better methods, of new 
ideas, and would display a 
healthy 
part from old practices and 
to press forward with un- 
remitting energy to the at- 
tainment of higher standards 
of prosperity and service.” The 
various branches of the industry 
need to know each other’s view- 
points. 

In his statement, preliminary 


cussion of 


disposition to de- 


to reading the detailed plan or 
code of practice for such a coun- 
cil, Mr. Weber said: 
all realize the responsibility of 
business men to protect the eco- 
nomic health of the industry in 
which they are engaged. The 
appeal for aid, for a_ united 
front, is the clarion call to op- 
portunity for all.” 


“We must 


Mr. Weber then proceeded to 
the reading of the working code 
for the council. Broadly, it 
covers the fostering of good will, 
the elimination of certain un- 
economic practices, the fostering 
of a code of ethics, the recom- 
mendation of certain practices 
such as the installation of ade- 
quate training of 
aggressive sales forces, ete. 


cost systems, 


Following the reading, a gen- 
eral discussion took place, result- 
ing in a positive expression of 
agreement with the project. No 
action was intended to be taken 


at this meeting. All that was 
desired was this expression of 
agreement so that those inter- 


ested might go on with the work 
of bringing the industry at large 
into agreement with the plan. 


(Continued on Page 78) 
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Pilot Drawing for Long Branch, N. J. 


Pilot Drawings to Interpret Plumbing Codes 


By R. M. STARBUCK, Jr. 


NEW development is taking place in the methods of 
A administering municipal plumbing codes. The cus- 
tom for many years has been to refer decisions 
concerning plumbing practice to a printed plumbing code, 
containing the detailed plumbing regulations for each in- 
dividual city or town 

The plumbing code is just as much of a necessity as 
it ever has been, but in conjunction with it, the plumb- 
ing departments of many leading cities are now using a 
“nilot’’ drawing. 

The pilot drawing translates the plumbing code into 
the form of an elevation or picture, which shows graph- 
ically the numerous requirements of the plumbing code. 
This drawing may be of any size whatsoever, but a very 
effective size is something like 22 in. by 28 in. This makes 
a drawing large enough to show up very effectively when 
displayed on the office wall. 


Such a drawing, when properly laid out, should, with 
the printed notes that it contains, give complete infor- 
mation on any ordinary question that may arise concern- 
ing plumbing practice under the code to which it applies. 

It will be clearly seen that when each plumbing con- 
tractor who installs plumbing under any given code, has 
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in his possession a pilot drawing applying to that code, the 
advantage to the plumbing contractor, to his workmen 
and to the city plumbing department is very great, and 
the helpfulness of the idea reaches to the architect as 
well. Its use will be found to overcome the necessity on 
the part of the plumber of many a visit to the local plumb- 
ing authorities, and likewise it will save the latter much 
time called for in the explanation and description of 
methods fully illustrated in the pilot drawing. In other 
words, the value of the pilot drawing is based on the 
fact that a picture of a thing will always tell the story far 
more satisfactorily and quickly than a printed description. 

We can see also the great usefulness that such a draw- 
ing will have for the journeyman. When he starts to work 
in a new town, there is no question that a study of the 
pilot drawing should put him on his feet more expedi- 
tiously than anything else we know of. 


In our experience with plumbing codes, we find another 
and very practical advantage in the use of the pilot draw- 
ing. It is surprising that in the face of the great changes 
in plumbing practice that have taken place over a period 
of years, there are many plumbing codes which have not 
been revised in ten, twenty and even thirty years. That 
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Simple, Positive Operation ~ 
Knowlton “Watertoob” Steel Boilers 


The. day of the boiler that required the care and atten- 
tion of a convalescent has passed. The perfection of the 
Knowlton ‘“Watertoob” Steel Boiler sounded the death 
knell of that ancient heater. 








Your customefs want a heating Loiler that is simple and 
positive in operation. The Knowlton “‘Watertoob” is that. 


The very minimum of attention keeps it at its highest 
eficiency for the longest periods—a mighty big sales roint 








in this day of labor-saving devices for the home. i 

Y \ MV 

i ORR & SEMBOWER, c.f 

| READING, PENNSYLVANIA It 
208 N. Clinton St., Chicago 50 Church St., New York / 
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Why Do They Use ROBRAS 20-20 Radiators? 


One User Answers — 





In the Rhinelander Apartment mentioned above, twenty- 
seven thousand feet of Robras 20-20 radiation is used. 

It was designed by SUGERMAN & BERGER, architects for the 
Rhinelander Real Estate Company. 

The general contractors were the TAYLOR CONSTRUCTION 
COMPANY. 

The Heating System was laid out by JAROS and BAUM 
Heating & Ventilating Engineers, and installed by GEORGE 
E. GIBSON CO., Heating Contractor. 


ROME BRASS RADIATOR 


CORPORATION 
1 East 42nd Street, New York', N. Y. 
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doesn’t necessarily mean that plumbing practice in such 
cities is antiquated; on the other hand, the practice may 
be very good. It does mean, however, that practice is 
not based altogether on formal printed regulations, as it 
should be, but that many of the modern requirements are 
enforced on verbal authority. In other words, under many 
old plumbing codes, plumbers install work according to 
approved modern methods, only because the plumbing 
inspector has told them to use certain methods. After 
a time, of course, such authorization becomes sufficiently 
well known to become regular practice, but it is certainly 
an unsatisfactory method. 

Right here the pilot drawing takes the place of this 
lack of printed information, and operates to make plumb- 
ing practice as definite as the printed code would make it. 
It should be called to mind, by the way, that a pilot 
drawing should plainly show that it is an authorized 
drawing, and the signature of the city official who ap- 
proves the layout should appear somewhere on the draw- 
ing. 

One of the cities which has recently adopted the pilot 
drawing is Long Branch, N. J., and we show this drawing 
in connection with this short article. The drawing itself 
contains a large number of notes of instruction, based on 
the various sections in the plumbing code, but it may be 
difficult to reproduce them in the illustration so that they 
can be read with ease as the original drawing is quite 
large. 

These pilot drawings are coming rapidly into use. In 
this connection it may be pointed out that a study of the 
pilot drawings for cities in various parts of the country 
has in it the possibilities of great educational benefit. No 
doubt each drawing that comes under one’s observation 
will have some features that will be found of real value, 
and perhaps other features of doubtful value. We hope 
there will be discussion of these drawings, and shall wel- 
come anything that readers may submit. 


Plumbing, Heating and Venti- 
lating a Submarine 


(Continued from Page 33) 


Steam for the steam heating system may be supplied 
from the oil-fired boiler, mentioned above under ‘‘Plumb- 
ing,’’ when the vessel is in port, or from the exhaust- 
heated evaporators when the main engines are running. 
Shore connections to the steam heating system are pro- 
vided for use at such times as an external supply of steam 
is desirable and available as when the vessel is in a doe¢k 
yard undergoing repairs. 

Seamless drawn brass piping is used in the steam heat- 
ing system. Radiators are of cast aluminum. 


VENTILATION 


oe supply and exhaust ducts extend 
throughout the vessel, and outlets from these ducts 
are provided in all working and living compartments. 

Two blowers are installed in the vessel. One draws 
fresh air through a trunk which leads to the atmosphere 
and discharges it into the ventilation supply duct. The 
other draws foul air from the exhaust duct and discharges 
it through an exhaust trunk to the atmosphere. When 
the vessel is submerged, these trunks to the atmosphere 
are closed by large quick-operating valves and the dis- 
charge from the suction fan is by-passed to the supply 
to the ventilation supply fan and the air is continuously 
circulated through the vessel. 

Oxygen stowed in bottles under pressure, is provided 
in each main compartment in order that it may be bled 
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The HAAS 
Silent 
Ball Cock 
Is 


Really Silent 

















Go to your jobber and ask him 
to demonstrate the HAAS 
Silent Ball Cock to you. 


Examine it closely, look care- 
fully into its non-wearing con 
struction. See the glass ball 
which replaces the usual 
plunger. Feel the fine quality of 
drawn brass that goes into it. 


Give the HA’AS Silent Ball 
Cock a “fine comb” examina- 
tion, then watch it perform 
and listen to it under high 
pressure. 


Youll find that the HAAS 
Silent Ball Cock is really silent 
and when you ask about the 
price, you'll be agreeably sur- 
prised. 


Philip Haas Company 


DAYTON, OHIO, U. S. A. 
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into the ship to revitalize the air in the vessel during ex- 
tended periods of submerged operation, should its oxygen 
content fall below the safe figure of 17 per cent. 

Arrangements are provided: for pumping foul air over- 
board in order to prevent subjecting the crew to increased 
pressure as oxygen is bled into the vessel. 

Soda lime purifiers connected to the ventilation system 
are installed in each compartment, to absorb carbon 
dioxide during extended periods of submerged operation 
in order to keep the carbon dioxide content in the air 
in the submarine below the established safe figure of 3 
per cent. 

The maintenance of the watertight integrity of the 
vessel is a primary consideration in the installations of 
all systems aboard a submarine. All piping through wa- 
tertight boundaries is led through bulkhead fittings espe- 
cially designed to withstand leakage at a pressure cor- 
responding to the designed submergence depth of the 
vessel. 

Heavy valves are installed in way of the passage 
of ventilation ducts through watertight bulkheads. By 
means of these valves the ventilation openings in the bulk- 
heads bounding a damaged compartment may be closed 
and the damaged compartment isolated. 








Practical Problems——No. 44 














How One Man Made Vacuum 
Gauge Glasses 


HAD to cut some round glasses for vacuum gauges and 
| had to use an ordinary glass cutter so I marked the 
size with dividers on a piece of paper, laid the paper on 
a piece of board about 8 inches’ square and "placed the 
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glass on the paper. I then turned the board around under 
the glass cutter instead of trying to run the glass cutter 
around the line. It worked out satisfactorily for me. 
This may come in handy some time.—J. G., San Francisco, 
Calif. 
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The workmen 
in the Speakman plant do not know 
how to make a poor fixture. Speak- 
man quality helps build reputation 
for the plumber. Speakman Com- 
pany, Wilmington, Del. 


SPEAKMAN SHOWERS 
and FIX TURES 




















NaTIONAL Raoiator Corporation 


Ten plants devoted to National Service through these Branch Offices and Warehouses: 


Baltimore, Md.—2622 Frisby Street; Boston, Mass.—93-97 Oliver Street; 
Buffalo, New York—259-265 Delaware Avenue.; Chicago, Ill.—2445 No. 
Keeler Avenue; Cincinnati, Ohio—Spring Grove and Elmira Ave.; Cleveland, 
Ohio—935 E. 63rd Street; Indianapolis, Ind.—431 W. Georgia St.; Johnstown, 
Pa.,— 221 Central Avenue; New York, N. Y.—55 W. 42nd Street; Omaha, 
Nebr.— 108-112 S. Tenth Street; Philadelphia, Pa.—121 N. Broad Street; 
Pittsburgh, Pa.— 1509 Arrott Building: Richmond, Va.— 3032 Norfolk 
Street; Washington, D. C.—2205 Fifth Street, N. E. 











3 Times the Profit! 


Every time you sell a Whale-bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 
seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer. 


Pease ieetiaicadnedl 


-BONE-ITE star 


‘K-BALKE-COLLENDER COMPANY: CHICAGO | 























O-B Brass Valves 


are made in the following styles 


Flexitite Disc Gate Valves 
125 Ib. Standard, Non- em, No. 20 
125 lb. Standard Risin Stem, No. 21 
100 lb. Light Standard, Nc. 25 
Radiator Valves 

Flexitite Le Gate, No. 50 

Steam, 30 

Hot Water. No. 40 

Union Elbows, No. 45 

Globe, Angle and Check Valves—Renewable 
Brass Disc > es 
10 


150 Ib. Standard. 

















CS te No. 1 Novis 
SS em: No. : 
STS I es No. 5 ..... No. Flexitite Disc 
Gate Valve 
Ohi¢.Brass Potente 
, eee 
a 742V Mansfield, Ohio al 
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on those ONE-PIPE’ 
Steam Jobs, foo!” 


Two very important require- 
ments of a valve for use on one 
pipe jobs are that it must not 
leak around the stem and it 
must have sufficient lift toallow 
for return of condensed steam. 
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never need re-packing 
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This special STA-PAK packing | 











| 





ata _ is inserted under pressure and Because of the special packing 
| valve stem held in place by tension of spring which is inserted under pres- 
against brass washer. sure, no packing replacement 
Packing never needs replacing. is everrequiredand this feature 





makes the Sta-Pak absolutely 
leak-proof. Furthermore, the 
lift of a Sta-Pak is two and one 
half times greaterthan actually 
required for one pipe jobs. The 
cost is but little more than 


Notice extremely high lift, 
One easy turn of handle 
Opens or closes the valve 














ThisNuf is made ot charged for ordinary valves, 
Forged Brass mucli while the customer satisfaction 
greater fensile strength is incomparable— use Sta-Pak 


than casi brass. valves on one pipe work and on 


every other type of steam job. 
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Wholesalers: 


Sta-Pak valves assure customer 
satisfaction and allow you a 
liberal margin. Write for details. ~ 














Patent applied for. 


CAPITOL BRASS WORKS 


DIVISION OF MICHIGAN SMELTING @ REFINING COMPANY 
MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


=——=DPDETROIT, MICH! 
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LOS ANGELES JOBBERS ADOPT DISCOUNT 
SCHEDULE 

The Los Angeles Plumbing Supply Credit Association 
held an important meeting on Friday and Saturday, May 
25 and 26, at Catalina Island, Calif., at which action was 
taken resulting in an adoption of a schedule of discounts, 
which, in the opinion of a vast majority of the member- 
ship, marks a great step in advance toward protecting the 
integrity of the business of plumbing supply jobbers. 

The plan adopted will result in the elimination of all 
quantity discounts on future business, and the substitution 
therefor of a regular graduated scale of discounts based 
upon the monthly business of any master plumber whether 
he be small or large, and which is applicable to every sale 
excepting car loads. The schedule will apply on all pur- 
chases which aggregate during the month from $100 to 
$5,000, and the discounts will graduate from % of 1 per 
cent on $100 aggregate to 15 per cent on $5,000 aggregate. 
The schedule of discounts appears below: 


Discount Discount 
Amount Per Cent Amount Per Cent 
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900 to i 4% a.0G0@ tO. B.BG0.. 6c ccvec 12 
Bppee OR. BAG. «4.6 0:00 08 5 eS eae 12% 
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eo 5 SS ae 6 14 eo) eS Seer eee 14 
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some of the advantages which are expected to accrue to 
the members of the association are that the discount 
schedule will increase the incentive among the merchant 
plumbers to confine more of their business to the 100 per 
cent general line jobbers; that it will materially decrease 
the tendency to excessive price competition between the 
jobbers; by this means it will remove most of the tempta- 
tion to cut prices; it will increase the confidence of the 
smaller buyers, as they will know exactly what discount 
will apply to all buyers who buy the quantity; it should 
increase the safety of credits by reason of the fact that 
the incentive to the customer to pay his bills promptly 
will be so great as materially to reduce the listing by the 
association of delinquent debtors; it will cause the mer- 
chant plumber to make a greater effort to install first 
grade merchandise, and it will result in producing a 
sreater economy in making sales. 

There are other advantages possible which will develop 
only as the scheme is applied. It will be noted that this 
Plan takes no cognizance of prices at all but merely sta- 
bilizes the quantity discounts available to the buyer irre- 
spective of the monthly aggregate of his purchases if only 
they amount to as much as $100. Inasmuch as most 
of the jobbing concerns in Los Angeles belong to this 
association, the adoption of this discount schedule marks 
a distinct advance in the plumbing supply business. 


















































GENERAL BRASS CO. CHANGES OFFICERS 


The General Brass Co., 100 4 
South Campbell street, De- | 
troit, Mich., which was formed ie i 


yor 


in the spring of 1927 through 
the consolidation of the Mc- 
Rae & Roberts Co., the 
Michigan Lubricator Co., and 
the Standard-Peninsular Brass 
Works, has just announced a 
change in its officers. 
Elwood C. Johnston, for- 
merly first vice president in 
charge of production, is now 
president of the company. 
Prior to the merger Mr. John- F 
ston was vice president of 
the Michigan Lubricator Co. 





Elwood CC. Johnston Milton E. Czarnowski, the 
former secretary-treasurer oi 

the McRae & Roberts Co. and afterwards treasurer of the 
consolidated corporation, has assumed the duties of vice 
president and treasurer. J. M. Ready, formerly assistant 
sales manager, has been appointed secretary and sales 
manager. Mr. Ready joined the General Brass Co. at the 


———— 





J. M. Ready Milton FE. Czarnowski 


time of the consolidation, coming from the Michigan 
Lubricator Co. where he was sales manager for a number 
of years. Before connecting himself with the last named 
organization, Mr. Ready was business manager of the ? 
Timken Detroit Axle Co. 


ACQUIRES NEW PLANT 

The Lenk Mfg. Co., Newton, Mass., has acquired the 
plant of the erstwhile Suffolk Knitting Mills and will 
manufacture blow torches. 


MOVES BOSTON OFFICES 
The Sloan Valve Co., Chicago, has announced the re 
moval of its Boston, Mass., office to 932 Park Square 
building after June 1. 
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TRENTON POTTERIES CO. MOVES NEW YORK 
OFFICE 

The Trenton Potteries Co., 7 nton, N. J., has moved 
its New York City offices from 48 East 41st street to the 
north wing of the Architects’ Building, 101 Park avenue, 
where large ground floor space has been secured. Plans 
are being made for the fitting up of a representative show- 
room at the new headquarters. Fred C. Allen is branch 
manager. 





CONSOLIDATE EASTERN OFFICES 

Announcement is made of the consolidation of the offices 
in New York and in Philadelphia of the Republic Iron & 
Steel Co. and the Trumbull Steel Co., which recently 
merged. In New York City, the combined offices are 
located at 17 Battery Place, with W. H. Oliver as district 
manager and A. R. Johnson, assistant district manager. 
In Philadelphia, the headquarters are in the Packard 
Building, C. S. McKinley continuing as district manager 
and J. B. DeWolf becoming assistant district manager. 





BUILT-WELL MFG. CO. IN NEW LOCATION 
Built-Well Mfg. Co. of Chicago has just announced the 
removal of its office and warehouse from 1458 West Kinzie 
street to 300 North Robey street. The company’s factory 
was at the same time moved out of town. 





MOVES BUFFALO OFFICE 
The Reading Iron Co., Reading, Pa., announces the re- 
moval of its Buffalo office to 312 Jackson building, 220 
Delaware avenue, Buffalo, N. Y. E. P. Hannig, district 
sales representative, is in charge of this office. 





ANNOUNCE NEW ENGLAND REPRESENTATIVES 

The Crest Mfg. Company, New York City, has an- 
nounced the following appointments as sales representa- 
tives in the New England section: R. E. Brown, who will 
attend to the Cape Cod section of Massachusetts, and 
also Rhode Island, with offices at New Bedford, Mass.: 
G. A. Rifford and Frank C. Dempsey to cover central and 
eastern Massachusetts with offices at Somerville, Mass. 
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Top picture: Exhibit of oil burners at the Milwaukee Home 
Show. Bottom picture: Exhibit of Kohler Co. of Kohler, Wis. 
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FORD & KENDIG CO. ELECTS OFFICERS 

The board of directors of Ford & Kendig Co. of Phila- 
delphia held a special meeting last week and elected the 
following officers: President, Leighton M. Ford; vice presi- 
dent, T. J. Williams; second vice president, T. B. Reeves, 
and secretary-treasurer, H. K. Strickler. Leighton M. 
Ford, the new president, is the son of the late Albert BE. 
Ford, founder and president of the company. 





NEW YORK OFFICES OF “DOMESTIC ENGINEERING” 
MOVED 
The New York offices of ‘‘Domestic Engineering” were 
moved recently from Room 906, 110 East Forty-second 
street to Rooms 1706 and 1707 in the same building. 





TRADE GOLF ASSOCIATION HOLDS 
FIRST MEET 

The opening meeting of the Michigan Trade Golf Asso- 
ciation was held at Meadow Brook Country Club, Detroit, 
recently. R. K. Milward acted as host. The day was 
perfect except for a little shower at noon, Fifty-three 
members and guests were on hand to start teeing off at 
one p. m., 

After a round of golf which everyone enjoyed, dinner 
was served, after which the meeting was called to order 
by President L. L. McConachie. Roll call was the first 
order of business, and Secretary J. B. Stewart read the 
minutes of the annual meeting held at the Detroit Golf 
Club. Treasurer E. S. Donahue read his report. 

Secretary Stewart read a letter from the Western Trade 
Golf Association of Chicago, challenging the Michigan 
Association to a golf tournament to be held at the Battle 
Creek Golf and Country Club, Battle Creek, Mich., during 
the month of August. This challenge was accepted by the 
Michigan Trade Golf Association and will be held in Battle 
Creek on August 16, J. A. Galloup of the Galloup Pipe & 
Supply Co. acting as host. 

The following names were passed on and were elected 
to membership, but as the membership is closed at this 
time with 100 members, they will be taken in in the order 
they were elected: J. B. Whiteforth, Earl Hall, Rollin 
Stapleford, Karl Eighmey, H. F. Bill, C. W. Gudnau, Stuart 
Kelly, H. H. McAllister, Ormond D. Wessel, Fred Barton, 
Francis Baier, M. C. Bower, Frank O’Connell, J. R. 
Shaughnessy. 

The June meet will be held at Forest Lake Country 
Club, Mr. Mosher acting as host. It was also decided to 
hold the July meet at the Lake Shore Country Club, J. 
Renz, E. L. Kline and J. B. Stewart acting as hosts. 

The tournament committee awarded prizes as follows: 
first prize for low net, Harry Hughson, zipper bag; second 
prize for low net, Charles Soderberg, sweater; third prize 
for low net, E. L. Kline, iron club; fourth prize for low 
net, J. E. Hibbard, golf hose. 

In the ‘Kickers’? there were five prizes, which were 
awarded as follows: S. A. Carter, iron club; J. W. bas: 
sett, six golf balls; A. A. Emrick, six golf balls; J. E. 
Hibbard, umbrella; Herbert Williams, umbrella. 

The gross prize was won by L. L. McConachie, which 
entitled him to the President’s Cup. 


MICHIGAN 





METROPOLITAN GOLFERS ELECT THREE MEMBERS 

Three new members have recently been accepted by the 
Metropolitan Trade Golf Association, it is announced by 
Secretary-Treasurer F. W. Broatch, of the United States 
Sanitary Mfg. Co. Jesse Thorn, of the Trenton Potteries 
Co., formerly one of the stars of the Delaware Valley 
Trade Golf Association; Edward Keating, of E. F. Kea'!ing 
Co., and C. L. Wilkins, of Stockham Pipe & Fitting: CO., 
are the new trade golfers. 
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N OF QUALITY FOR SEVENTY YEARS | 
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STANLEY G. FLAGG & CO., Inc. 


General Offices: 
1421 CHESTNUT STREET 
PHILADELPHIA, PA. 
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Mention Domestic ENGINEERING when writing advertisers. 
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Above 1s reproduced copy of our Message to the June Bride which will appear 
in the Saturday Evening Post, June 16th, and in other leading publications, 


reaching millions of people during the month of June. 








AMERICAN RADIATOR 
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Million Dollar Campaign 
and the Upbuilding of Our Industr 


Reaching More Than 30,000,000 People with 
a Message of Greater Living Comfort for 
the Home Owners of America 





T THE left is shown our striking four- 
color advertisement which will run in 
the June 16th issue of the Saturday Evening 
Post and in other national publications. This 
advertisement, following closely upon our first 
great Springtime Message to the Home Buyers 
of America which appears in May, will prove a 
tremendous added factor in promoting better 
homes, better heating and the upbuilding of our 
industry. 


home-buyers of the importance of good heating 
equipment for the home. We advise home- 
buyers the type and kind of heating plant to 
look for. We call their attention to the indis- 
putable truth that only radiator heat can 
guarantee 70 degrees June warmth in every 
room all winter long, and that an Ideal Red- 
flash Boiler and American Corto Radiators 


are the best and most economical guarantee of 


this unfailing heat. 





The Message to the June Bride comes at a 
most opportune time—in the month which 
tradition and custom have set apart for Home 
Makers, and when the buying season is still at 
its height. Although the message is addressed 
to the June Bride, its sound truth and beauti- 
ful idealization of Home will have a practically 
universal appeal among the millions it will reach. 


Get Behind This National Program 
Write for Our Dealer Sales Helps. 


This effective advertising, continuing 
throughout the year, will prove a genuine 
public service and a distinct beneht to our 
great industry. 


It safeguards the home comfort and health 
of the nation; it promotes better homes and, 
therefore, more homes; it means, consequently, 
increased service and increased business for 
every member of the heating fraternity. 


Only Radiator Heat Can Guarantee 76 
Degrees in Every Room all Winter 


In warm and beautiful June, when people’s 
minds are not on heating, we are reminding 
























The Ideal CORTO pies “HH 
Redflash Boiler The Radiator Classic Gas Water Heater 
Tapped for Equipped with Arco 


Good H 


ousekeeping 








Airid Air Valves. Institute 
MAIL THIS COUPON FOR DETAILED INFORMATION 
American Radiator Company Dom. Eng. 616-28 
Advertising Department 
] 40 West 40th Street, New York City 

I would like to receive your Sales Helps and detailed information on how 
( to tie up most effectively with your national campaign for better heating 
; 
Name races ; 
\ Address 3 





City o State. 

















Wherever 
Water Ac cumulate ~ 












Tes em ae 

Wr — eT TREES ATES ras Se 
DED ELECTRIC 
eee 











- 


automatic 


“Vie seepage problem may be the 
/ deep basement for a building where 
the sewer is not low enough for 
drainage—or the basement of a residence 
without adequate sewerage facilities. Per- 
it is the drainage of a boiler room, 
settling basin, fly wheel or elevator sump, 
@ tunnel or scale pit. 


haps 


The amount of seepage may be consider- 
able or it may be only a small trickle. 





Whatever the conditions, there is a Pen- 
berthy Sump Pump or Cellar Drainer 
which will dispose of that seepage in the 
most economical manner. Either elec- 
trical power or hydraulic power can be 
used, and there is a size to fit every 
condition. 


Write for details on the Penberthy Auto- 
matic Electric Sump Pump and the Pen- 
berthy Automatic Cellar Drainer. 


VY 
Quality is particularly stressed 


by the use of copper and bronze 
throughout. 


PENBERTHY INJECTOR COMPANY 
ESTABLISHED DET ROI T CANADIAN PLANT 


IN 1886 WINDSOR ONT. 
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DETROIT SALESMEN HOLD MEETING 
Greater Detroit Chapter No. 3, National Association of 
Plumbing and Heating Salesmen, held its regularly monthly 
meeting on May 3 at the Cadillac Athletic Club, Vice 
President Joseph Stewart presiding. T. L. Carroll, of J. L. 
Mott Co., was admitted to membership in the organization. 


| The business session was followed by bridge and singing. 



































No diaphragm 
that needs a diagram 








A Red Top is a relief valve with 
the puzzles left out. It has no 
complicated parts whatsoever, 
no diaphragm that needs a dia- 
gram, no such trouble makers 
as levers and springs. 

Pressure in the system lifts a 
weighted piston from its seat, 
and when pressure has been re- 
lieved the valve closes auto- 








Red Top Relief Valoe Model No. 
2, Approved by the Underwriters’ 
Laboratories, I ni 











matically by the force of gravity. 
That’s all there is to the opera- 
tion of a Red Top. 

Pressure is relieved at 30 pounds 
in the Model No. 2 Red Top, 
which is used as the basis for 
the highly efficient and economi- 
cal Red Top Pressure System of 
hot water heating. This is a 
system you can install as your 
own, and on which you can build 
a big business of satisfied cus- 
tomers. The valve and an air- 
tight tank are the only special 
equipment needed. 

Model No. 1 protects domestic 
hot water supply. May we send 
descriptive folder? 


Neptune Meter Company 
50 E.42nd St. New York City, N.Y. 
Branch Offices in Principal Cities 


Red fop 








Relief Valves 











WESTERN NEW YORK TRADE GOLFERS OPEN 
SEASON 
The first meet of the Western New York Trade Golf 
Association was held at the Transit Valley Country Club 
near Buffalo, N. Y. Prizes were awarded to the following 
at the dinner after the day’s play: William G. Fraser, 
E. J. Rogers, F. S. Archer, Perry McQuade, Charles Evans, 














Top row: Walter Johnson, Buffalo manager of American Radi- 
ator Co.; H. K. Cross, assistant manager of American Radiator 
Co., Buffalo; C. W. Farrar, president of Excelso Products 
Corp., new vice president of Western New York Trade Golf 
Association; William Fraser, Power Efficiency Corp., new 
president of Western New York Trade Golf Association. Bot- 
tom row: A. A. Ahlff, Buffalo manager of Spencer Heater Co., 
retiring president; H. D. Hexamer, Excelso Products Corp., 
new secretary-treasurer; L. N. Castin, C. A. Evans, George 
Drake Co. 


Charles V. Haynes, Warner Spencer, E. P. Hanning and 
Fred McLaren. Blind bogey was 73, and C. V. Haynes 
and Warner Spencer tied with 74’s. H. B. Roarke won 
the Duffer’s Cup with a gross 134. 

Following the awarding of prizes, officers for the forth- 
coming year were elected. They are as follows: W. G. 
Fraser was elected president, C. W. Farrar, vice president, 


and Harry Hexamer, secretary and treasurer. William 
Boyne was elected handicapper. 
The following are the scores: 
G H N. G. H. N. 
C. W. Farrar...119 30 89 BR B Be. «cos 105 35 70 
W. Johnson 114 30 84 W. Voisinet .... 86 i) id 
oo. Be CROSS... ... 94 15 79 WW, BORO ... 85 5 £0 
W. G. Fraser...105 30 75 W. Spencer 108 34 74 
E. J. Rogers....107 30 77 E. P. Hanning..124 35 $9 
F. S. Archer....111 34 77 H. B. Roarke...134 306 04 
G. Corwin ...... 98 20 78 G. E. Carlson...130 30 0 
P. McQuade ....107 30 77 T. A. Novotney.130 40 ¥ 
L. N. Castin....129 37 92 F. McLaren 121 40 ] 
C. Evans ...... 131 45 86 P. S. Hedley....126 40 &6 
H. Hexamer....120 30 90 Ww. C. Winter- 
| R. Partenfelder.112 30 82 I i oa en 0 130 306 Oy 
' Cc. V. Haynes...106 32 74 R. Farnam ..... 132 40 é 
F. J. Peterson..103 25 78 





ANCHOR SANITARY COMPANY HOLDS 
UNIQUE PARTY 
Walter Dauenhauer, downtown and East Liberty sales- 
man for the Anchor Sanitary Co., wholesalers of Pitts- 
burgh, held the first of a series of dinners at the Webster 
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Ye 
Engin eered to 
100% 
Mechanical 
Perfection 


Various Styles of Republic Bath 
and Shower Fixtures are 
furnished regularly cquip- 

ped with this drain. 








100 % mechanical perfection has been achieved in the 
Republic Trip Lever Drain. Practical design, simple con- 
struction, fewer working parts insure trouble-free operation 
throughout the life of the installation. There is no inner 
overflow tube in the Republic Trip Lever Drain —conse- 
quently no liability of the accumulation of unsanitary waste 
material to clog the drain or give off unpleasant odors. 
Simple construction plus fewer working parts combine to 
insure easier installation at lower cost. No utility closet, 
with its extra cost and unsightly appearance, is required. 


The REPUBLIC BRASS COMPANY 
and its subsidiary GRABLER-REPUBLIC, Inc. 
C LE-V¥ ELAN DP - QOS H I O 


Good Plumbing . Good Business : Republic Brass Goods 








The Modern Plumb- 
er’s Tag identifies 
the plumbing con- 
tractor in the minds 


of home buyers as a 
quality craftsman 
and as a progres- 
sive business man. 
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No, 1235-P 
Republic NubianBath 


and Shower Fixture 





No. 1230-C Republic Two- 
ay Service Control 
Bath and Shower Fixture. 
Patented A pril 1926. 
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The Austin Company Car Storage Building American Blower Com fan 
Designers and Builders 432 ft. x 762 ft. Fan Heating A pparaiu 


The Pontiac (Mich.) Plant 
Oakland Motor Car Company 


One of the most modern Plants in America, with 
35 acres of Floor Space unencumbered by old-fashioned Heating Equipment 


is heated by 


169 overhead American Blower Company Venturafin Units 
containing nearly 75,000 sq. ft. of 


A EROFIN 


the modern Fan System Heating Surface 


Not only was Aerofin selected as best for this mammoth job but Aerofin,—compact, light in weight, 
non-corrosive, durable and lowest in installed cost—made possible the modern engineering which achie ul 
comfortable, uniform, economical heating without encumbrance of floor space, and Aerofin,—in easily-handled 
completely encased Units requiring no internal connections,—helped to make possible the completion of this 
gigantic plant in the record-breaking time of seven months! 

Truly, whatever you’ve wished for in a Fan System Heating Surface you'll find in Aerofin. 


Complete information, with valuable Technical Data, covering either Low or High Pressure Aerofi: 
both, will be sent upon request. 


Aerofrin CorPORATION 


Burnham Building 750 Frelinghuysen Avenue, NEWARK, N. J. Oliver Building 
CHICAGO 39 Cortlandt Street, NEW YORK PITTSBURGH 
, LOW PRESSURE Aerofin 1s sold only HIGH PRESSURE 
AERO DFIN by Manufacturers of AERO & j NV 
nationally advertised 


For pressures up to 50 Ibs. , For pressures from 25 to 350 Ika. 
Tube-plate Construction Fan Heating Appara tus Continuous Seamless Tubos 
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Hall Dining Room. The party was given by the company 
through their Mr. Dauenhauer for his customers for the 
purpose of hearing D. C. Lindsay of the Plumbing and 
Heating Industries’ Bureau, who is located in Pittsburgh. 
A delightful dinner was served, and Mr. Dauenhauer 
called the meeting to order, welcomed his guests, ex- 
pressed his appreciation and introduced the toastmaster 
of the evening, R. Payne Wettstein of Domestic Engineer- 
ing. Mr. Wettstein explained to the contractors that they 
were gathered with the idea of learning something about 
their business that would enable them to become better 
business men and make more profit for themselves. He 
explained that the Plumbing and Heating Industries’ Bu- 
reau was interested in finding out their problems and offer- 
ing a solution to these problems, either collectively or indi- 
vidually, and that the purpose of the meeting was to hear 
some of the problems they faced and to receive the solu- 
tion to these problems as they had been worked out by 
the bureau. He then introduced Mr. Lindsay, who pointed 
out the immense possibilities offered the plumbing trade 
and the deplorable conditions that existed in some of the 
sections of the city, and offered a means by which they 
could cash in on these possibilities. 

He wound up by giving a very clear picture of the 
advertising campaign that is running in the Saturday 
Evening Post, pointing out the whys and wherefores of 
the different pieces of copy and how, in order to make 
the campaign a success, every contractor in the city should 
start to back up the campaign by using the material 
that the bureau had to offer. 

After the toastmaster had introduced Morris Coll, 
plumbing inspector of Pittsburgh, Charles Lawrence, and 
John Bailey, of the Anchor Sanitary Co., expressed their 
ideas on the subject of what the plumbing trade can do 
for itself to derive the benefits of the work that has been 
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done by the bureau. The meeting was thrown in open 
discussion, at which time Mr. Lindsay answered questions. 





ORGANIZE APEX SALES CO. 

The Apex Sales Co., Cleveland, Ohio, has recently been 
formed by M. M. Berger and T. J. Goldman, both of whom 
were formerly connected with the Apex Mfg. 
also of Cleveland. 


Brass Co., 


WILL REPRESENT SHAW-PERKINS MEG. CO. 
Shaw-Perkins Mfg. Co., Pittsburgh, Pa.., recently 
appointed Evins F. Glore & Son, Ine., Manley street and 
Anable avenue, Long Island City, N. Y., as direct factory 
distributors of its high convection radiators for the New 
York Metropoiitan district, including eastern New Jersey 
and southern Connecticut. 


has 


UNITED PLUMBERS SUPPLY CO. PLANS OUTING 

At a recent meeting of the employes welfare associa- 
tion of the United Plumbers Supply Co., New York City, 
it was decided to open the “summer season’’ with an out- 
ing, shore dinner and games at the Colonial Inn, near 
City Island, on Sunday, July 1. The various committees 
are already at work making arrangements for the day. 
The athletic committee, consisting of S. Brooks, Miss Elsie 
Kracke and L. Bart, is arranging a 
both men and women. A baseball game is also planned 
between the employes at the company’s main warehouse 
and the representatives of 


series of events for 


its branches. 

The general arrangements committee, headed by Britt 
Cohn, advertising manager, assisted by Miss Lillian Lowey, 
John Daly, Milton Livingston, Miss Jean Myers and Wil- 
liam Guthiel, is prepared to see that everyone enjoys the 
day. In addition to other refreshments, a shore dinner 
will be served early in the afternoon. 
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BADGER WASTE | | | 
“The Two Popular Items’ 


Sold by all Leading Jobbers |e @ | | 


MILWAUKEE FLUSH VALVE CO. 
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knowledge is required to 
solve a problem in calculus. 
/ But the multiplying of two by 

two is so simple and easy that a 


/ youngster in the first grade can 














do it. 











, The operation ‘of Sloan Royal 
Flush Valves is so easy that the slightest pressure on the 
handle results in a quick, positive flush. And what is more, 
they are just as simple to install and care for as they are 
easy to operate. 


ROYAL FLUSH VALVES 


SLOAN VALVE COMPANY 
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BUSINESS REPORTS FROM LARGE JOBBING CENTERS 








Valve And Fitting Prices Are Changed 


HIS week in the plumbing and heating materials market was featured with a number p) 

changes by manufacturers cf valves and fittings. Where brass valves and fiitings are concer 
the majority of items were advanced in price, although lower prices were announced on some widely us 
items. Classified malleable fittings and cast tron fittings, both screwed and flanged, with the excepto 
companion flanges and malleable tron untons, were advanced about 5 per cent. While most brass fitt 
were advanced 2% per cent, some standard tron pipe size brass fittings, such as ells, tees and crosses, 
reduced as much as 18% per cent. Certain types of brass valves, renewable disk globe valves aid a few 
types of standard brass gate valves were reduced in price by makers from 5 to 10 per cent. Prices ! 
other brass valves and brass cocks were advanced 2% per cent, with the exception of radiator valves, whi 
went up m price about 5 per cent. 

As far as the pace of demand for materials during the week is concerned, little new 
market continuing to show the signs of betterment apparent im late weeks, with consum| 
sustained. Wholesalers are in possession of well assorted stocks and contractors report no difficu 
securing material. While small lot buying continues to be the policy of mos Fact 
sources of supply are offering tmmediate shipments. At the present time soil ptpe, steel pipe and wrought 
iron pipe and other roughing-in products are reported moving more freely than finishing ds 

| Soil Pipe 
CENTRAL WEST Contractors are continuing to call on wholesalers for 


Month Brings Better Business— 


Any great change was lacking in the plumbing and 
heating materials market in this district during the week 
in comparison with the preceding seven-day period, and 
the rate at which material is moving into consumption is 
fairly well sustained. Manufacturers and wholesalers, in 
reviewing the past.month’s business, offer little complaint, 
pointing to the betterment that has marked contractor de- 
mand during this time. While enameled ware, pottery 
and the other major finishing materials moved in good 
volume, improvement was noted especially the move- 
ment of roughing-in goods into consumption. Outside of 
slowness on the part of some tubular brass manufacturers, 
wholesalers experienced difficulty in most 
items as wanted. Now, however, tubular goods makers’ 
delivery service is reported improved. No complaints are 
heard regarding shipments of cast items. 

Outstanding among the price changes during the past 
days was the 5 per cent on radiation 
nounced by factories. This resulted in a liberal buying 
movement on the part of wholesalers and contractors for 
their future requirements. 
time brass pipe prices were advanced 4% cent per pound 
by makers. Also, two additional soil pipe makers ad- 
vanced their prices so that now only one large foundry’s 
published prices are lower than its competitors’. The 
difference is 5 points. It is reported that in late weeks 
Wholesalers’ resale prices have shown a slight inclination 
toward stiffening. Jobbers, although they are generally 
confining their purchasing to rather small quantities, have 


in 


no securing 


20 advance an- 


Twice during this elapse of 


£00d stocks and can easily take care of the ordinary wants 


Of their customers. 


6] 


fairly good-sized quantities of soil pipe. The past month, 


especially the last two weeks, has seen a quite definite 
improvement in orders placed by master plumbers. Foun- 
dries, however, report only a light volume of new busi- 


ness, aS most jobbers are sufficiently stocked with pipe to 
take care of their customers’ wants. Foundries are able 
to ship promptly. Makers’ prices have not changed since 
last week’s report. 
Steel Pipe 
Tonnage turnover on the part of steel pipe jobbers con 


tinues at the better pace that has been the case during th: 


past two weeks. Mill stocks are in good shape so that 
deliveries are possible on receipt of orders. While whole 
salers are maintaining fairly good-sized stocks, they are 


relying more or less on the delivery service of mills when 
Méll 


extra large quantities are needed. prices are firm 


and unchanged. 
Wrought Iron Pipe 
Representatives of pipe 
state that the total tonnage placed in this territory 
favorably with that for the 


wrought iron manufacturers 


so tar 
this year compares correspond- 


ing period of 1927. 


The needs of contractors have shown 
signs of improving | 


of late, 


consumption 


somewhat and. in general. the 


movement of pipe into is fairly well sus 


tained. Mill stocks are in good shape and immediate de 


liveries are the rule. Mill prices are firm and remain 
unchanged. 
Fittings 

Outstanding during the week was the 5 per cent price 
advance by makers on malleable and cast iron fitting 
Also, most brass fittings were advanced 2% per cent, al 
though a few important items, such as tees, ell and 
crosses, were reduced in price 18% per cent Demand 
continued at a well sustained pace during the week, the 








62 DOMESTIC ENGINEERING 
price changes naturally stimulating ordering by whole- 
salers. Prompt shipments are available. 


Enameled Ware 

Demand from contractors for enameled ware is holding 
close to the same pace as prevailed last week, according to 
reports of wholesalers in this district. Makers are not 
entirely in accord as to the volume of business entered to 
date this year, but most of them agree that it is slightly 
below that for the corresponding period of 1927. Imme- 
diate shipments can be had from factories. Wholesalers’ 
holdings are adequate to insure contractors of most items 
as wanted. No price changes have been announced by 
manufacturers. 

Pottery 

Potters’ representatives in this territory state that 
practically all wholesalers have called for the release of 
business placed earlier in the year, and that the latter are 
again coming into the market for pottery. Stocks at pot- 
teries are enough to insure prompt shipment of staples. 
The consumption by master plumbers changed little from 
last week. Prices of manufacturers are reported firm and 
unchanged. 

Plumbers’ Brass Goods 

Master plumbers in this district are absorbing quanti- 
ties of brass goods that aggregate a good seasonal volume. 
In general, wholesalers are ordering in small quantities, 
but quite frequently. This in most instances is a rather 
close reflection of the needs of contractors, as jobbers are 
Most manufacturers are adhering quite 
Prices at factories are 


not heavily stocked. 
closely to their shipping schedules. 
unchanged. 

Range Boilers 
trading in the range boiler market was much 
the same as last Most 
sion of enough boilers to last them for some time, and, as 
a result, makers were not in receipt of a large volume of 
Manufacturers 


(Current 


week. distributors are in posses- 


new business during the past seven days. 
can make immediate deliveries. 
Boilers and Radiators 

Activity was still pronounced at manufacturers’ offices, 
although not as much so as last week. Much of the imme- 
that was entered when radiation prices 
were advanced has been shipped. The bulk of the busi- 
ness makers accepted at this time, however, was for future 
delivery. Factory stocks are sufficient to insure prompt 
changes announced by 


diate business 


service. No 
inakers during the 


NEW YORK 


Construction Makes New 
Record— 


Irregularity seems to doggedly mark the rate of trading 


delivery price were 


week. 


in the Greater New York section as one week finds deal- 
ings in plumbing and heating materials running along at 
a good and during another like period sales will 
comparison. The following 
published survey was made gave demand 
Where some items were dis- 


pace 
dwindle in days those for 
which the last 
little to boast of relatively. 
cussed it was found the trend was strongly upward, as in 
the case of soil pipe, but on the contrary other items were 
about holding their own. 

That the future holds some big business is seen in the 
building reports that are published. In a recent one of 
these F. W. Dodge Corp. puts the rate at which construc- 
tion contracts were awarded during May at a little over 
$147.000,000, which was 18 per cent beyond those let in 
April. 1928, and 39 per cent over those let in May, 1927. 
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These figures give the year practically $650,000,000, or 
16 per cent, more than the first five months of last year. 

Buyers for wholesale houses generally seem to be con- 
cerning themselves with purchasing only when their stocks 
reach a point where it is necessary to recoup, as is indi- 
cated in the receipt of small orders by some manufactur- 
ers in close proximity to one another. 

Soil Pipe 

During the past 30 days soil pipe sales have mounted 
materially over those of the preceding month. The gain 
is great enough to offset the loss 1928 endured for the 
first four months over that period last year, according to 
makers. Few jobbers have broad stocks; therefore the 
needs of their trade are reflected quickly to foundries. 
This close buying, together with the slight shortages in 
different sizes that exist among the various manufactur- 
ers, making it difficult to assemble cars on short notice, is 
causing occasional slight delays in delivery. The price 
situation is about as it has been for several weeks, as far 
as manufacturers are concerned. 

Steel Pipe 

Reports indicate there is not quite as much pipe being 
shipped into this territory as there was a year ago, due 
in some degree to the difference in the type of building 
construction. The new projects involve greater money 
values but are absorbing slightly lesser quantities of pipe. 
Plumbing and heating contractors are requiring growing 
quantities of steel pipe and jobbers are placing practically 
a like amount of new business with mills. Prices from 
makers have not changed. 

Wrought Iron Pipe 

The efforts of mill representatives in New York 
rewarded to a little greater extent in the matter of busi- 
ness this week over last. Jobbers, though, did not buy 
with any thought in mind of building their stocks beyond 
the point that has now become common to the majority. 
Master plumbers and heating contractors are requiring 
wrought iron pipe in quantities which are giving this sec- 
Mills are prompt in forwarding 


were 


tion greater tonnage. 


shipments. Manufacturers’ prices remain undisturbed. 
Enameled Ware 
The new business placed this week was somewhat 


greater than it has been for some days. Jobbers report 
a good movement of their stocks and plumbing contractors 
see better business ahead than has been forthcoming thus 
far this year. Manufacturers’ warehouses have good, 


well assorted inventories. Prices at factories have not 
been changed. 
Pottery 


According to the information just gathered, practically 
all of the old business involving wash-down bowls and 
tanks has been shipped and some few jobbers are in the 
market with fresh orders to put their holdings in shape 
to withstand demands being made by master plumbers. 
This gives potters a good volume of shipments, which 
they are in practically all instances taking care of satis- 
factorily. Other staples are moving well and no little 
amount of business in specials is being transacted. 

Plumbers’ Brass Goods 

Both the cast and tubular brass markets are generally 
strong and unchanged. Most jobbers appear to be satis- 
fied with ordering small quantities to keep their stocks in 
working condition. Consumption on the part of master 
plumbers is good and reports have it that there is an up- 
ward trend to trading. Little or no curtailment in ship- 
ments has been encountered. 

Range Boilers 

Little change was seen in the demand for range boilers 
during the past seven days over the rather slow, spotty 
rate of buying that has obtained for some few weeks 
The interest of plumbing contractors in this commodity 
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does not seem to have quickened. The published quota- 
tions of manufacturers have undergone no change. 
Boilers and Radiators 

The brisk shipping of boilers and radiators ‘that manu- 
facturers have encountered during the past week or two 
continued to obtain during the past seven days. Distribu- 
tors’ orders for shipments in the following weeks are 
quite substantial. Most all of these involve material, the 
final destination of which has already been determined. 
Manufacturers are rendering prompt delivery service. 
Makers’ prices have not been altered. 

Fittings 

The fittings news of the week centers around the fact 
that several manufacturers have advanced their prices on 
most brass types approximately 2% per cent. However, a 
few brass items, such as tees, ells and crosses were low- 
ered 18% per cent. Malleable and cast iron fittings were 
advanced in price 5 per cent. Manufacturers are now 
getting orders in better volume than they have for some 
Deliveries are made promptly. 


MIDDLE ATLANTIC 


Business Is More Active— 


In the instances of some items trading during the week 
was about at the same rate that has obtained for the past 
several weeks, with any changes on the side of better- 
ment. Wholesalers for the most part seem to be pro- 
ceeding with stocks that are held as nearly as possible 
to a ratio in minimum proportion to their rates of sales; 
consequently, the business manufacturers enter is to a 
large extent comprised of rather small orders calling for 
immediate shipment. This seemingly applies in an out- 
standing manner to finishing materials, according to the 
reports given by wholesalers covering the pace of buy- 
ing in which master plumbers and heating contractors are 
indulging contrasted with the demand noted by manufac- 
turers from jobbers. On the other hand most producers 
have adequate stocks and have synchronized production 
with their sales so that good shipments are obtainable. 

The building programs in most sections of the Middle 
Atlantie states continue to expand, according to comments 
contained in reports covering this activity, which supplies 
a basis for the optimistic attitude that is generally at- 
tributed to future business. 

Soil Pipe 

There seem to be no distinct divergencies in the de- 
velopments for the week over the previous report. Plumb- 
ing contractors are requiring soil pipe at a good rate. 
Jobbers are buying in quantities large enough to keep 
their stocks at a firm working level. Foundries in most 
instances have fairly good stocks which prevent any de- 
livery curtailment that might be considered serious. 

Steel Pipe 

Plumbing and heating contractors are 
for quantities of steel pipe large enough to give this ter- 
ritory a good aspect as regards demand. Jobbers are be- 
ing forced to place some new business which is invariably 
for rush shipment. Mills are providing satisfactory de- 
livery service. Manufacturers’ prices remain unchanged. 

Wrought Iron Pipe 

This type of long pipe continues to give a slightly bet- 
ter account of itself from week to week. The volume is 
almost entirely made up of stock orders placed by whole- 
Sale houses as their holdings become depleted due to the 
gradually mounting demands of their trade. Satisfactory 
delivery service is forthcoming from mills. Producers 
have made no change in prices. 


weeks. 


in the market 
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Enameled Ware 

Demand for enameled ware is put in a 
light which ranges from fair to good. Jobbers are taking 
ware at about the rate the shipping schedules incorporated 
in their contracts made some weeks back with manufac- 
turers require. They have in few, if any, instances stocks 
that are beyond what has become the accepted standard. 
Manufacturers retain their position to ship promptly. 
Price sheets issued by makers underwent no change dur- 
ing the week. 


rather spotty 


Pottery 

The bulk of the pottery business placed is for specific 
jobs and releases are made as these structures reach the 
fixture setting stage. This applies to specials and staples 
other than wash-down bowls and tanks. men- 
tioned items are in good demand and some jobbers are 
placing new business for these commodities as their stocks 
run low and their contracts with potters are completed. 
Stocks in the warehouses of makers are broad enough to 
Manufacturers have announced 


These last 


enable quick deliveries. 
no change in prices. 
Plumbers’ Brass Goods 

Many of the offices of manufacturers in this territory 
report that, while business is inconsistent in that one day 
it is very good and then eases off only to pick up again, it 
is agreed that most jobbers are ordering only about as 
they require cast and tubular goods. From the stand- 
point of a number of wholesalers, master plumbers are 
requiring materials at a rate that leads them to believe 
business is broadening somewhat. Little is heard of de- 
livery curtailment. Prices quoted by manufacturers are 
firm and remain unchanged. 

Range Boilers 

A consumption of range boilers exists in this territory 
that is put at a fair seasonal point. Production is being 
maintained at a pace that insures promptness in making 
The changed as far 
as the sheets of makers are concerned. 

Boilers and Radiators 
The bulk of the boiler and radiator business placed just 


shipments. price situation has not 


prior to the recent advance in prices of radiation was for 
future delivery, but some of it called for immediate de- 
These last mentioned placings have lent to this 
market an activity. Heating 
busier now than they have been for some months. 
are taking care of business promptly. 
Fittings 
During the week makers’ prices of 

iron fittings were advanced 5 per cent. 
fittings were advanced 2% per cent, although a few widely 
used items such as tees, ells and crosses were reduced in 
Plumbing and heating contractors’ 


livery. 
increased contractors are 


Plants 


malleable and cast 


Also. most brass 


price 18% per cent. 


needs are reported to be mounting. Factories are deliver 


ing fittings as they are wanted. 


NEW ENGLAND 
Contractors’ Requirements 
Become Extended— 


While the step-up in movements of plumbing and heat 
ing materials from points of manufacture and from whole 
salers’ warehouses has been somewhat inconsistent dur 
ing the several preceding months, there is presently noted 
a freer and steadier buying movement on the part of con- 
tractors. A number of those engaged in distribution re 
port that the past week has brought about a much better 


return on outstanding quotations, both on major and resi- 
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dential The number of deliveries from job- 
bers’ warehouses increases from one week to the next so 


operations. 


that stock replacements are becoming more necessary. 

The added frequency of both plumbing and heating con- 
tractors’ withdrawals of roughing and finishing materials 
is reflected from the reports of a large number of job- 
bers to the effect that May totals reached the highest point 
of the year thus far. Both makers and distributors are in 
possession of ample stocks and deliveries are therefore 
not delayed. 

Soil Pipe 

Foundries are enjoying good shipments on orders placed 
by jobbers prices were in effect. Existing 
good consumption accounts for considerably better turn- 
overs of wholesalers’ stocks as the season progresses. No 
volume of business was entered during the week by 
releases accounted for com- 
been 


when .lower 


large 
makers’ representatives, but 
price changes have 
Deliveries from all points 


paratively good tonnages. No 


announced by manufacturers. 


are expeditious. 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 





ar 1928 





Value High Low Quotations of June 9, 1928 * Bid Asked Last 
25 15234 130% American Radiator Co., com ..A 138 138% 138 
100 147 142% American Radiator Co., pfd. A 147 148 147 
50 743% 5334 Anaconda Copper Mining Co. A 66% 667% 6654 
NP 49 274% Brunswick-Balke-Collender Co ee 4334 43% 
NP 117% 90% A.M. Byers Co., com.... A&F 100% 101% 101 


100 112% 108% A.M. Byers Co., pfd A&F 112 112% 112% 
100 140 130 Century Electric Co., com. ...G@ 130 135 130 
100 «106 101 Century Electric Co., pfd. G 102 104 102 
50 6 44% Chicago Nipple Mfg. Co., A” .B 5% 53% 514 
50 3 2 Chicago Nipple Mfg. Co., B” aan 2\4 3% 2% 
25 47% 45 Crane Company, com. C 45% 46 4534 
1 36121 11834 Crane Company, pfd... C 120% 121% 121 
100s 94 91 Detroit Brass & Malleable Works D 92 94 92 
100 «110 195 The John Douglas Co.. pf I 105 108 105 
20 23 17 Eagle-Picher Lead Co ] 17% 17% 17% 
NP 50 32% Fairbanks, Morse & Co., com A 41% 424% #42 
100 111% 104 Fairbanks, Morse & Co., pfd. A 108% 109% 109 
NP 134 111% Johns-Manville Corp.... Bl6 116% 116% 
100 +160 150 Jones & Laughlin, com. F 155 . 155 
100 =123 120% Jones & Laughlin, pfd. F 120% 122 120% 

10 02] 20 Michigan Copper & Brass Co. D 19 21 20 
NP 45 30 Minneapolis-Honeywell Regulator Co... B 36% 3634 36% 
100 136 126 National Lead Co., com A 124 124% 124 
100 147'4 «#139 National Lead Co., pfd. A 145% 146% 146 
NP 40% 23% National Radiator Corp. B 23 234% 23% 
100 «108 104 Ohio Brass Co., pfd...... | HH 106 a 
NP 100 92 Ohio Brass Co., “B” H 97 98 97% 
100 «101 100 Penberthy Injector Co., pid D 100 101 100 

5 26 3 Pierce, B. & P. Mfg. Corp., com. U 5 15 5 
1000=— 95 20 Pierce, B. & P. Mfg. Corp., pfd. U 20 40 20 
NP 27 1934 Richmond Radiator Co., com ..B 78% 19% 18% 
NP 39% _ 36 Richmond Radiator Co., pfd. B 36% 37% # 37 
100) =—-53 48 Seovill Mfg. Co.... ; U 652 54 52 
NP 3944 33'4 Standard San. Mfg. Co., com. A&F 264% %$.27% #=+27 
100 125 115 Standard San. Mfg. Co., pfd. A&F 115 115 
100 = 55 * 45 Trenton Potteries Co., com U 45 55 45 
100 = 95 95 Trenton Potteries Co., pfd. U 95 105 95 
100 300 19044 U.S. Cast Iron P. & F. Co., com. ...A 253% 254% 254 
100 137 115 U. 8. Cast Iron P. & F. Co., pfd A 130 129 
NP 46 38 U.S. Radiator Corp., com. ..D 4 42 40 
100) «6106 103 U.S. Radiator Corp., pfd wv 18 . 103 
100 «661% 40 U.S. Rubber Co., com A 38% 385% 38% 
100 109%¢ 70'4 U.S. Rubber Co., pfd. ..A 70% 70% 70% 
100 +154 13734 U.S. Steel Corp., com... ....A 140% 141 14034 
100 14744 138% U.S. Steel Corp., pfd. A 142 143 14234 
NP 19 154% Walworth Company...... A 15% 1% 15% 
NP 10 61% Williams Oil-O-Matie Htg. Corp. C 8% 834 8le 
NP 106% %w&'% Youngstown Sheet & Tube Co A 87% 87% 87% 

*Where listed 
A—New York Stock Exchang: F-—Pittsburgh Stock Exchange 
B—New York Curb Exchange (;—St. Louis Stock Exchange 


C—Chicago Stock Exchange Hi—Cleveland Stock Exchange 
D—Detroit Stoc«x Exchange | 


7 


E Boston Stock Exehange { 


Cincinnati Stock Exchange 
Unlisted Stocks 
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The Metal Market 


Average Average Averag: 





June 12 May, 1928 Mar., 1928 1927 
PIG IRON— 
No. 2 foundry, Chicago, 
PE a ads i. Fed wee $18.00 $18.26 $18.50 $19.66 
PLATES AND SHEETS 
Steel boiler plates, Pitts- 
iy ¢ i ie a 1.85¢ 1.85¢ 1.90¢ 1.83 
Blue annealed sheets, No. 
10, Pittsburgh, per Ib. 1.90e 2.00¢ 2.10¢ 2.20 
Black sheets, No. 24, 
Pittsburgh, Per Ilb.... 2.65e 2.7 5 2.85 2.914 
TIN- 
Dae ee cee ewawn eke .50c 
LEAD— 
EN I en, ee aoe mee 6.25¢ 
The Old Metal Market 
Dealers’ Buying Prices & 
Per Ib. Per |) 
Aluminum eclippings....18 e¢ Ce Beene sien a o's xs 10 
NE OO oo te Bk 6 6 eee a 46 loc Copper, uncrucibled 
NR ? VN ed's Gee 6%4¢ WN 45 oe bate ws > ne 11 
grass, heavy mixed.... 7%e Faucets and valves.... 9%: 
a es ee en ~~ « Lead, heavy .......... 5.50¢c 
Copper, crucible ....... & oe. BOIGGr? . SOINED sc cccccacs 9 ¢ 


NOTE: Prices are those quoted on Tuesday of this week 





Steel Pipe 

Although distributors are not allowing steel pipe stocks 
to run far ahead of their customers’ immediate require- 
ments, their disposals are such that frequent replace- 
ments are necessary. Mills, consequently, are in receipt 
of a larger number of orders, both carload and in lesser 
quantity. Several mill salesmen have reported a decided 
improvement in their bookings since June 1. 

Wrought Iron Pipe 

While consumption, occasioned by industrial develop- 
ments, denotes good progress, no special improvement 
marks plumbing contractors’ demands. Distributors come 
into the market only as their racks show deficiencies in 
Little advance buying is noted by makers. 

Fittings 

Outstanding during the week was the announcement by 
manufacturers of a 5 per cent advance in prices of mal- 
leable and cast iron fittings. While most brass fittings 
were advanced 2% per cent, a few important brass items 
such as ells, tees and crosses were reduced in price 18 % 
Current demand for fittings advanced in good 
Wholesalers have placed 
from 


some sizes. 


per cent. 
measure during the past week. 
sizeable orders in anticipation of better demands 
théir customers. 
Enameled Ware 

A continuation of increased interest in the maintenance 
of well varied and sizeable stocks is noted in the majority 
of wholesalers’ attitudes. Finishing processes are almost 
daily coming to view and plumbing contractors are in the 
market for increasing quantities of enameled ware, both 
for specuiative and previously figured on developments 
Stocks at factories are in such condition as to warrant 
quick delivery service. 
not been changed. 


Pottery 
Several pottery representatives have received quite a 
substantial amount of outstanding business during the 


week which they did not expect would reach the realiza 
tion point for some weeks. Staples have moved steadily, 


though in no exceptionally large volume, from pottert 


is 


during the month of May and the several weeks of June 
have somewhat enhanced this situation. 
Plumbers’ Brass Goods 

Continuing satisfactory sales are being recorded } 


(Continued on Page S89) 
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Factory sanitation is impor- 
tant. The problem of correct 
plumbing for industrial plants 
should have your attention, as 
well as homes, hotels’ and 
office buildings. 


The illustration shows the 
Wolff Illinois Duro Enameled 
Roll Rim Factory Wash Sink, 
which is especially designed 
for this purpose. I[t 


is equipped with two painted cast iron pedes- 
tals, end outlet with nickel plated open 
strainer, two galvanized cast iron pipe sup- 
ports with supply pipes, with hot and cold 
water galvanized quadruple combination sup- 
ply fittings, combination faucets and galvan- 














The Japa- 
nese have a 
saying, 
“Where profit 
is, loss is hid- 
den nearby. Apply that 
to plumbing and it means 
simply this: Big profits in 
the beginning don t always 
mean everything, for, very 
often, they Il be eaten up by 
service costs before the jobs 
are many years old. Buy 
quality always. 


Lipfernes 

















about them. 
and refer to it for profit. 


ized soap dishes and galvan- 
ized Durham “P"'trap. 


This fixture set in the cen- 
ter of the washroom provides 
maximum facilities for wash- 
ing and eliminates the annoy- 
ing delays. Every desirable 
feature has been incorporated 
and the installation of this 
sink assures a clean sanitary 
equipment. 


You will do well to know the Wolff line 
of factory sinks, factory fountains and other 
plumbing necessities. Visit our Branch Of- 
fices and Showrooms or ask your jobber 
Keep the Wolff catalog handy 


Wolff Superior Quality assures you 


a highly desirable product and Wolff's 
advanced manufacturing processes 
suarantee you a reasonable price that 
will appeal as strongly to you as to 
your customers. 


WOLFF CO. 





“SUPERIOR PLUMBING FIXTURES’ 


CHICAGO 
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BULLDING PERMITS FOR APRIL, 1928 April, 1928 April, 1927 
Building permits granted in 208 cities during the month an of —_ a of ai 
, ; ‘ ' , -ermits Valuati mi P ion 
of April reached a total of $289,826,100, according to the ademas ws on Form Veluati 
reports of the 208 building departments to the F. W. id eee eg caer 99 401,900 109 306,100 
Dodge Corporation. The above figure was 14 per cent less Glendale............... 157 = 781,100 160 = 685,600 
‘ham the tate, for Mlavck of thin win an ie £8 Gee cet > REAR 3. = «cas 563 1,430,300 453 1,133,400 
a ee ee ee er ee ee eee ee Los Angeles............ 2,812 8,711,000 3,296 10,458,600 
below the record for April of last year. Eighty-five cities EES SE eT 480 1,480,400 796 1,891,800 
reported increases over their April, 1927, records, while Pasadena............... 220 669,900 245 814,300 
123 cities had decreased permit valuations. Sacramento............. 191 758,500 212 491,600 
Thee April i. weeeed 3 ht th tal — SOM DIOR... 652. c cece: 514 1,021,900 955 2,008,400 
” pril permit record brought the tota eee 0 eee: POS. os eo cwccee 744 3,701,900 963 4,939,200 
permits granted in these cities since the first of this year A ORE ee ON Pal 83 332,300 i00 256,300 
up to $1,127,067,100, which was a loss of 2 per cent from ee ee 67 182,100 49 120,900 
the total for the corresponding period of last year. pip Mey ee ae sia ieee ™ wre 
April “honor roll” cities (those reporting more than a  Gojorado Springs........ 73 38,900 g 82.000 
million dollars in permit valuations and an increase of 20 casav exe é beats 762 2,203,700 715 1,115,000 
per cent or more over their April, 1927, records) num- Pueblo................-. 159 148,100 147 133,900 
: Connecticut— 
bered twenty-one, as ¢ t I y 7-tw 
POESR SONTAG, OS COON Pe ee OF eis, 5.4. «<6 052s 148 1,655,900 199 467,700 
honor roll” for the preceding month. The April “honor wew Haven............ 166 441,400 198 913.900 
roll” cities were: Long Beach, Calif., Denver, Bridgeport, Delaware— 
Boston, Cambridge, Lansing, Pontiac, St. Louis, East ee: ssa es 132 502,300 129 381,400 
, . — . District o olumbia— 
yrange, Elizabe arsey City, Y s, C y- - — 
Orange, Elizabeth, Jersey City, Yonkers, Cincinnatl, Day- wosnington...........- 476 3,035,900 875 4,434,800 
ton, Toledo, Oklahoma City, Bethlehem, Pittsburgh, Florida— 
Providence, Memphis and San Antonio. Daytona Beach......... 45 54,800 53 47,000 
UE EE & o-oo we sé Soc eee 593 925,000 469 1,021,000 
April, 1928 April, 1927 ee re 7 1,200 32 41,100 
No. of No. of Th a6 uw 66-6 ee. 06 we 279 346,300 331 3,419,500 
Permits Valuation Permits Valuation Pensacola.............. 75 141,300 170 86,800 
Alabama— hs a: oe arse oe ee 332 292,500 435 479,300 
j3irmingham..... 575 $1,918,300 617 $2,434,700 Georgia— 
Arizona— Rs aig is 4 weary ere. a ee 396 1,022,800 402 1,110,600 
Phoenix... ee 103 247,200 87 1,375,400 Pi Serer eT eee 184 67,000 131 105,100 
Arkansas — GCs bc a 6 aid we 4 eee © 107 43,800 148 127,700 
Port Genith......... 156 40,900 294 128,600 Savannah.............-. 30 144,200 54 119,600 
Lmttae BOOK......... 140 195,000 186 459,400 Idaho— 
California— EE ee ee ee 67 70,000 73 198,600 
Alameda...... an Sl ee 57 97,300 60 109,400 Illinois—— 
Berkeley...... 190 592,700 206 ae ee ee ee 101 428,800 102 298,300 
ES ee eee 33 88,800 31 59,000 6 ee ee ee ee 892 29,345,300 1,316 42,484,200 

















Ss] 


CLIMAX TEST PLUGS 


nie 





























In offering you the complete line of Climax 
Test Plugs we do so knowing that every plug 
we make will do the work it was designed for 
and will give constant, dependable service at 
minimum cost. 


The Climax No 1 Cellar 
Drainer is a big money 
maker this time of the 
year. Write for our com- 
plete catalog. 


THE C.M. Ker? mre. Co. 


MANUFACTURERS OF 
PLUMBERS’ SPECIALTIES 


405-415 —€ OLivER ST 


BALTIMORE, Mpb.U.S.A. 
New England: ROBT. McKEOWN Jr., 46 Cornhill, Boston, Mass. 























Pacific Coast Agents 
WM. P. HORN CO., 
58 Federal St. 
San Francisco, Calif 
509 Wilcox Building 


Chicage . Til 
OSCAR C. ANDERSEN, 
627 W. Washington Blvd. 


Southern Agents: 
J.M.BUTTS € CO., 
733 Healey Building, 
Atlanta, Ga 


Los Angeles, Calif 
L. C. Smith Building 
Seattle, Wash 


Philadelphia, Pa: _ 
DERBYSHIRE & MACK, 
923 Real Estate Trust Bldg 





New York City: 
A. W. DRAKE, 
66 West Broadway 


CLIMAX FOR 
SAFE AND SURE 
TEST 
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DAMPER REGULATOR_ 





For pressure, vapor or vacuum heating sys- 
tems, the Type D-10” Metaphram Dampe- 
Regulator provides the highest type of regular 
tor service. 


Its 10-inch discs are extremely sensitive to 
the slightest changes of pressure or vacuum. 
It has the additional advantage of self- 
collapsing discs, making it ideal for vacuum 
systems. 


It is equipped with 48-inch lever, weights, 
two bell cranks, 12 feet No. 0 plumber’s chain 
and 1-inch female pipe connection. 





The National Regulator Co., makers of National Metaphram Damper 
Regulators has spared no effort in developing a line that will meet all of 
the demands you or your customers will make for devices for this type of 
work. 


The National Regulator Co. has removed, entirely, the service problem 
from your hands. Our engineering department always specifies the right 
size and type of regulator for every job, thus assuring you of correct and 
economical operation at all times. 


The Type F-2” Metaphram Damper 
Regulator has been given the careful 
attention necessary to produce a regulator 
of greatest efficiency for hot water heating 
systems. The Metaphram Discs are 
separable and are held in a strong, light 
brass cage. 


This permits of the unit being lifted from 
the well for replacements should this ever 
be necessary, without draining the boiler. 
Simplicity of construction and operation 
are the two outstanding features of all 
National Metaphram Damper Regulators. TYPE F—2’ 


NATIONAL REGULATOR Co. 
2301 N. Knox Ave. Chicago, III. 
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It’s Your Problem 


This Matter of Brass Goods 





Your customer has left this matter of brass goods 
entirely in your hands —-naturally, he would, since 
he does not know the importance of it himself. 


You can well afford to give some very serious 
thought to this problem of deciding what kind of 


brass goods you are going to use. 





American Brass Goods are made to conform 
to the same high standards of quality that 
your customers would demand in brass 
goods if they knew of their importance. 





In other words, we guarantee American 
Fixtures to serve for the longest period of 
time without a service call of any kind. 


The fixture shown on this page is just one 
of the line. IT IS FURNISHED TO YOU 
ASSEMBLED, THUS PROVIDING A 
REAL SAVING IN INSTALLATION 
TIME and it is backed by the same guar- 
antee that goes with all other American 
products. 


AMERICAN SANITARY MEG. CoO. 
Abingdon $3 $3 Illinois No. 1010 
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April, 1928 April, 1927 | 
No. of No. of | é 
Permits Valuation Permits Valuation | 
a a a 148 477,800 156 1,216,500 
Ree ee 63 396,700 82 259,900 
Re 102 507,000 151 2,357,800 
ee 0) a 47 306,200 75 252,100 
ee 173 420,700 190 303,400 
Ee 208 468,800 273 587,600 
NS wipe 6 ee os 125 431,100 137 229,400 
Indiana— 
Se ee ce 49 75,500 86 307,000 
a ee 583 428,700 506 243,500 
POSE Wren 6c 6 ot eee eee 184 409,600 179 1,068,200 
dg SE a a 242 774,700 313 2,027,800 
ee ee 102 292,200 135 634,000 
SCIMMIMIOER ss 6 6c cess 1,084 1,908,500 282 1,884,400 
I Se ee ee 75 124,000 83 138,700 
OO eee 448,200 428 738,200 
vy oy, | 240 104,600 324 150,600 
lowa— 
Cedar Raepids........ee.% 143 266,000 138 732,300 
a 154 136,600 145 1,080,800 
ae Tee osc ce eee és 156 267,700 123 255,600 
Sh ae 66a ae oe 60% 111 100,400 109 138,600 
a 68 68,100 101 87,700 
re 88 124,300 71 148,200 
0 123 488,000 108 108,700 
Kansas— 
eB re 104 409,600 131 295,300 
ae hie os oe we es 106 296,200 121 264,600 V [ Ti : 
a i a a6 4H 0 4 ow 240 503,700 220 770,500 a ve ming 
Kentucky— 
i 77 209,100 100 177,700 P d 
ee 69 230,500 79 119,900 rovi es 
RS ng oy 6 by Ow Ow 8 332 1,341,800 381 2,921,700 
Louisiana— A d b l 
ee 215 689,200 143 1,379,600 usta € 
I Bao ioral a ke ie id 240 497,800 175 497,500 . . s 
Maine W L D fe [ 
a, a a ee 265 419,300 217 371,500 ater ine or erentia 
Maryland— 
Baltimore...... le trae em 1,797 2,571,300 2,084 3,714,000 
Massachusetts— O change the boiler water line after the new 
LEI ee 51 153,500 41 94,800 M-:Donnell & Miller Duplex Feeder is installed 
| SS ee ae 889 5,784,300 1,006 3,827,500 is as simple as 1-2-3. 
NS & 6 owere d0 ¥:0.0¢% 78 173,900 98 112,400 Merely remove a valve-disc from its rotary shaft 
Cambridge oe ee ee oe ee 133 . 1,304,600 151 982,700 and chaiage the key to one of three numbered 
a aA i ahi eae a a ah ie 33 112,100 37 101,800 positions. 
Ee ee 54 194,800 66 347,400 : ; 
OS SE ree 70 110,700 +118 332,900 These three positions provide for changing the 
a AD alg a 32 79,900 45 54,400 water line through two inches, after the feeder is 
st buh <icdxas 47 237,200 44 224,500 installed. 
ag eg ee 19 49,800 28 69,100 Furthermore, this simple change in valve timing 
ON © ee ee 94 46,600 91 101,700 provides a differential of one to five inches between 
ae hak ih ele aie Dale Re 57 391,200 81 395,600 the opening level of the over-flow valve and the 
Siw a 6 oso eden 125 671,400 162 560,200 closing level of the supply valve. 
New Bedford........... 103 164,300 102 139,600 : 
North Adams........... 82 78,700 108 94,800 These adjustments can be made in five minutes — 
Ee ee 284 627,300 223 749,200 without disconnecting any pipes. Think what 
| ARGS Se ee oan 101 161,300 66 631,800 that means in time and money saved! 
Ns ge aly kb ase 89 634,900 83 321,200 This is one of the many exclusive features of the 
SS ad i lyk Sd - 174 691,500 236 680,000 new McDonnell & Miller Duplex Boiler Feeder— 
stam c, Peer 67 223,500 51 256,900 fully described in new booklet. 
EE a 255 722,300 325 1,371,400 . ; 
Michigan— If you have not received a copy—jusf fill out the 
Battle Creek........... Q7 343,300 100 50,300 coupon. 
TN aig iia a ecg % thee 186 89,500 188 110,500 
Ee aren re 2,959 10,869,500 3,460 13,084,900 McDONNELL & MILLER 
ee 786 1,450,700 1,037 2,320,400 400 N. Michigan Ave. Chicago 
Grand Rapids.......... 722 988,800 751 896,000 
EG eee 119 286,500 174 490,200 Cc 
Kalamazoo............. 184 318,600 196 167,900 vc DONNE LL & MILLER 
ere ee 144 1,191,600 162 309,400 ‘ 
EE ere eo 289 1,081,800 234 457,700 SELLF- CLEANING 
a i aaa oe a op 164 263,000 181 263,500 
Minnesota— Duplex Feeder 
re 235 144,960 259 494,000 fs 5 “a 
Minneapolis............ 746 1,489,800 849 2,140,800 Doing one thing well 
We POMS 65 Secs 604 743,400 728 1,609,100 ee 
Missouri— | cae 3 Hele + Gera rriaggiOn hagd agiheenipen paneer qanmmatarnt , 
Kansas City............ 252 801,800 433 728,400 | McDonnell & Miller, 400 No. Michigan Ave., Chicago D-6-1¢ 
St. nage PR, Rae 70 52,900 72 51,000 | Please send a copy of vour new booklet to 
ee 1,083 5,204,600 1,011 2,570,100 P . 
Nebraska— Name.... 
Ee ees 106 296,200 97 311,400 
ET aes 129 668,600 88 375,200 | Address 
New Hampshire— | 
Manchester............. 176 121,500 155 599,900 | Business Name 
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ASE UT 


A. S. M. E. STD. VALVES ARE SET AND SEALED 


















Manufacturers of 
Steam Specialties 
Since 1874 





Top View of 
Valve Showing 
Calibration 
When Used on 
Range Boiler 


Type No. 28 
for Hot Water 
House Heat- 
ing Systems 
and Range 
Boilers. 


Built of Bronze 
Throughout 








ALVES 


Wy Watts Regulator Company 8s 


lawrence Mass: Est.19874 oe 
JOHN G. KELLY, Inc., Sales Representative, 210 East 45th Street, New York City, N. Y. 
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April, 1928 April, 1927 
No. of No. of 
Permits Valuation Permits, Valuation 
New Jersey— 










































PX 8 78 198,500 157 769,700 
DS Seg kodak oe ae ea 4 55 160,900 23 60,900 QUA LITY-FIR ST 
Cia 6 68 2% he eh 0 ee a 101 323,900 122 644,100 
Fast Orange............ 94 1,368,700 144 658,700 SPECIALTY PRODUCTS 
NS Bo ia bo be wea 111 1,083,800 181 813,100 
Pe oi ne a6, 0 Oe Se 17 23,700 20 29,900 Z 
Jersey City............. 128 1,116,800 155 515,600 R Se d al d lee 
Di GEE 66 é nn e 6 64S OO 6 351 2,522,900 516 3,721,400 ra Oul a Vel tisement 
Oil 605 4 9:0 6.0 ce 004 56 = 643, 900 85 700,600 hi . | ; ll le 
Sule, 153 165,500 120 1,035,200 in this issue. It wi e 
PORES 0 0 64s endesas's 249 407,000 287 500,800 f Bel 5 re 
Mat ccs canned es 143 444,200 89 748,000 OT gi eat interest to you. 
ts ge 118 460,500 199 757,000 
New Mexico— 
Albuquerque............ 84 128,200 61 153,200 PORCELA-RADAX COMPANY 
New York— : Pittsburgh, Pennsylvania 
ES er are 603 1,965,200 157 1,727,000 
i ee en ba ew eee 40 37,600 39 33,200 
ohh. | | 463 390,800 488 324,900 
DA sg Eb oS ae & a oe 587 2,050,900 708 3,357,300 — 
ae 115 1,210,800 83 2 276,400 
ee ee 931 19,177,600 1,254 21,480,000 
NN ogg ek sbi 660 17,527,400 2,728 17,732,900 nsewere O S 
DO. 6 6 occ eee 330 26,532,300 413 25,959,700 
0 Eee eee ee 2,757 15,568,300 2,284 21,686,800 Bi P 
Richmond............ 346 2,301,700 352 1,451,400 ew mean igger rojits 
N. Y. City 
PO ee 5,289 81,107,300 7,031 88,310,800 Install San-Equip Septic Tanks with the rest of the fixtures in 
Niagara Falls........... 141 236,100 146 465,000 p casas yoo oe po 3b ydhosemet anne - — ary ty age 
Schenectady............ 131 301,100 160 546,400 *F " — ee a a ee 
eres 66 es bo 6 0 ee 49S 374 1,132,800 521 1,744,500 a 
ENE Oe hee eee 95 175,900 128 419,100 Ke Se : T k 
rash oh EN oe, 83 203,800 70 414,100 AIC EGUuIp UM] ptic anks 
rs : ; 2962.6 =. 
be SEITE: os orcs ery ess aCe os. ome - ; ov Built to outlast the building itself. Free trom 
2 ee eee 268 4,019,600 211 2,383,500 service troubles. Approved by he: lth 
North Carolina— authorities everywhere. Write today 
ge eraliae Coli w Wie 84 389,700 120 355,600 complete information 
a ae 116 607,300 88 534,900 — ie ' 
‘ " one chiti aaa CHEMICAL TOILET CORP. 
Durham a nee 58 234,800 sb on 908 E. Brighton Ave., Syracuse, N. Y. 
Greensboro Be iid ile ar art io i 116 434,300 109 436,200 Maker he of Saw Equip Self-Drain Waterless Toilets 
Wilmington............ 20 59,900 19 101,700 A, CORTE ingen sessed ; 
Winston-Salem.......... 170 593,300 141 556,600 
North Dakota— 
ee eo eae a 56 189,300 62 292,500 
Grand Works... ......... 34- 103,800 45 127,400 | 
Ohio— ; eae ; WIDE-AWAKE Master Plumber in 
a ae ae Sah re ag win 654 1,832,600 668 2,152,400 wie 
STE ON 193 473,900 250 421,700 Salem, Mass., got an order for a 
a ee 2,667 4,509,100 1,902 3,859,300 washdown. He called his custo- 
CE 1,148 4,826,700 1,298 4,656,300 . , 
“ ’ , ’ ’ V , > 
ie ei a re a 573 1,755,200 640 2,375,900 | mer by telephone and told him . hy the 
"aS 282 1,596,300 330 1,213,100 | Improved Madera was better. Ihe 
nae Sen ot ee ee ee SY 151,400 104 215,700 customer changed his order toa Madera. 
oe hie wh ack 31 26,900 42 33,200 . _ 
Springfleld............. 132 154,300 126 275,300 Result: more than four times the profits. 
i ack 6a niet abe A 697 1,971,300 742 1,380,200 , 
Youngstown...........-. 202 1,042,400 272 1,751,900 MAD 1) O ( K * v/ up 
Oklahoma— WW rOUVE 
ea 15 22,900 16 15,600 
Oklahoma City......... 286 1,537,800 238 1,171,3a90 
a ee 304 1,013,100 307 930,400 
Oregon— ’ ’ tween . To’ ‘ ry” _ | Y T 
a 855 1,589,500 1,085 4,022,200 THOMAS MADDOCK’S SONS CO., TRENTON, N. J. 
Pennsylvania— 
Es rr 108 817,100 96 510,700 
SE ae ee ee 214 421,700 192 199,100 
a a ali SS 1,128,800 82 300,900 
iad a Ne bs 4. 42 155,900 34 158,300 
ee ae ee ee 217 551,600 201 738,200 
OEE OE 69 273,000 100 650,000 
i a 77 74,700 78 147,400 
Ce ara ee 80 1,800 116 241,100 Yf \ 
Pmuem@eiphia........sce< 900 9,162,000 1,043 11,056,200 | Water Softeners \ 
ee 681 6,451,300 866 2,452,500 deinen Die dimaniiiiie Mattei ie 
ec eS 277 654,400 271 580,700 
I 142 474,700 177 1,767,100 Electric Water Systems 
Wilkes-Barre........... 182 170,500 194 282,100 For Shallow or Deep Wells 
NN 6 Sw a ais 4 '4'4 5.08% 06’ 127 416,200 88 85,100 ; ' 
Rhode Island— Filters + Septic Tanks 
CR ec ks ies Len 537 1,681,000 217 1,400,400 Let us send you new Price Sheet 
South Carolina— and all details on Duro Finance | 
Charleston..........---:. 46 24,800 43 42,900 Plan which makes sales easy. 
Sage, REE EET 93 149,400 57 203,000 | ,, 
Greensville............. 57 87,200 43 107,200 | ¥ The Duro Company ~, 
South Dakota— 7 600 Monument Ave Dayton, Ohio 





GOO 9 weatrvana water system AUTOMATIC WATER SOFTENE® 


ce $ 208,400 28 ‘ 
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Mueller 
G-3612 
All-Metal 
Chromium 
Plated 
Lavatory 
Combination 
with Pop-Up 
Waste 























Modern Plumbing 


The new Mueller All-Metal Chromium The action of the Pop-Up Waste is posi- 
Plated Lavatory Combination with Pop- tive—closing water-tight with a snap, 
a b ne eg pine eran a and when open, leaving a wide clear 
et cea SROTe SPOUT 56 passage for water. The chromium plate 





furnished for enameled iron fixtures and , , 
a long spout for the Vitreous China finish is suitable for vitreous ware of 


Lavatory with hooded over-fiow. white or any of the new colors. 


MUELLER CO. (Established 1857) Decatur, Illinois 
World’s Largest Manufacturers of Plumbing Brass Goods 


Branches: New York, Dallas, San Francisco, Los Angeles 
Canadian Factory: MUELLER, Limited. Sarnia 











PLUMBING BRASS AND VITREOUS WARE 


PERS EMER. Ria MED TS IL BOF aie RE ‘ne SERS TR ORC D IES PULLER RRS BAO? 








Mention Domestic ENGINEERING when writing advertisers. 
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April, 1928 April, 1927 
No. of No. of 
Permits Valuation Permits Valuation 

Tennessee MAKING IT EASIER 
ee ee 249 453,900 260 483,000 
a can eee a Wg aunt 253 569,100 321 597,100 
ares 2 ee eee ... 1,226,600 270 566,500 TO SELL 
pO ee ee 349 1,035,900 496 1,869,900 

Texas— 
er in 372 798,600 300 576,700 OIL BURNERS 
2 re ae ae ere 106 112,300 52 100,600 
a. yl 280 469,900 349 1,386,400 
SN a ia soak ok wim 185 120,200 207 682,000 
PINS 6&6 bo 64440 SS 536 2,301,200 880 2,005,800 
Oe eae ee 357 1,304,200 355 906,600 

Utah— 
Cs ce ie 6s a ewe ue « 27 329,600 37 161,800 
Salt Lake City.......... 104 333,500 146 462,600 

Virginia— 
0 ea 163 717,900 186 328,200 
0 ae 168 1,049,100 231 1,664,100 
6: G6 66 4 0 8 60 4 08 105 309,900 128 273,000 

Washington— 
Pe h e646 66.6% «eee sae 143 61,600 136 72,900 
nad 0666 tad be 4 ow * 875 3,478,000 962 3,181,600 
PD . & 6 bho kot ede 0 68 263 379,800 252 490,000 
ee 189 320,100 243 314,900 

West Virginia— 
0 Re ee eee 69 124,100 57 164,700 
PEUMGosc cc ces cewes 36 82,200 69 93,200 
We LS bees oe bs e600 ee 93 205,100 200 262,200 

Wisconsin 
PR as 6 ends eee eS 129 290,800 130 195,700 
pi 907 3,920,300 1,017 5,013,600 
ee 104 128,800 145 192,900 
POA és 0 eS ee 6 6 oH 128 288,100 143 312,600 
Pe Ck ene ee eee ee 169 396,300 240 247,700 
Total 25 to 50 PERCENT SAVING 
Coe SPUD wae eew es 60,736 $289,826,100 68,809$333,640,700 


Convention Dates 


June 18, 1928.—TENNESSEE—tThe thirtieth annual conven- 
tion of the Associated Master Plumbers of Tennessee to be 
held in Memphis. > 

June 19, 20 and 21, 1928.—N. A. M. P.—The forty-sixth an- 
nual convention of the National Association of Master Plumb- 
ers in Memphis, Tenn., with headquarters in the Peabody 
Hotel. 

June 19, 20 and 21, 1928.—N. A. M. P. AUXILIARY—The 
tenth annual convention of the Women’s Auxillary to the Na- 
tional Association of Master Plumbers, to be held at the Hote] 
Peabody, Memphis, Tenn. 


June 26-29, 1928.—A. S. H. V. E.—The semi-annual meeting 
of the American Society of Heating and Ventilating Engi- 
neers, at West Baden, Ind., with headquarters at West Baden 
Springs Hotel. 

August 21, 22, 23 and 24, 1928.—A. S. S. E.—The twenty-third 
annual convention of the American Society of Sanitary Enbi- 
neering, to be held at the Pfister Hotel, Milwaukee, Wis. 

August 24 and 25, 1928.—WISCONSIN—The annual conven- 
tion of the Wisconsin Society of Plumbing Inspectors, to be 
held in Milwaukee, with headquarters at the Pfister Hotel. 

January 28, 29, 30 and 31, 1929.—-A. S. H. V. E.—The annual 
meeting of the American Society of Heating and Ventilating 
Engineers, at Chicago, III. 


COMING TRADE EVENTS 

July 18, 1928.—The July meet of the Heating and Ventilating 
Golf Association of Philadelphia, to be held at the Llanerch 
Country Club, Llanerch, Pa. 

August 15, 1928.—The August meet of the Heating and Ven- 
tilating Golf Association of Philadelphia, to be held at the 
Spring Haven Country Club, Wallingford, Pa. 

September 19, 1928.—The September meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at 
the Green Valley Country Club in that city. 

October 17, 1928.—The October meet of the Heating and Ven- 
tilating Golf Association of Philadelphia, to be held at St. 
David’s Country Club, Wayne, Pa. 

November 7, 1928.—The November meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at 
the Pine Valley Country Club, Clementon, N. J. 











IN FUEL 


Here is the secret of boosting your oil burner sales: 
Johnston Brothers have designed a boiler, espe- 
cially for oil burners that reduces fuel costs from 
25 to 50 percent, enabling you to overcome the 
high cost of operation objection that many 
buyers advance. 


Your oil burner and the Johnston-Oil-Burner- 
Boiler will make an unbeatable sales combination 
that will enable you to get many more names on 
the dotted line. It 
will pay you to in- 
vestigate the John- 
ston way to greater 
sales volume. Write 
us today for our 
catalog and special 
dealer proposition. 





JOHNSTON ran. 
BROTHERS, Inc. ee 
Ferrysburg, \ i el | 
Michigan i oe | 





Mail Coupon for Catalog and Dealer Proposition 


eee a BROTHERS, INC., 
errysburg, Michigan. 





Please send catalog and complete dealer's proposition to: 


SE re ee 
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ROOF FLASHING 


The name itself 
has come to mean 
the highest quality 
in roof flashings to 
plumbers every- 
where. 


Easy, quick and 
time-saving in- 
stallation is just 
one of its features. 


Long, absolutely 
leak-proof service 
is another. 


Order them from 
your jobber—now. 
Keep a supply on 
hand always. 


L.R. OATEY CO. 
5500 Walworth Ave. 
Cleveland - Ohio 
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A Real Relief Valve 
Aaliuith aclicke 


The phosphor bronze 
spring of the Nelson 
Relief Valve is 100°; 
efficient. Under no 
circumstances can 
it be affected by 
atmospheric condi- 
tions. It will always 
function in an emer- 
gency. 


The click will warn 
you as you are ad- 





justing the valve — 
which can be ad- 


to 175%#—that the 
maximum pressure 
adjustment is 
reached. It is an ex- 
clusive feature with 
the Nelson. 


THE STACK 
HEATER CO., 


250 Stuart St., 
BOSTON, MASS. 


justed from 1# up 

















REFERS YO 


eo Ape you securing 


the benefits of the 

Bath-a-Day Move- 

ment in your city? 
Ask Us for Full Particulars 
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Personal Mention 


W. F. Geddes, of the Busch Pipe & Supply Co., Los 
Angeles, Calif., resigned from the presidency of the Los 
Angeles Plumbers’ Credit Association at the meeting held 
on May 24 at Catalina Island. He was succeeded by H. V. 
Shinn, of H. V. Shinn & Co., Los Angeles. 

Leslie S. Hall, president of Hall-Will, Inc., Erie, Pa., has 
been ill for the past two months, and has just recently 
returned to his desk. 


P. R. Goodman, who for the past several years has been 
manager of the West Coast Supply Co., Los Angeles, Calif., 
has resigned, and has been succeeded by J. T. Reppke. 
The latter has been assistant manager of the concern. 


Norman W. Farlow, for the 
past eight years associated 
with Holbrook, Merrill & Stet- 
son Co., San Francisco, Calif., 
has tendered his resignation 
as of June 1. Himself an ar- 
dent golf player, Mr. Farlow 
has done much to promote the 
welfare of the sport in North- 
ern California trade circles. 
Since the organization of the 
California Sanitation Develop- 
ment League in October, 
1924, Mr. Farlow has been 
chairman of the league’s golf 
committee and director of 
tournaments. He is spending 
the month of June in South- 
ern California. 














Norman W. Farlow 


KF. C. Duemler, who for a number of years was con- 
nected with the Heggie-Simplex Boiler Co., Joliet, Ill., has 
become a part of the promotional department in Phila- 
delphia, Pa., of the Pacific Steel Boiler Division of the 
United States Radiator Corp., Detroit, Mich. W. A. Coles, 
former sales supervisor of the American Radiator Co., 
New York City, in the outlying district surrounding Phila- 
delphia, Pa., is working from the Philadelphia office in 
the promotional department of the Pacific Steel Boiler 
Division. 

James Kelly of Thomas Kelly & Bros., Chicago, met 
with an automobile accident on his trip to the Philadel- 
phia convention of the Heating and Piping Contractors 
Naitonal Association, in which he suffered several broken 
ribs. 


New Trade Lt terature 


Folder of Thermovalve Co. 

The Thermovalve Co., of Cleveland, Ohio, is distributing 
a folder on the subject of its visible temperature control 
for shower and bath. This control indicates in degrees 
Fahrenheit the exact temperature in the mixing chamber 
whether water is being supplied to the shower or to the 
tub outlet. Several illustrations show installations of 
this control. 


Bulletin on Swimming Pool Sterilization 

A new four-page bulletin has just been issued by the 
Air Conditioning & Engineering Company of St. Louis on 
swimming pool sterilization by means of ozone. The bul- 
letin starts out by saying that swimming pool water is 
essentially drinking water and should be maintained up 
to drinking water standards. It is stated that it is im- 
possible to over-ozonize water and it is claimed that ozone 
not only kills the bacteria but removes organic matter 
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MAKE YOUR GUARANTEE 
AS STRONG AS YOU LIKE 


DAA DAA AAAADAAAAAAAAAAADAAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 


How long can you 
guarantee Church Sani- 
Black Seats to last? You 
don’t need to set any 
limit. Guarantee them 
for the lifetime of any 
building in which they 
are installed, and we'll 
back you all the way. The 
material of which these 
seats are made is practi- 
cally indestructible. 
Their first cost is their 
only cost. 

The core of the Sani- 
Black Seat is made of 
cross-grained layers of 
wood and rubber, vulcan- 
ized into a compact, solid 
unit, that will never warp 
orcrack. The outside 
covering is composed of a 
hard composition vulcan- 
ized to the core under 
heat pressure. It com- 
pletely seals the core. It 
has no joints—no breaks 
of any kind. Its polished, 
jet-black surface will 
never scratch, chip, crack 
or wear off. The hinges on 
the All-Black Seats, like 
the seat covering, are 
made of hard composition 
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A Church Sani-Black Installation in the Northampton Hotel 
Northampton, Mass. 


. They cannot rust nor become 


corroded. They cannot get loose. The screws that hold 
them are tapped through solid steel bars which are 
molded into the seat core. 

Church Sani-Black Seats are advertised month after 
month in magazines that are read by architects and 


hurc 


sani+black 





ears 


“Toilet Seats for Better Bathrooms” 


Also manufacturers of Church Sani-White Seats 
Established 1898 











contractors. Your biggest 
customers and most valu- 
able prospects know that 
these seats will never wear 
out. It is no wonder that 
such a seat, backed by a 
permanent guarantee, 1s 
being specified for office 
buildings, hotels and in- 
dustrial buildings all over 
the country. As a result 
our distributors’ sales are 
constantly increasing. 
Our other toilet seats: 
Church Sani-White Seats 
are advertised just as 
effectively to millions of 
home In The 
Saturday Evening Post, 
Good Housekeeping, 
Garden Os Home Butlder, 
House & Garden, House 
Beautiful and Country 
Life we are urging your 
customers to replace old, 
worn, cracked toilet seats 
with Church Sani-White 
inexpen- 


owners. 


Seats — easily, 
sively.- Thousands of 
home owners mail us the 
coupons from these ad- 
vertisements, and we 
send their names and ad- 


dresses to the nearest plumbing distributors handling 
Church Seats. 

Let us give you the full details of our co-operation 
with distributors and tell you about our complete line 
of toilet seats—a line that takes care of every require 


ment of your customers. Mail the coupon below 


- ee 


| Name 
Addres 


Lo 


ii 





| Gentlemen: 
| White 


Cc. F. CHURCH MANUFACTURING CO. Dept. 2-6, 


and Sani-Black Seats. 


today! 


Holyoke, Mass. 


Kindly send me your complete selling plan for Church Sani 


=. 
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The INSIDE SIORY 


of a Great Heating Success 





Round 
Inside 


for 
Efficiency 































t out view of new Richardson Square 
sed Boiler, showing round interior and 
bestos insulation. 


ERE’S a boiler born to conquer. It 

inherits the heating ability of a long line 
of Richardson & Boynton round boilers. 
Under its handsome, modern casing is the 
time tested round boiler, with the round fire 
pot and all the proven advantages of round 
interior construction. The same conserva- 
tive ratings, too. The outer casing means 
extra insulation as well as greater beauty. 


With such good looks, and such a pedigree of 
performance, how could this new Square 
Cased Boiler help going over like a Blue 
Streak! 

This company believes in utmost protec- 


tion to the dealer—the logical link be- 
tween manufacturer and consumer. 


aRbsSoN 6 Bo 


ManutfactureMolf ‘‘Richardson’’ ‘‘Perfect’’ Heating and Cooking Appar 
60 Fifth Ave. + New York City 
Boston Chicago Buffalo Minneapolis Cinci 









New York Utica Newark Pittsburgh Detroit Providence 
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from the water. The bulletin also shows an assembly of 
the ozone sterilizer with pumps, filters and heaters, and 
methods of installation. 


Bulletins of The Louis Allis Co. 

The Louis Allis Co., of Milwaukee, Wis., has just issued 
bulletins 504, 505 and 506. These bulletins describe va- 
rious types of electric motors of the company’s manufac- 
ture. In bulletin 506 is described the single phase squir- 
rel cage condenser motor, adapted to fans and blowers. 


Booklet of American Smelting & Refining Co. 

American Smelting & Refining Co., of Selby, Calif., has 
just issued Booklet 27, consisting of eighteen pages. The 
booklet describes the lead pipe, sheet lead, solders,caulk- 
ing lead, lead wool, and other products of the company. 
Pluthbers’ lead goods, such as traps, ferrules and bends, 
are also listed, and the company’s method of shipping 
these articles in corrugated fibre shipping boxes is illus- 
trated. 

Bowlus Mfg. Co.’s Booklet 

Bowlus Mfg. Co., of Springfield, Ohio, has just issued 
a booklet describing its automatic seat-operated and indi- 
vidually ventilated closets for schools, institutions, public 
buildings and comfort stations. Many styles of water 
closets are shown in illustrations and a number of repre- 
sentative buildings in which installations have been made 
are also illustrated. 


THIS WAS NEWS 











20 YEARS AGO 


June 13, 1908 
About one hundred delegates assembled at Passaic, 
N. J., for the seventh annual convention of the New Jersey 
State Association of Master Plumbers. President A. Selden 
Walker called the meeting to order and introduced George 
S. Aldous, president of the Passaic association. Officers 
elected for the coming year were: Edson Garrabrant of 
Orange, president; Henry F. Baillet of Newark, secretary; 
George S. Aldous of Passaic, treasurer. 
1908 
Charlotte Pipe & Foundry Co., of Charlotte, N. C., has 
recently completed a large new soil pipe plant, which is 
now in operation. 














1908 

H. B. Smith Co., of Westfield, Mass., has announced the 
removal of its New York office and warerooms to more 
commodious quarters in the Puck building, 39 East Hous- 
ton street. 





1908 

An invitation has been issued to the jobbers and manu- 
facturers of plumbing and heating goods to join the East- 
ern Trade Golf Association and play in the special conven- 
tion tournament which the association will hold on the 
links of the Brae Burn Country Club, West Newton, 
Mass., on Tuesday, June 16. The invitation was also ex- 
tended to the members and delegates to the National Mas- 
ter Steam and Hot Water Fitters’ convention. 
1908 

The largest and most important plumbing contract that 
has been awarded in the Pittsburgh district in several 
years was recently secured by George H. Soffel Co., 425 
Second avenue. The contract is for the plumbing system 
in the new $1,000,000 Soldiers’ Memorial Hall now being 
built on Fifth avenue. 
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Representatives: J. A. Riordan Co., Inc., 1600 E. 7th St., Los Angeles; 410 Colman 
Bldg., Seattle: E. 8. Thompson, 2401 Chestnut St., Philadelphia; Fred G. Hoffman, 





831 Edgewood Ave., Trenton, N. J.; Fred 8. Wilsey, Plymouth Bldg., Minneapolis. 


























Any installation of 
sufhcient importance 
to need brass pipe re’ 
quires the finest, Brass Fit- 





Good Pipe 
Demands 
Good Fittings 


titigs obtainable to make it. — 
a success. v v v | Pi yl 


General, Brass Pipe Fittings 
measure up to the most exacting 
specifications. Machined to a very 
close gauge, and carefully tested 
with water pressure, they can be 
thoroughly relied upon to give com- 

plete satisfaction. v v 


The General Brass Line of Brass 
Pipe Fittings includes Elbows, Tees, 
Crosses; Plugs, Unions, Couplings, 
Bushings, Return Bends and Nip- 
ples, in all sizes from one-eighth 
inch to three inches. 


Your Jobber Has Them. 

















GENERAL BRASS COMPANY 


(Formed by The McRae & Robsrts C2, Michigan Lubricator Co. agd Standard-Peninsulac Brass Works ) 


100-146 SOUTH CAMPBELL AVE. DETROIT, MICH. 
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rn enn 
FITTING 
PROBLEM IS SOLVED 


When you say 
“SHMUARE GEES” 


WP SQUARE “GEE ™ 
Pipe Fittings 


THE GRABLER MANUFACTURING CO. and its subsidiary CRABLER-REPUBLIC, Ine. 
New York «eesees Chicago + CLEVELAND, OHIO «~ San Francisco « Los Angele 
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Patent Plumbing Fixtures 
and Duojet Water Closets 


ALINE representing the most advanced ideas in 
sanitation. Economy of operation and ease of in- 
stallation. Duojet Closets — Flush Valves — Self-Closing 
Basin Cocks—Combination Lavatory Fixtures—Pop- 
Up Wastes — Liquid Soap Fixtures, etc. 


Manufactured and Sold Exclusitely by 
THE IMPERIAL BRASS MFG. COMPANY 
1231 West Harrison St. CHICAGO 
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PRODUCT... 


‘GOLD NUGGET’’ 
Brass Ferrules 
Superior quality and perfect de- 
sign are marked features of our 
Brass Ferrules. Our large stock 


enables immediate delivery on 
rush orders. 


RICHMOND 


FOUNDRY & MANUFACTURING CO. 
RICHMOND, VA. 












A DEPENDABLE -SOURCE:-OF SUPPLY” 


CHARLES FULLMAN 
Portland, Oregon, Plumber, 
Says: 
“My reason for using Ever- 
Hots is a selfish one: when 


once installed my troubles 
cease, and my customer is 


satisfied. That cannot be 
said of all heaters.” 


°& exHot Heater Co. 


Detroit, Michigan 
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Salesmen Meet for Third Time 


(Continued from Page 43) 


SPEAKERS HEARD 
HE FIRST speaker on the program was Russell G. 
a Sagan manager of the Plumbing and Heating 
Industries’ Bureau. “I have found considerable misunder- 
standing as to the purpose of the bureau,”’ he said. ‘‘It 
is merely the trade association of your industry, meant to 
handle the group problems of that industry. 


“The first need of the industry is market and technical 
research. If the industry does not know where and to 
whom it is going to sell its products, it will not sell many 
products. The second task is the development of a na- 
tional consciousness for the products of the industry. 
Only ten per cent of all the advertising done in the past 











Russell B. Kneedier, Linfield, Pa., Sanitary Co. of America; 

J. A. Doody, Philadelphia, Doody Plumbing & Heating Supply 

Co., W. W. Morgan, president Plumbsteam Club, Philadelphia; 

W. Harold Mitchell, past president of Plumbsteam Club; C. 

W. Cope, past national treasurer, Philadelphia; Gerald D. 

Sandham, Philadelphia, Walls, Owen & Stambach Co.; George 
H. Derbyshire, Philadelphia, Derbyshire & Mach 


has been effective in selling the public the idea of plumb- 
ing and heating. Now, with our national campaign, we 
are selling as a group the importance of plumbing and 
heating products. As a result of the first ad the bureau 
received eleven hundred inquiries from retailers who 
wanted all the necessary material and data to tie in with 
the campaign.” 

In answer to the question: What can the salesmen 
do to help the group effort? Mr. Creviston said that he 
could think of no direction in which they might not be of 
some assistance. It was unfortunate that the salesmen 
éf the industry were not familiar with the effort, he said: 
“That is a task for your national association.”’ 

Three things, said Mr. Creviston, motivated the adver- 
tising committee in designing the advertisements in the 
national campaign: First, the fact that the industry had 
never been before the public in an advertising way; second, 
the cementing together of the various groups within the 
industry—to raise the morale of the industry; and third, 
to reach as many people as possible. 

“You salesmen,’”’ he said, ‘‘are a most important factor, 
in my opinion, because you are the sales managers of the 
retail outlets of the industry. Unless you assume the posi- 
tion of sales managers to your retail customers you are 
falling short of your task. 

“You as salesmen must know in detail the function of 
your trade association, so that when you go into your cus- 
tomer’s store you will be armed with the information 
which will enable you to solve any problem he may have. 

“One of the greatest faults in the industry is the per- 
petuation of retailers without credit standing. If present 
methods are continued it will in time completely wreck 
the present method of retail distribution. Two hundred 
retailers failed last year for over $4,000,000.” 

In closing, Mr. Creviston said: ‘‘The keynote of indus- 
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try today is group effort,’ citing other industries carrying 
on collective effort. | 

On the afternoon of the first day, the delegates listened 
to an address by J. J. Fuller, of Buffalo, on the subject 
of installment selling. ‘‘We are in business to get busi- 
ness at a profit,’’ said Mr. Fuller, ‘and any instrument 
which will get business without penalizing industry should 
be studied.’’ In answer to a question, Mr. Fuller said that 
too often companies ask toc much of their salesmen and 
that the solution was to put out a special field man, with 
a credit mind, to put over the installment idea. In fur- 
ther discussion, W. Harold Mitchell, of Philadelphia, told 
how the Philadelphia Plumbing and Heating Development 
League has taken into full membership a local financing 
organization. 

At this same session, L. W. Britton, of the i hicago office 
of ‘‘Domestic Engineering,’’ called attention to the poten- 
tial market for new business from old homes, examining 
in detail the value of this market, the possibility of selling 
it; and giving especial attention to laying before the meet- 
ing certain facts concerning the plumbing and heating 
contractor as an indication that he is capable of selling 
the market. This paper will be reprinted in full in an 
early issue of ‘‘Domestic Engineering.”’ 

During the open forum on Friday morning, George N. 
Larkin, of Detroit, described the manner in which the 
Detroit chapter functions. Giving credit to Fred A. Schos- 
sow, who is president of the chapter, Mr. Larkin said that 
a list of the full membership will be published every four 
months and distributed among the plumbing and heating 
contractors of Detroit in the form of a bulletin. 

W. Harold Mitchell, of Philadelphia, said that they had 
found that the most important thing for an association to 
do was to lay out a definite program for a year’s work and 
then follow it. To this policy he attributes the success of 
the Plumbsteam Club, of which he is a past president. 

C. W. Farrar, president of Excelso Products Corp., was 
introduced by Mr. Weber, who called to the recollection 
of the delegates the fact that “Mr. Farrar was present at 
the organizing meeting, to lend his encouragement, that he 
was present at the last year’s meeting, and that his attend- 
ance at this meeting meant that he had been with the 
association at each of its annual conventions. 


C. W. FARRAR SPEAKS 
WINGING into the topic assigned to him, ‘‘Salesman- 
ship, Plus and Minus,’’ Mr. Farrar said there were 
five things for the salesman to remember: 1. Living com- 
fort.—2. Good will.—3. Knowledge of product.—4. Make 
fun out of his work.—5. His duty is to help raise living 
standards in the American home. 

In sketching progress in the industry, Mr. Farrar said: 
‘In our industry we have gotten beyond mere utility. We 
have beauty in our products and that is where we begin 
to sell the rising living standard.” 

At another point Mr. Farrar struck the keynote of his 
address when he said: ‘Real selling is selling without 
Price knowledge. Just as sure as you know your product, 
you will get business, regardless of the type of competition 
you have. The most important point of selling without 
price knowledge is: Do you sell, or do they buy? To sell 
without price knowledge four things are necessary: Knowl- 
edge of your product; Footwork; Brainwork; completing 
the sale as a result of all three. Planning your work is 
important. You should have those three splendid ‘C’s’ in 
business: Courage, courtesy and constancy.”’ 

Mr. Farrar touched on the possibility for remodeling 
Sales, and indicated that the business paper is doing a 
great deal to help the movement. 

Dean C. B. Connelley, of Carnegie, was given a rousing 
and affectionate welcome by the meeting. He touched 
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Manufactured for all types 
of wall, column and tube 
radiation. 


Adjustment 24 inches. 
Quickly and easily installed. 
Only one bolt is necessary 


to securely fasten hangers 
to wall. 


PRICES QUOTED ON 
SPECIFICATIONS 
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POWER FFFICIENCY (CORPORATION 


137 ARTHUR STREET, BUFFALO, N.Y. 
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upon the progress of training in industry and the progress 
toward greater sales possibilities in the use of color in 
the products now being marketed. ‘“‘Think,’’ he said, 


ency , PEERLESS ‘“‘what the master plumbers have done in setting up the 
he fie! scholarship fund. Nineteen states are sending boys— 
COAL master plumbers’ sons. Ten years from now they will 

“ BO! LER know the technical side and the beautiful side of their 
products. If I were young and going into business, [ 


would want to go into the plumbing business.”’ 








carries satisfaction 


to every job 


—because they are rugged and reliable. 


—because they are especially economical to 
operate. 


—hbecause they are carefully tested and 
honestly rated. 


Every Heating Contractor wants to sell satis- 
faction with each job. 


If you can count on every installation giving 
satisfaction, you can count out complaints and 
back calls. You can count your profit from 
the initial price of the boiler without making 
allowances for the deductions that follow in 
the wake of less efficient installations. 


Peerless prices are attractive. Deliveries are 
prompt. 


Write for Catalog and Price Sheets. 





THE PEERLESS HEATER CO. 
BOYERTOWN, PA. 





























Top row: R. E. Alten, Cleveland, The Kennedy Co.; Charles 

Smith, sales manager, Kennedy Co., president of Cleveland 

chapter; Harry Bernhard, secretary of Cleveland chapter. 

Bottom row: KR. L. Donoghue, Pittsburgh, Bowman Supply Co.; 

Frank Hamlett, Pittsburgh, National Tube Co.; T. R. Boss, 

Malone Plumbing Supply Co.; J. Burday, Newark, J. 8S. Stu!saft 
Sons Co, 


An interesting point for discussion was raised by Mr. 
Weber at the session in which the council idea was ad- 
vanced. A question had been asked by a manufacturer’s 
representative as to how the manufacturer could get the 
wholesaler’s salesman to co-operate. Mr. Weber said that 
it was his impression that too often the question is asked. 
He said that the manufacturer had no right to ask the 
wholesaler’s salesman to go out and sell his product. 

Mr. Weber based his argument on the premise that the 
wholesaler was merely a distributor—serving the ware- 
housing needs of the manufacturer—and under the neces- 
sity of carrying competing products whenever the demand 
existed for them. It is, therefore, in Mr. Weber’s opinion, 
illogical to expect the wholesaler’s salesman to push one 
product in one week and a competing product in the next. 
“The wholesaler’s salesman will not push your product in- 
definitely,’’ he said, ‘‘unless you have an exclusive contract 
with the wholesaler. The manufacturer’s function is to 
create the demand which it is the wholesaler’s function 
to satisfy.”’ 

The Saturday morning session was a busy one. R. 
Payne Wettstein, of the Pittsburgh office of ‘‘Domestic 
Engineering,’ read a carefully prepared report for the 
Better Salesmanship Committee, of which he was a mem- 
ber. The report submitted eleven points to be observed 


by the salesmen of the industry in helping to indicate to 
employers that the association is actually creating better 
salesmen. A salesman must: Know the definition of sell- 
ing, must be neat in appearance, must present a pleasant 
facial expression, must carry himself well, must dress 
neatly and in good taste, must be clean about himself and 
his speech, must be courteous, must have a knowledge of 


his line, must speak well of his employers and never run 
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down or talk about other salesmen, and must be a creator, 
not an order taker. | 

Mr. Weber’s report of his year’s activities as president, 
indicated that two new chapters had been formed, and 
that the administration had given careful consideration to 
the matter of selling the organization. Among the recom- 
mendations which he made were the creation of regional 
vice presidents, the quarterly publication of a bulletin, a 
committee to deal with other branches of the industry, 
and the giving of more attention to getting news of local 
chapters to the trade press. 

The Pittsburgh chapter was heartily thanked for its 
splendid convention arrangements. R. J. Maggi, of Anchor 
Sanitary Co., who was elected first vice president of the 
national organization, was general chairman of the con- 








f 





Dean C. B. Connelley of Carnegie Institute of Technology, 
and C, W. Farrar, president of the Excelso Products Corp. 


vention committee, having as his assistants Frank P. Mur- 
phy, of Cleveland, Ohio, and Arthur E. Sloan, of Bailey- 
Farrell Mfg. Co., Pittsburgh. 

The entertainment consisted of a stag party on the first 
evening of the convention at the Frontenac Club, at which 
the moving pictures, taken by ‘‘Domestic Engineering” at 
the last annual convention of the salesmen, were shown. 
On the second evening a dinner dance was offered dele- 
gates and visitors in the ball room of the William Penn 
Hotel, including a program of musical and dancing num- 
bers. At this affair, President Weber was presented with 
a fine wrist watch, as the gift of the association. The 
presentation speech was made by Harold Thompson, of 
Cleveland, who also acted as toastmaster at the get-to- 
gether luncheons the first two days of the meeting. 

For the ladies there were arranged, in addition to the 
dinner dance, a bridge luncheon and theater party on the 
first day of the convention, and a trip through a Pittsburgh 
food stuff plant. 

The entertainment committee was headed by E. F. 
Kunde of Malone Plumbing Supply Co., Pittsburgh. BE. 
W. Stitt, Hoffman Specialty Co., was chairman of the 
finance committee; F. A. Vance, National Radiator Corp., 
headed the hotel committee; transportation, R. L. Don- 
oghue, Bowman Supply Co.; registration, R. C. Gormly, 
Wolverine Brass Works; resolutions, E. A. Hepting. 

R. P. Wettstein, of ‘“‘Domestic Engineering,’’ was chair- 
man of the speakers’ committee and publicity committee; 
Frank Richards, of Bryant Heater & Mfg. Co., of the 
credentials committee; J. C. Mechling, Standard Sanitary 
Mfg. Co., of the reception committee: A. E. Sloan, Bailey- 
Farrell Mfg. Co., of the attendance committee; H. R. 
Rowland, A. M. Byers Co., of sight-seeing committee. 

Mrs. E. Kunde was chairman of the ladies’ committee 
and had on her committee: Mrs. R. P. Wettstein, Mrs. J. 
C. Mechling, Mrs. R. J. Maggi, Mrs. H. J. Harte and 
Mrs. A. E. Sloan. Other ladies attending were: Mrs. M. 
C. Smith and Mrs. R. E. Alten, both of Cleveland; Mrs. E. 
W. Stitt and Mrs. C. H. Repp, both of Pittsburgh. 
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FO 
" EVERY PURPOSE 


In the selection of a pump or water system for 
your home, farm or factory—in the choosing of a 
line of pumps for resale to your customers, it is well 
to remember that the MYERS line of Hand and 
Power Pumps for Every Purpose and MYERS Water 
Systems for residences, farms, public and private 
institutions have fifty years of pump building exper- 
ience behind their design, construction and finish. The name 
MYERS guarantees the quality while numerous patented im- 

rovements insure ease of operation, large capacity and dependable, 
eee time service. Literature and information to users. Catalog 
‘and prices to reliable dealers. A postal is sufficient. 
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— ASHLAND PUMP AND HAY TOOL WORKS -—— 


What is 
the new Trico 
Franchise Plan? F/= 


aoe 





=| 
The new Trico Franchise Plan is the first workable basis 
whereby the Heating and Plumbing Contractor may profit 
from the rich possibilities in this rapidly growing radiator 
furniture industry. Clear-cut, straightforward, and compre- 
hensive, the plan explains how, with our organization behind 
you and absolutely no selling on your part, you will get vol- 
ume business from this new source at once. If this sounds 
reasonable to you, write today for an explanation without 
obligation. Trico, Inc., 1722 N. Kolmar Ave., Chicago, III. 
World’s Largest Makers of High Grade Radiator Furniture 
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For Lower 
Threading Costs 


Buy the New No. 11 or 11A Beaver. 
The biggest improvement in die stocks in 20 
years. All leading jobbers carry them in stock. 


THE BORDEN COMPANY 
$10 Dana Ave., Warren, Ohio 
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STARADEE 


AUTOMATIC 
STORAGE 
WATER HEATER 


The boiler of the Star 
Dee Water Heater is 
of extra heavy weight 
copper bearing steel. 
It has the strongest 
known boiler seams, 
a snap acting there- 
mostat, instantaneous 
heating element made 
of Dunite metal, snap 
acting automatic safe- 
ty shut-off. 


More than one owner 
of a Star Dee has 
written us that it is 


saving a really big part of his fuel bill. 


And every owner of a Star Dee Water Heater will 
tell you that he is satisfied with its performance. 


Star Dee Water Heater Corporation 


2013 12th Street 


DETROIT, MICHIGAN 

















ANew DQ)NNELLY Product 


The EDDY Pressure, Temperature and 
Vacuum Relief Valve is unique—BECAUSE 
—it performs these three functions WITH- 
OUT WASHERS of any kind. 


Seats and plungers on pressure and vac- 
uum are METAL to METAL. 






































Each part of 
washer is a dis- 
tinct unit. 


QUALITY of 
material and 
WORKMANSHIP 
the very best. 


The EDDY Valve 
is adjusted for 
service. Ma, also 
be had inseparate 


form for Pressure Relief, Presssure and 
Vacuum, and Pressure and Temperature. 


DONNELLY MFG. COMPANY 


29 Mills Street 
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and Piping Contractors 


(Continued from Page 29) 


that eventually the contractors will be able to say to a 
prospect that the radiation, the boiler, or the piping of a 
building was determined by ‘‘the standard” and, therefore, 


is correct. 


The radiator estimating standards are receiving increas- 


ing acceptance, Mr. Franklin finds, and have been ex- 
tended by the inclusion of data for several more cities. 
Plans are being made to increase the list as demand arises 
and data becomes available. In connection with this the 
committee submitted a suggested schedule sheet, which it 
believes will facilitate the use of the charts. In addition 
to the above work, coefficients of transmission for walls, 

















Top row: F, C. Houghten, director research laboratory. 
A. 8S. H. V. E., Pittsburgh, Pa., W. H. Chenoweth, 
Warren Webster Co., Chicago; A. C. Flynn and daugh- 


ter, Catherine, Chicago. Bottom row: William A. 
Bland, manager, American Radiator Co., Philadelphia; 
Martin W. Utz, Rochester, N. Y., president of Heating 
and Piping Contractors New York Association; Charles 
A. White, vice president, Hajoca Corp., of Philadelphia 


ceilings and roofs of different types of insulation have 
been published during the year, and conferences with 
other groups interested in this subject are now under way. 
Joint committees are also at work on the question of hot 
water pipe sizes for both gravity and forced hot water 
circulation, and tests of the efficiency of new types of 
radiation with varying rated surfaces are being made in co- 
operation with the American Society of Heating and Ven- 
tilating Engineers, with plans being made to extend these 
tests to radiator shields and enclosures later. 

Rules for testing unit heaters are in process of forma- 
tion, this through the Industrial Unit Heater association, 
and the committee has also been represented on the gen- 
eral requirements committee of the American Gas asso- 


ciation. Still another project was the simplification of 
hack saw blades, the committee helping in this, and it also 
continued its co-operation with the American Engineer- 


Added to the long list of ac- 
complishments is also the joint sponsorship in the work 
of standardizing flanges and flanged and screwed fittings, 
which resulted in the establishment of standards for cast 
iron screwed fittings for maximum working saturated 
steam pressure of 125 and 250 pounds per square inch, 


ing Standards committee. 
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malleable iron screwed fittings for maximum working sat- 
urated steam pressure of 150 pounds per square inch, and 
steel pipe flanges and flanged fittings for maximum work- 
ing steam pressures of 250, 400, 600, 900 and 1350 pounds 
per square inch. Publication is also expected soon of 
standards for cast iron flanges for 25 pounds, 125 pounds, 
and 250 pounds working steam pressure. 

Mr. Franklin was able to report representation on the 
sectional committee for the identification of piping sys- 
tems, the sectional committee for the standardization of 
wrought iron and wrought steel pipe and tubing, and the 
plan and scope committee which has in hand the organi- 
zation of the Mechanical Standards Advisory council, and 
told, too, of active part in the program for correlating 
thermal research. 

The sub-committee on boiler output, which is headed by 
George M. Getschow of Chicago, as chairman, spent consid- 
erable time figuring out the best method to adopt for giv- 
ing members information on heating boilers, coming to 
the conclusion that information on the lines of net radia- 
tion loads on heating boilers would be the best knowledge 
for them. With this in mind, the committee was able to 
report that the figures on the net loads on round boilers 
are completed, except for rechecking, and data on net 
loads on square boilers are expected to be finished shortly. 
Mr. Getschow stated that it is his belief that the infor- 
mation as now contemplated will meet with the approval 
of the heating boiler manufacturers. 


SEES NEED OF WELDING STANDARDS 

TANDARDIZATION was also discussed in a paper by 
S John H. Zink, of Baltimore, referring especially to the 
standardization of methods of welding, kinds of welding, 
and methods of procedure. Mr. Zink believes that heating 
contractors who want to do welding jobs are handicapped 
in large measure by the fact that there are no generally 
accepted standards for this method of installing piping, 
so that architects and engineers are not able to really put 
their requirements into a specification. For instance, his 
own firm has welded more than 50 per cent of the piping 
it has installed in the past year, yet less than 5 per cent 
was originally specified. This means it was necessary for 
him to bid on the job as originally laid out, secure the 
contract, then sell the owner or architect on using weld- 
ing. Six things now stand in the way of.the heating con- 
tractor doing the amount of welding that is possible, in his 
opinion. These are: first, seldom do contractors agree on 
the scope of the job and how much of it should be welded; 
second, there is a variance of opinion on which is the 
better, the V type or the butt weld; third, the necessity 
of using forged steel flanges to avoid a partially screwed 
fitting job; fourth, many do not know whether methods 
that will work on low pressure lines will also hold good 
on high pressure work; fifth, there is a controversy about 
whether the welded job is cheaper than another type; and, 
sixth, there is a lack of agreement about which is the bet- 
- ter, oxyacetylene or electric. 

The Baltimore contractor answered his own first point 
by saying he finds that he carries welding much further 
than most others, going down to half inch lines. He 
favors the V type of weld, and gave his reasons. The 
higher cost of forged steel flanges is justified, he thinks, 
and his experience has proved that welding can profitably 
and safely be applied to high pressure work. Mr. Zink 
disagrees with the persons who think welding is cheaper 
in the beginning, but believes in the long run this method 
proves superior to others and possibly cheaper because of 
inherent qualities. He appeared to be neutral on the sixth 
question, 
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In conclusion, and in an effort to get the standardiza- 
tion started, Mr. Zink asked that a permanent welding 
committee, made up of members of the 
appointed, to which all questions pertaining to standard- 
ization might be referred. His ultimate hope, he stated, 
is to have a generally accepted standard of practice ac- 
cepted. 

One of the reports which interested the members was 
that of the membership committee, headed by E. W. 
Verity, of New York, which was able to report a growth 
in membership during the year of 153. Of these, the fifth 
zone contributed the most, having 46 new members. In 
order came Zone 8 with 35, Zone 3 with 30, Zone 4 with 
21, Zone 2 with 16, Zone 1 with 3, and Zone 6 with 2. 
This report, which was brought up to April 1, did not take 
into account 18 men who had joined since that time, giv- 


association, be 


ing the association a total membership of 952. As a re- 
sult of the work of the committee, new local associations 
have been formed in Kansas City, Mo.; Norfolk, Va.; Port- 
land, Oreg.; San Francisco, Calif.; Sheboygan, Wisc., and 
Utica, N. Y., and several more local groups are in the 
process of formation, Mr. Verity stated. 


“REPORT OF NEW FIELD REPRESENTATIVE 

HIS same subject was treated in detail by E. G. Byrd, 
, representative. Although Mr. Byrd has been em- 
ployed in this capacity for only a few 
visited 55 cities in 20 states, and worked with 17 local as- 


months, he has 
sociations. He is confident that 20 more local associations 
to do certified heating can be organized before the first 
of next year, and stated the membership and certified heat- 
ing committees had definite prospects in view. It is pos- 
sible that state organizations, affiliated with the national, 
may be organized, and the country zoned in order to give 
every impetus to the membership movement. There are 
28,000 possible prospects for membership in the Heating 
and Piping Contractors’ National Association, the field sec- 
retary estimates, and he 3750 
of them of the quality that is wanted by the association. 
His aim is to increase the membership by 50 per cent dur- 


believes there are nearly 


ing the ensuing 12 months. The speaker was also able to 


report the birth of three new associations since the prepa- 








Leland Johnson, of Chicago: 


O. A. 
Louis T. 


Berglund and A. 
Braun, secretary of Chicago and 
of secretaries’ conference 


president 


ration of Mr. Verity’s recapitulation, these being in Chat- 
tanooga and Knoxville, Tenn,, and Seattle, Wash. 

The field man believes every local association should 
follow the national program on certified heating, in order 
to standardize the movement. He warned the members 
that it was necessary to get a good man to administer the 
work. “Don’t get an office boy to handle the job. Get a 
quality man to handle a quality proposition. 
only way to succeed,’’ he emphasized, pointing to the fact 
that certified heating is operating in cities of from 21,000 


This is the 


to 3,000,000 population, and stressing the point that any 
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city of 100,000 or over can afford a full-time man to man- 
age the certified heating movement. It has been sug- 
gested that state associations handle this program where 
there are no large cities in the state to take it on, and 
this may be done, Mr. Byrd stated. 

After affirming his belief that heating contractors should 
not join associations that did not have the sanction of the 
Heating and Piping Contractors’ National association and 
the Plumbing and Heating Industries Bureau, the speaker 











Top picture: Mr. and Mrs. F. Wilburn, Evanston, Ill. 
Bottom picture: Mrs. Edward Roberts, and Miss Helen 
Roberts, Philadelphia 


made the following recommendations: First, that the as- 
sociation reaffirm its policies and publish them so that con- 
tractors can absorb the spirit of the body; second, that 
the distribution of material is usually a local problem, and 
can, by diplomatic overtures, usually be settled by local 
associations; third, that a charge be made when plans and 


KOOLSTACK layouts are made; fourth, that the paragraphs in the 
national constitution relating to membership qualifications 

be revised so that it will be clearly understood that the 

BOILERS for man who does both plumbing and heating is desired in 
Oil Burning 





the body; and, fifth, that an earnest effort be made to 
secure a larger membership, the speaker urging each in- 
dividual member to do his bit. In this connection, blanks 
for names of men eligible were distributed and the mem- 
bers asked to fill them in. | 














Why Burn 35% to 50% More Fuel? Louis T. Braun, secretary of the Chicago association, ; 

Every Koolstack Boiler installation who has been president of the secretaries’ conference, was ' 

furnishes working proof that oil given the gavel by President Hart when it came time for . 

. . the session devoted to the secretaries. Mr. Braun, pre- 

burning can be economical. dare , . 

. senting his own report, urged the members to use the ‘ 

Koolstack Boilers are first of all je 
economical. They heat quickly. oom, = 

They have far more heating surface 

than other boilers. They do keep r 

the chimney cool. 

of 

Koolstack Boilers can also be used di 

for Coke or Anthracite Coal. They 3, 

are not intended for use with soft 

coal. of 

Write now for catalog on Koolstack rates 8 Pegg og + aga “ 

Boilers. ie 

Plumbing and Heating Industries Bureau services to the 

fullest, and expressed the opinion that much of this would - 

leapEem Iron WorKs be of value to many of his hearers. While speaking of at 

the Bureau, he referred to the question of a separate heat- eam 

2152 N. Jasper St. DECATUR, ILL. ing department of that body, and added his plea that such 
Eastern Division—21 E. 40th St., New York, N. Y. a department be established. Mr. Braun believes that ae fos 
of a secretary’s duty is to encourage the members to try to a 


increase their business, through merchandising and other a 
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methods, and suggests that local associations make market 
surveys in their sections. The rehabilitation movement 
should not be neglected, in his opinion, and it is well to 
tie up with the work of the Homé Modernization Bureau 
in each city, leading the movement and being active in it. 
The president of the secretaries had a recommendation to 
the standardization committee, this being on unit heaters, 
believing there should be a standard method of testing 
these. At present there is no standardized way of test- 
ing these heaters after their installation, he pointed out. 
A. Bachman, secretary at Cincinnati, Ohio, had been 
active in the training of foremen and steam fitter appren- 
tices in his home city, and presented a paper covering the 
conclusions reached after the work there. After a con- 
ference of interested bodies held in 1926 a statewide 
movement started which the contractors joined. This led 
to the establishment in three cities in Ohio of these fore- 
men’s conferences, ten being held in each city. Each con- 
ference was devoted to a single question, ranging from 
what the common responsibilities for heating executives 
are to a discussion on whether a heating code should be 
adopted in Cincinnati, and each was productive of excel- 











and Fred Dilzer, both of 


Chicago 


A. J. Kilander 


lent results. Another series is planned for this year, Mr. 
Bachman stated. He spoke further of how the appren- 
tice system is working out in the city he represents, where 
an endowed school is the basis of the training plan, with 
contractors and journeymen co-operating in the move- 
ment. Plans are being made to add a class of younger 
journeymen soon. 


— 


TRAINING WORK GROWS 


HE committee on training, headed by V. L. Sheldon, 
aa St. Louis, submitted a report on the present status 
of training provisions in the industry, with its recommen- 
dations. There are in the United States approximately 
3,375 steam fitter learners, 739 in schools, and 27,750 jour- 
hneyman steamfitters, 501 of whom are in schools, the com- 
mittee finds. There are 25 schools in the country that 
Offer instruction in heating, only 16 of the cities with 
populations of 50,000 or more having organized classes. 
Mr. Sheldon referred to the preparation of the standard 
text on steam fitting by the Plumbing and Heating Indus- 
tries Bureau, through the co-operation of the committee 
Which he heads. This was completed the first of the year 
and is being distributed, 261 copies of the text having been 
sold up to May 20. 


The committee feels that there is a vital necessity for 
foreman training, which, it states, can be secured by local 
associations without cost by working with the state boards 
of vocational education, and offers its help to all locals 
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Bath Faucets 


Made in top, front and 
side handle patterns, 
with different styles of 
handles. Other United 
products include Built- 
in Bath and Shower 
Fixtures, staple 
plumbing, tubular 
brass and water works, 
brass goods of endur- 
ing quality. 
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Radiators 


Full line of sizes carried at all 
our plants and warehouses. 


Phone or write for quick delivery. 


Representatives in all principal cities 
of the United States and Canada. 
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for new Mueller Catalog. 


Mueller Brass Co. — 


PORT HURON ” MICHIGAN 


HARD-RUBBER 
TLINTEX TOILETSEATS 








= a4 {tie 
The Seat a Flood Could Not Destroy 








86 DOMESTIC 


who desire to procure this service. The committee recom- 
mends and “‘strongly urges local associations to give care- 
ful attention and considerable concerted promotional ef- 
fort to the inauguration of training programs in the in- 
dustry, to the upgrading of journeymen, and to provision 
for the training of foremen. The committee requests the 
national association to reconsider and take some definite 
action concerning its report submitted at the West Baden 
meeting.” 

The spring labor survey had been printed and was avail- 








Frank Merrill, Boston, past president, and Thomas 
Eagan, Washington, D. C.; Nicholas Connolly of Phil- 
adelIphia 


uble to the membership in this form. This is the fourth 
of a series of these, the data being collected twice a year, 
176 cities being tabulated in the survey. Since the in- 
auguration of this service, the low rate has risen, as has 
the average daily wage, but there has been no change in 
the top wage paid. Journeyman steamfitters are scarcer 
than they were a year ago in 16 cities, but 115 cities found 
a plentiful supply in comparison to 107 on May 1, 1927. 

Russell G. Creviston, manager of the Plumbing and 
Heating Industries Bureau, also sounded the note of co- 
operation. Bringing, he said, greetings of all branches of 
the industries, Mr. Creviston referred to the changes in 
business methods made necessary through changing con- 
ditions since the war. ‘‘Things we used to do are not ef- 
fective today, and the old guide posts to business success 
are no longer safe,’”’ he warned. Despite this, there is a 
spirit of optimism in industry, two major reasons being 
cited. 

These are the facts that money is reasonably well 
controlled, and that business has organized itself through 
trade associations to meet the group problems which have 
grown out of post war conditions. 

In the heating industry it is essential to develop greater 
markets, the speaker believes. This is possible through 
the proper co-ordination of five factors. First, the mar- 
ket possibilities must be measured, the Bureau spending 
much time on this task. Second, vocational training must 
be given in co-operation with educational authorities, the 
speaker dwelling at some length on the plans the institu- 
tion he represents has for this training, plus the results 
already attained. Third, standardization and simplifica- 
tion of products is necessary, Mr. Creviston believes. 
Fourth, public consciousness toward the heating industry 
must be awakened. The national advertising plans of the 
Bureau, together with the tieups by various manufactur- 
ers, and the efforts of associations and individuals, will do 
much to accomplish this, in his opinion. And, fifth, cred- 
its must be established on the proper basis. In this con- 
nection the manager referred briefly to the Philadelphia 
campaign, told of more in detail by Mr. Flentje at an- 
other session. 

‘‘Let us forget the past, and keep our eyes on the future, 
judging the future by the standards which we can collec- 
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tively work out by basing them on the experiences we are 
having today,’’ was Mr. Creviston’s final message, after 
telling the contractors that the Bureau plans to work for 
a distinct separation between the installation of plumb- 
ing and the installation of heating. 

Two prominent members of the National Association of 


‘ Master Plumbers were introduced during the first session, 


speaking briefly. They were John J. Vogelpohl, of Cin- 
cinnati, past national president, who referred to the aid 
that the interchange of ideas between the associations 
gave all concerned, and John A. Quinn, of Philadelphia, 
national director and chairman of the apprenticeship com- 
mittee, who welcomed the contractors to his home city on 
behalf of the local master plumbers’ association. 

J. Knickerbacker Boyd, who represents the American 
Institute of Architects, and is also president of the Phila- 
delphia Building congress, brought the greetings of both 
organizations, and also spoke briefly of a pamphlet which 
had been got out by the latter body in co-operation with 
the local heating contractors. This booklet, designed to 
reach the home owner, tells him how to care for his heat- 
ing apparatus during the summer, advising the calling in 
of a heating expert in the spring rather than in the fall. 


BETTER RELATIONS WITH GAS COMPANIES 


LEIGH WHITELAW, vice president of the Ameri- 
H. can Gas Association—also chairman of the trade 
relations committee, which consists of two members of 
the A. G. A., two members of the Heating and Piping Con- 
tractors National Association and one manufacturer— 
brought the greetings of the gas men. Mr. Whitelaw 
talked briefly on the development of the use of gas as 
fuel, and told of the work of the committee which is con- 
sidering on what basis the gas men and the contractors 
can function best. From these deliberations, a cordial 
spirit has grown up between local associations and their 
g£as companies, he finds. The speaker believes the heating 
load will eventually be on gas, and thinks that will be 
within the lifetime of the men he was addressing. The 
gas industry now sells two per cent of the heat in the 
country, according to his figures. 

Another gas man heard from was R. M. Conner, di- 
rector of the research laboratory of the American Gas 
Association. The testing laboratories maintained by that 
body represent a total investment of close to a million 
dollars, he reported, and continued by telling of the rigid 
requirements exacted of gas fired boilers before they pass 
the A. G. A. specifications. The tests are for both effi- 
ciency and safety and there are checks of all operating 
characteristics, the boiler being required to have at least 
75 per cent efficiency. Another requirement is that the 
amount of radiation a boiler will carry be put on the per- 
manent name plate on the boiler. Referring to the growth 
of the gas heating movement, Mr. Conner stated that there 
are approximately 40,000 gas fired boilers in Los Angeles, 
Calif., 25,000 in San Francisco, Calif., and nearly 17,000 
in Seattle, Wash. 

While he personally does not favor liens, Past President 
Stewart A. Jellett, of Philadelphia, chairman of the com- 
mittee on uniform mechanics’ lien law, has spent consid- 
erable time with a committee selected by Secretary Her- 
bert Hoover of the United States department of commerce, 
which has been attempting to standardize the lien laws. 
Mr. Jellett read the second tentative draft which this com- 
mittee has passed upon and which it has sent out to in- 
terested organizations and persons for comment and criti- 
cism, and told of some of the difficulties which the com- 
mittee faced. 

John C. Howell, of New York City, vice president of the 
Association of Consultant Accountants, brought the 
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broader viewpoint of business to the heating men in an 
inspiring address. Mr. Howell refuted the critics who said 
that the United States got nothing out of the World War, 
citing the breaking down of provincialism that was the 
bane of American business as one of the major helps of 
the war. We also got a great deal of gold and for the 
first time became a creditor nation, he finds, and in addi- 
tion this period saw the building up of labor from a con- 
dition that was bad to one of comparative affluence. The 
number of investors has increased, another encouraging 
sign. The American business man must do export busi- 
ness, he believes, as our capacity for production is such 
that we could supply the entire needs of this country by 
manufacturing only eight months of the year. This ex- 
port trade is now more easy to get than it was when 
Americans had a more or less hostile attitude toward the 
rest of the world. 


Installment selling is far from an evil, Mr. Howell 
thinks. Out of approximately 600 billions of dollars in 
turnover last year, only about five billions were on the 
installment plan, a very small percentage, and out of our 
85 billions of income there are only between five and six 
that are mortgaged. He granted that many companies 
were paying lower dividends to stockholders, but pointed 
out that the earnings are now diffused among more peo- 
ple, including employes, and the extra money that these 
employes earn gives them greater buying power. A presi- 
dential year should not affect business, in his opinion, 
asserting that ‘‘a presidential year is merely a reflection 
of your feelings.’’ 

During the course of the convention, several people 
were called upon to speak briefly. Among these were 
Fred Herendeen, secretary of the Boiler Manufacturers 
Association, who presented the greetings of his associa- 
tion, E. W. Hokom, of Los Angeles, who told the con- 
tractors of some of the excellent work which is being done 
for the association on the West Coast, and Mr. Shea, a 
hotel owner from San Francisco, who detailed how a new 
heating plant he had recently installed in his hotel had 
saved money for him. Mr. Shea, incidentally, estimated 














George 0. Litzkow, Chicago, and H. P. Smith, 
Fair Haven, N. J. 


there were at least 4,000 bad heating plants in hotels and 
Similar structures in California, and said there was a vir- 
gin field for heating contractors. He mentioned being 
present at an organization meeting of a body to be called 
the “Hot and Cold Association of San Francisco,’’ which 
will have as its object the boosting of radiator heat and 
refrigeration. 

Telegrams were received from Thomas F. Nolan, presi- 
dent of the National Association of Master Plumbers, and 
from the American Society of Heating and Ventilating 
Engineers. 

An interesting angle of relations with labor was out- 
lined by Fred English, of St. Louis. In that city, the 
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One of several simple methods of installing 
Hutchison Vapor Heat. 

A minimum of parts, well balanced, free 
and easy circulation. 

Send for **The Hutchison Fitter.”’ 


Hutchison Regulator 
Sales Corporatton 


12 Lispenard Street New York 
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View below illustrates the high convection 
feature. Arrows indicate air travel. Note 
absence of any impediments to free air 
circulation. 
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; Shaw-Perkins 


HIGH CONVECTION 


Radiators 


ADE in low, narrow, jointless units, as long 
as 14 feet, for steam and hot water heat- 
ing, cooling, drying and industrial application. 


Shaw-Perkins High Convection Radiators are light 
in weight, heat and cool quickly, save space, are abso- 
lutely sanitary, and are unusually adaptable. They 
represent an advanced design in Shaw-Perkins stand- 
ard oval tube radiation, which contains original and 
valuable features found only in this distinctive type 
of heating surface. Get the full story of this 
modern radiator. Send for catalog ‘‘D’’. 


Shaw-Perkins \{anufacturing Fompany 


Pittsburgh , Pa. 
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!" Improved “Wilhelmi” Boilers 


All Copper Boilers must be made 
with great care and efficiency. It 

is this attention given to the spe- 
cial construction of the improved 

“Wilhelmi” All Copper Boilers 
that make them the great boilers 

they are. Write us for specifica- 

tions, prices and sizes. 


HAYES MFG. CO., Makers 


Paterson, New Jersey 
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MIDLAND onerece FLASHINGS 


Made from virgin 
pig lead by a pat- 
ented process that 
assures you of 
a pliable lead flash- 
ing free of air pock- 
ets and cracks and 
of uniform thick- 
ness. Heavy calk- 
ing ring inside. No 
joints tocomeapart. 
Will fit any pitch 
roof. 
Ask your jobber. 


Midland Metal Mfg. Co. 
Kansas City, Me. Newark, N. J. 
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The Yellow Label is your protection against 
inferior imitations. Insist upon it! 
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ENNINGS Condensation 
Pumps receive the condensation 
from steam radiators, particularly 
radiators set below the boiler water- 
line level, and pump the conden- 
sation back to the boiler. 


Supplied in standard sizes up to 
16,000 sq. ft. equivalent direct 
radiation. 


® 


— 
Condincation | Pump 


Write for Bulletin No. 63. 


NASH ENGINEERING CO. 
41 Wilson Rd., So. Norwalk, Conn. 


Jennings Pumps 








Spencer 


steam .vapor or hot water 


Heater 
burns No.1 Buckwheat coal 


“A Size and Type for Every Heating Requirement’’ 












SPENCER HEATER CO., General Offices: Williamsport, Pa. 
New York City Boston Philadelphia Baltimore Hartford 








Buffalo Rochester Scranton Syracuse Albany 
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contractors have an agreement with the steamfitters’ 
union to employ only union men, and in return the union 
agrees to work for no one but members of the association. 
When a member of the association withdrew some time 
ago, the union withdrew its men from this man’s employ, 
and he sued the association for damages incurred when 
he lost a contract in consequence. The lower court found 
for the association and the Missouri state Supreme Court 
has recently affirmed the decision, saying the contract is 
legal because the union is not selling any commodity, but 
only personal services. 


LOCAL ASSOCIATION PROVES GOOD HOST 


HE Philadelphia association appointed itself a com- 

mittee of the whole for the entertainment of the 
visitors. Edward F. Roberts was made general chairman, 
with Secretary M. G. Sellers as his right-hand man, and 
Mrs. Stewart A. Jellett was placed in charge of the ladies’ 
committee. Then the group was divided into various 
classifications, William M. Anderson taking charge of the 
finances, Charles J. McCarthy of the transportation, and 
Nicholas Connolly of the entertainment. This plan proved 
very successful, all of the hundreds who took advantage 
of it will agree. On Monday evening, after the usual ‘Old 
Guard”’ dinner, which is attended by the past presidents 
and their guests, an informal entertainment and dance 
was held in the ballroom of the hotel. 

Plans were made to have the sessions close at 1 o’clock, 
so the afternoons could be spent in enjoyment, and this 
gave the committee a chance to take the delegates and 
guests on a river trip to the League Island navy yard, on 
Tuesday afternoon, returning them in time for the dinner 
dance at the hotel in the evening, where the venerable 
Dr. E. J. Cattell was the speaker and at which almost 800 
were present. On the following afternoon, buses were 
provided for the 35-mile round trip to Valley Forge, more 
than a score of big interurban vehicles being required to 
handle the crowd. On the return trip, the party was the 
guest of William M. Anderson at his farm. 

Returning, the conveyances stopped at the new Phila- 
delphia Consistory Temple, where the contractors and the 
guests partook of an excellent dinner, then witnessed a 
nine-act vaudeville show which lasted until well past mid- 
night. When this concluded, the more ambitious ones 
adjourned to the ballroom at the Temple and danced. On 
the final afternoon, the men were the guests of the Heat- 
ing and Ventilating Trade Golf Association at that body’s 
monthly meet at the Manufacturers’ Country Club, while 
the ladies had a card party at the same club. Special 
provision for the entertainment of the ladies had been 
made each day by an active Philadelphia committee made 
up of wives of the local members. 





SHOW YOUR FACE 

The master plumber or heating contractor of today who 
makes it a habit to know, personally, as many of his cus- 
tomers as possible, is the man who is cashing in on a very 
valuable source. People like to do business with the man 
who interests himself in their particular problems con- 
cerning plumbing and heating. How many of your cus- 
tomers do you personally know? It’s a good investment 
to make it a point to call upon your customer while your 
men are on the job there. It proves to him that you keep 
in close touch with your business. The ‘‘Madam’”’ wil! ap- 
preciate it. She’ll tell her friends, and recommend you. 

Convince your patron that you are in touch with her 
particular job and you have made a customer. A customer 
is one who calls you for the second job, and this gives 
you more non-competitive work. 

Put more of the personal touch into your method of 
conducting your business. It has a cash value. 

Atlantic City Bulletin. 
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Markets 


(Continued from Page 64) 


brass salesmen, for consumption needs of both cast and 
tubular items have made inroads on jobbers’ stocks, 
which, though apparently well proportioned, need bolster- 
ing from week to week. Little difficulty is experienced 
by wholesalers in securing shipments when wanted. 


Range Boilers 
Aggregate disposals by distributors are of continuing 
satisfactory nature. Plants are at a high point of produc- 
tion, consequently deliveries are being effected in quick come a 
fashion. Wholesalers note considerable pick-up in con- 


tractors’ requirements as the season progresses. 
Boilers and Radiators 
Most makers seem optimistic over what the past several 


weeks has developed in the way of corralling outstand- 

ing business. Installations of this class of material have 

been looking up during the past several weeks and ex- as. autem 
tensive development of heating work is anticipated. 


PACIFIC COAST 
—and Genuine Armstrong 











Fair Volumes Are Moving— 


Business continues at an even pace and shows little 
change from week to week with conditions better in some 
jobbing centers than in others. While business on the 


whole is fairly good, it is not as brisk as it was a year Stocks and Dies have been 
ago at this period. Prices generally are firm. on the market for over 
Soil Pipe fifty-three years. In all 

Most of the purchasing of soil pipe by the trade is for this time Genuine Arm- 
actual requirements only with little forward buying being strong quality has never 


done. Distributors generally have well assorted stocks 
and also a fair amount of tonnage en route from the foun- 
dries. Jobbers’ prices to the trade remain unchanged. 


been questioned nor has 
the leadership been threat- 


Steel Pipe ened. The Genuine Arm- 
Most of the trade is waiting until a definite need for strong Dies are suitable for 
steel pipe is created before purchasing and the present all piping requirements. 


tonnage being moved is of a moderate volume. There are 
many distributors of this commodity on the Coast, all of 


whom seem to have well balanced stocks, and the trade’s { -ENI INE 
requirements can be filled without delay. 
Enameled Ware ‘ ) 
Normal requirements of the Coast assure of a fair vol- 
ume of enameled ware moving from week to week. Dis- 


tributors generally have ample stocks on hand and nearby 
manufacturers can give prompt delivery on all classes of 


ware. Distributors’ prices to the trade remain unchanged. S D 
Pottery TOCKS and VIES 


The demand for pottery continues to be mostly for small ° 
and BRASS Pipe 
lots for immediate delivery with few inquiries out for for Iron, Steel p 


future requirements. Distributors generally have good 

stocks on hand. order from your jobber 
Plumbers’ Brass Goods 

Demand is being maintained in a satisfactory pace, 


which seems to vary very little from week to week. Dis- The ARMSTRONG MFG. CO 
OF 


tributors generally are carrying sufficient stocks to take 


care of the trade’s immediate requirements, replacing mer- 
chandise in about the same volume.as sales. Distributors’ 
prices to the trade remain unchanged. 
Fittings CONNECTICUT 

During the week manufacturers advanced prices of mal- 
leable and cast iron fittings 5 per cent. While most brass The General Export Offices and the New York Sales Offices have 
fittings we also ¢ anc 1 1e j ortant moved to larger quarters, ideally located at 27 CLEVELAND 
! 1gs were also advanced 2% per cent, some mp . PLACE, NEW YORK CITY. 
items such as ells, tees and crosses were reduced in price 


18% per cent. Demand continues at a moderate pace. 


V 
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Mention Domestic ENGINEERING when writing advertisers. 











THE TRADE 








NEWS FOR PLUMBING AND HEATING CONTRACTORS 








SECRETARIES PLAN MEMPHIS MEETING 

The National Association of Plumbing Secretaries, an 
organization of secretaries of state and local organizations 
affiliated with the National Association of Master Plumb- 
ers, will hold its tenth annual meeting at the Hotel Pea- 
body, Memphis, Tenn., on Monday, June 18. The meeting 
will open at 9:30 a.m., and morning, afternoon and eve- 
ning sessions will be held on that day. In addition, it is 
planned to hold luncheon meetings during the three days 
of the national convention. 

In order that the members will all have an opportunity 
to voice their opinions and to talk on any subject they 
please, no speakers have been chosen in advance, the only 
formal papers will be the reports and recommendations 
of President John H. Keane and Secretary-Treasurer Ed- 
ward Bohm. All secretaries of master plumber associa- 
tions are invited to attend the meeting. 





TAKES ON DUTIES AS MICHIGAN ORGANIZER 

J. E. Withers, who for the past year has been secretary 
of the South Bend (Ind.) Society of Sanitary Engineers, 
and formerly in the same capacity with the Gary (Ind.) 
association, has resigned to take up his duties as organizer 
for the Michigan State Association of Plumbing and Heat- 
ing Dealers. O. A. Eulitz, formerly treasurer of the 
South Bend society, has given-up his business to succeed 
Mr. Withers as secretary. 





TRENTON COMMITTEES APPOINTED 

Announcement of the president’s appointment of com- 
mittees for the coming year has been made by the Master 
Plumbers Association of the city of Trenton, N. J. The 
appointments are as follows: Membership, Emil L. 
Pfleider, Frank R. Dunn and John H. Conard; sanitary, 
Edward H. Carpenter, Charles W. Whitehead and William 
F, Cody; bond, Frank Fell, Herman Westphal and Daniel 
Sisti; educational, James L. Bennett, J. Miller Heidweiler 
and Philip S. Slack; trade advancement, Harry Greiner, 
Albert Piper and J. Miller Heidweiler; entertainment, 
Frederick L. Nitz, John Mickels and Clifford Jefferies; 
auditing, Anthony Dennish, Walburg C. Dobbins and An- 
thony Bruno; publicity, J. Miller Heidweiler, Clarence 
Slack and Daniel Black.. 





FORM OIL HEATING ASSOCIATION IN WISCONSIN 
The Oil Heating Association of Wisconsin was formed 
recently at Milwaukee, following a meeting of men prom- 
inent in the oil heating fraternity at the Elks’ Club. 
Officers of the new group include: Alfred C. Kraase, 
president; N. L. F. Fieldman, vice president; Scranton 
H. Gregg, secretary; J. E. Griffiths, treasurer. The offi- 
cers, and William R. Pate compose the board of directors. 
“The Oil Heating Association of Wisconsin has been 
formed for the purpose of co-operating to increase the 
sales of oil burners and equipment and to help the trade 
and affiliated companies,” said A. C. Kraase, president of 
the new association. ‘“‘It has long been our desire to form 
a trade promotion organization which will increase the 
field of oil burners and to arrange to get together period- 
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ically to discuss our problems. We will meet the second 
Tuesday in each month at which time we will take up any 
problems relating to oil heating and service. Any time a 
special subject up that we feel needs 
attention we will call a special meeting.” 


comes immediate 


VICTOR L. PEAVY BECOMES INDIANA FIELD MAN 

Victor L. Peavy, for the 
past few years field man for 
the Wisconsin Master Plumb- 
ers’ Association, has recently 
like duties for the 
Indiana Society of Sanitary 
Engineers to do part-time 
work for the latter organiza- 
tion. 

Mr. Peavy is well known 
to the trade on account of the 
organization work he _ has 
done for the Wisconsin asso- 
ciation, where he was instru- 
mental in adding over two 
hundred members to that or- 
ganization. He was formerly 
connected with the National 
Trade Extension Bureau in 
the cost accounting depart- 
ment, and has also organized cost accounting schools for 
the Wisconsin group. 

He will work in Indiana every third month, working in 
two districts every time, answering such outside calls as 
he can reach. It was planned that he would spend the 
first half of June in District 9 of the Indiana organization, 
Kokomo, Peru and Logansport are 





taken on 





Victor L. Peavy 








in which Anderson, 


located. 





SOUTHWEST ASSOCIATION HEARS D. C. LINDSAY 

The Southwest Association of Master Plumbers recently 
held a successful meeting at the Y. M. ¢. A., Brownsville, 
Pa. The towns making up this association are: Browns- 
ville, Monongahela, Uniontown, Donora, Washington, 
Charleroi and Belle Vernon, Pa. 

John Sabin, president of the association, offered grace 
before the members sat down to enjoy a delightful dinner, 
after which D. C. Lindsay of the Plumbing and Heating 
Industries’ Bureau was introduced. In his talk Mr. Lind- 
say told of the need for a state code and the importance 
of such a code to the members. He told of the bureau’s 
national advertising campaign and the work that was 
being done in Pittsburgh to back up this campaign. He 
stressed the importance of a tie-up with this program and 
explained the Home Modernizing Bureau which was re- 
cently formed in Chicago. 

After Mr. Lindsay’s talk, John Sabin spoke a few words 
and endorsed the recommendations of Mr. Lindsay and 
expressed his desire to tie up with the work that is being 
done in Pittsburgh. is planning a large 
méeting and dinner later on, at which time the matter will 
be gone into more thoroughly. 


The association 
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Across the top: Thomas F. 
Nolan, president; Jere Shee- 
han, Jr., vice president; 
Alfred C. Eynon, treasurer; 
Frank F. Schimpf, secre- 
tary. Reading down: H. O. 
Green of Oklahoma and 
Charles J. Kelly of Oregon, 
directors. Across the bot- 
tom: John A. Quinn of 
Pennsylvania, Albert J. 
Wilson of California and 
Andrew A. Taafe of New 
Jersey, all directors 


National Officers Who 


Looking down 
on one of the 
principal busi- 
ness streets of 
Memphis 


ENNESSEE, for the first time in the history of the Nationa! 

Association of Master Plumbers, has the honor of entertain- 

ing an annual convention of that organization, when dele 
gates from every different section of the country gathe: 
in Memphis on June 19, 20 and 21 for its forty-sixth an- 
nual convention. Tennessee master plumbers have long 
been waiting this opportunity, and plans for the event 
have been completed, after almost a year of preparation 
by the members of the Memphis association. 

Master plumbers attending the convention will hear re- 
ports of the past year’s activities from the leaders whose 
photographs appear on these pages. These man have been 
strong association workers for many years, and almost 
without exception have served at some time as presidents 
of their state and local associations. Each has given up 

a great deal of his time toward the progress of the na- 

















tional association, and their work during the past year 
has been of great value to association members. 

Thomas F. Nolan of Albany, N. Y., the president of the 
association, was assisted by a capable set of officers which 
include Jere Sheehan, Jr., of St. Louis, Mo., vice presi- 
dent; Alfred C. Eynon of Canton, Ohio, treasurer, and 
Frank F. Schimpf of Albany, secretary. The directors of 
the association, who have worked for its success are: 
Fred A. Beier of St. Paul, Minn.; William A. Bywater of 
Salt Lake City, Utah; Albert B. Dibble of New Haven, 
Conn.; Francis C. Dorsey of Baltimore, Md.; H. O. Green 
of Tulsa, Okla.; Charles J. Kelly of Portland, Ore.; Albert 
J. Wilson of San Francisco, Calif.; William E. McAndrew 
of Tampa, Fla.; John A. Quinn of Philadelphia, Pa.; An- 
drew A. Taafe of Newark, N. J.; Richard G. Thomas of 
San Antonio, Tex. 
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Will Direct Memphis Convention 


The chairmen of the various standing committees of the 
association have also spent a great deal of time working 
in the interest of the members, and the reports of their 
activities will be read at the convention. The chairmen 
are as follows: Apprenticeship committee, John A. Quinn 
of Philadelphia; conference committee, Frederick W. 
Quinter of Washington, D. C.; educational committee, H. 
Merwin Porter of Minneapolis, Minn.; scholarship com- 
mittee, Frank J. Fee of New York City; standardization 


eommittee, George H. Drake of Buffalo, N. Y.: trade ex- 


tension committee, Albert J. Wilson of San Francisco, 
Calif.; trade relations committee, Edwin D. Hornbrook of 
Kansas City, Mo. 

In point of attendance the convention promises to be as 
large as most of the past gatherings of the organization. 
Nearly all of the local and state associations have elected 





Across the top: Fred A. 
Beier of Minnesota, Wil- 
linm A. Bywater of 
Utah, Albert B. Dibble 
of Connecticut and 
Francis €. Dorsey of 
Maryland, all directors. 
Reading down: Richard 
G. Thomas of Texas, di- 
rector; H, Merwin 
Porter, chairman, educa- 
tional committee. Across 
the bottom: George H. 
Drake, chairman, stand- 
ardization committee; 
Frank J. Fee, chairman, 
scholarship committee; 
Edwin D. Hornbrook, 
chairman, trade rela- 
tions committee 
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their delegates and alternates, and a large number of 
members also expect to attend the convention in an un- 
official capacity, many master plumbers and their wives 
and families having planned to drive to Memphis making 
the convention trip a vacation as well as a business trip. 


Convention Program 


The program for the convention presents three full days 
of business sessions, with a number of talks by interest- 
ing speakers, with enough time left for the regular busi- 
ness of the convention. The entertainment program 
presents an infinite variety of pleasures at all times 
of the day, and not a dull moment is necessary for the 
convention visitor. Below is the complete program for 
the Memphis convention. 

BUSINESS SESSIONS 
Tuesday Morning, June 19 


9:00. Assembly of delegates, guests and ladies at conven- 
tion headquarters, Hotel Peabody. 

9:30. Parade from Hotel Peabody to Auditorium, led by 
Standard and Kohler Bands. 

10:00. Opening session. 


Call to Order. Thomas F. Nolan, president, N. A. M. P. 

“America.” Led by Kohler and Standard Bands. 

Invocation. Rt. Rev. D. J. Murphy. 

Welcome to Tennessee. F. A. Burmeister, former president, 
Associated Master Plumbers of Tennessee. 

Welcome to Memphis. Percy R. Todd, president, Memphis 
Association of Master Plumbers and chairman, Memphis Con- 
vention Committee. 

Welcome to City. Hon. Watkins Overton, mayor of Mem- 
phis. 


Response to Welcome. Jere Sheehan, Jr., vice president, 
N. A. M. P. 

Address of Welcome. Mrs. James L. Evans, directress, 
Women’s Auxiliary, N. A. M. P. 

Response to Welcome. Mrs. E. D. Hornbrook, president, 


Women’s Auxiliary, N. A. M. P. 


June 16, 1928 


Introduction of manufacturers, the guests of the conven- 
tion. 

Roll call of past presidents and charter members. A. C, 
Eynon, secretary, Past Presidents’ Club. 

Appointment of Convention Committees to serve under the 
following chairmen: 

Auditing Committee. William F. Mylander, Maryland. 

Credential Committee. F. J. Praechter, Missouri. 

Memorial Committee. George F. Uber, Pennsylvania. 

Resolution Committee. James S. Cassedy, Massachusetts. 

Reading Clerk. Joseph W. Cannon, Illinois. 

Sergeant-at-Arms. Lew Tisdale, Tennessee. 

Assistant Sergeant-at-Arms. Tom Craven, Tennessee. 

Address. Hon. Malcolm R. Patterson, former governor of 
Tennessee. 

Preliminary report of Credential Committee. 

Report of Memphis Prize Essay Contest Committee. James 
L. Evans. 

Announcement of Prize Winners. Robert MacCartan, chair- 
man, Judges Committee. 

Following adjournment, delegates and guests will assem- 
ble in front of the auditorium for official photograph. 


Tuesday Afternoon, June 19 

2:00. Second Business Session. 

Reading Communications and Resolutions. 

Annual Report, Scholarship Committee. Frank J. Fee, 
chairman. 

Annual Report, Apprenticeship Committee. John A. Quinn, 
chairman. 

Address, “Home Modernization Movement.” Walter J. 
Kohler. 

Annual Report of the President. Thomas F. Nolan. 


Wednesday Morning, June 20 
9:30. Third Business Session. 


Annual Report, Educational Committee. H. M. Porter, 
chairman. 
Annual Report, Standardization Committee. George H. 


Drake, chairman. 

Annual Report, Conference Committee. Fred W. Quinter, 
chairman. 

Annual Report, Treasurer. A. C. Eynon. 

Annual Report, Secretary. Frank F. Schimpf. 
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A Practical Manual 


Gives not only the details of the methods of construction, design 
and installation of heating systems, but also completely explains 
the principles upon which they are based—so clearly that any 
heating man can understand it. 


A Few of the Many Things [t Explains 


The Practical Manual explains all the fundamental laws governing boiler and radiator heat. 
It begins with the chimney, an important item in the successful operation of a plant, and ex- 
plains all the elements that affect the draft. It gives various methods of figuring radiation; ex- 
plains what causes heat loss and how to determine the amount of radiation to counteract this 


It explains and illustrates in detail the co struction of boilers, showing the evolution of heating 
boilers. It explains the different effects btained by using coal as fuel and how to figure the 
results to be obtained from a given boiler with a given quality of coal. 


It explains the heating value of various kinds of fuel. It contains a valuable chapter on radia- 
tors. Vapor heating systems are described in detail. The fundamental principles on which all 
vapor systems are based, are given. Vapor pump heating systems and Vapor-Vacuum Sys- 
tems are analyzed and described. 


The book is illustrated throughout. In some cases, in order to illustrate the subject, an entire layout of a house has been made. 
It states so simply the reason for each step and explains it so clearly that any steam-fitter or plumber can properly measure up 
a house for heating. It is the only complete book on vapor and vacuum heating. 


PRICE $3.00 POSTPAID 
Published by 


Domestic Engineering, 1900 Prairie Ave., Chicago, III. 
BOOK DEPARTMENT 
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June 16, 1928 


Annual Report, Trade Relations Committee. E. D. Horn- 


prook, chairman. 

Address, “The Plumbing and Heating Industries’ 
Russell G. Creviston. 

Wednesday Afternoon, June 20 

1:30. Fourth Business Session. 

Report, Board of Directors. Jere Sheehan, Jr. 

Address, “Welding as Applied to Plumbing and Heating In- 
stallations.” W. C. Peacock. 

Address, “The Future for the Man in the Plumbing Indus- 
try.” Dean C. B. Connelley, director, Industrial Relations, 
Carnegie Institute of Technology, Pittsburgh, Pa. 


Bureau.,”’ 


3:30. Adjournment to visit Manufacturers’ Exhibits. 
Thursday Morning, June 21 
9:30. Fifth Business Session. 


Report, Resolutions Committee. James S. Cassedy. 

Report, Memorial Committee. George F. Uber. 

Memorial Service: Solo, Walter Jenkins. Prayer, 
Charles Noyes Tyndall, S. T. D. 

Final Report, Credential Committee. F. 


Rev. 


J. Praechter. 


Thursday Afternoon, June 2 
1:30. Final Business Session. 
Report, Auditing Committee. 
Unfinished Business. 
Nomination and Election of Officers. 
Invitations for 1929 Convention. 


William F. Mylander. 


Adjournment. 
ENTERTAINMENT 
Monday 
7:00 p. m. Annual banquet and meeting, Past Presidents 


Club. Louis XVI Room, Hotel Peabody. 

8:00 p. m. Reception, Musicale, Promenade Dance, 
auspices National Women’s Auxiliary. 
Peabody. 

Roat rides on the Mississippi. 


under 
Mezzanine Floor, Hotel 


Tuesday 
Dutch Treat Breakfast for National Auxiliary 
directors and state and local auxiliary presidents. 
body. 


officers and 
Hotel Pea- 


8:00 a.m. Serenade, Hotel Peabody. Kohler and Standard 
Bands. 

1to 2 p.m. Concert in Exhibit Hall. Kohler Band. 

5 to 6 p. m. Concert in Exhibit Hall. Standard Banda. 

Short boat rides. 

7:00 p. m. Dinner to State Presidents. Louis XVI Room, 


Hotel Peabody. 

8:30 p. m. Concert in Exhibit Hall. Kohler Band. 

8:30 p.m. Concert in Court Square Park. Standard Band. 

&:30 p. m. Dancing. All Hotels. 

Boat ride for men, 

Wednesday 

8:00 a. m. Serenade, Standard and Kohler 
Peabody. 

Short boat rides for women. 

12:30 to 1:30 p. m. Concert in Exhibit Hall. 

Short boat rides for women. 

5 to 6 p. m. Concert in Exhibit Hall. Kohler Band. 
Evening—Dixie Night at Tri-State Fair Grounds. 
8:30 p. m. Concert in Exhibit Hall. Standard Band. 
Short Boat Rides. 


Bands. Hotel 


Standard Band. 


8:30 p. m. Concert in Court Square Park. Kohler Band. 
Thursday 7 
8:00 a. m. Serenade, Hotel Peabody. Kohler and Standard 


Bands. 


12:30 to 1:30 p. m. Concert in Exhibit Hall. Kohler Band. 


» to 6 p.m. Concert in Exhibit Hall. Standard Band. 
8:30 p.m. Concert in Exhibit Hall. Kohler Band. 

8:30 p.m. Concert in Court Square Park. Standard Band. 
8:30 p.m. Dancing. All Hotels. 


Friday 
Delegates and visitors remaining over for Friday may avail 
themselves of a reduced fare trip to Muscle Shoals. Leave 
Memphis 7:30 a. m., via special train, Southern Railway, re- 
turning to Memphis at 7:30 p. m. See special ticket office at 
the Auditorium for full particulars. 


Saturday 


Side Trips—Special rates to Hot Springs, Ark. 





PROGRAM FOR TENTH ANNUAL CONVENTION WOMEN’S 
AUXILIARY, N. A. M. P. 
Italian Room, Hotel Peabody 
Tuesday, June 19 


2:00 p. m. Opening session. 
Thursday, June 21 

4.9 j 

Y:30 a.m. Second business session. 


).9 : * 
<‘o!? DP. m. Final business session. 
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MALLEABLE 


PIPE 
FITTINGS 


upon which you 


can depend 


STANLEY G. FLAGG & COMPANY, Inc. 
1421 Chestnut St., Philadelphia, Pa. 





















Send for free book with complete 
selling plan on Jewell Temperature 
Regulators, sold only to dealers 
through jobbers. 


Write today. 


Minneapolis-Honeywell Regulator Co. 
Executive Offices: Minneapolis 
Factories: Minneapolis, Minn., and Wabash, Ind. 


J TEMPERATURE REGULATOR 


URK 


~ 
6 sUPER-ITURBINE 


PUMPS 


“Only one moving part: 


-« A LIFE-TIME OF SERVICE!’ = 
Dealers: Send for No. 83 Bulletin! 


DECATUR PUMP COMPANY 
Pn toad Cerro Gordo St., Decatur, III. 


> ARROW-> Underwriters’ Labeled 
UNCONDITIONALLY GUARANTEED 
Fuel Oil Storage Tanks 
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Write embed 
Bulletins 
for B-208 
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Prices axe 





THE NOVELTY STEAM BOILER WORKS CO. 


Clare and Kloman Streets Baltimore, Maryland 

















EXHIBITORS PLAN DISPLAY 


completely sold out for the exposition to be held in 
conjunction with the forty-sixth annual convention of the 
National Association of Master Plumbers. The hall con- 
tains 165 booths, including those in the main hall and 
in the West Hall of the auditorium. 

These exhibits, which have been a feature of the past 
few national conventions, are constantly looked to for the 
most modern equipment in the plumbing and heating field, 
and each year brings out new improvements in materials. 
Color, for one thing, was a feature of last year’s exhibit, 
especially in enameled ware and pottery plumbing fixtures. 
This year, however, color has gone into other lines, and 
we find colored boilers, water heaters and any number of 
other kinds of equipment. 

During the convention, concerts will be given in the 
exhibit hall by the bands of the Standard Sanitary Mfg. 
Co. and Kohler Co. The public of Memphis will also get 
an opportunity to see the exhibit, which promises to be 
the largest ever held in connection with conventions of 
the national association. Thomas F. Nolan, president of 
the national association, has acted as chairman of the 
exposition committee of the association. 

The following is a list of the exhibitors at the conven- 
tion, along with what they will exhibit, as well as the 
names of their representatives who will be in attendance 
at the exhibit. The list is not entirely complete, as some 
companies have not reported their exhibit plans. 


‘ae exhibit hall of the Memphis auditorium has been 


Air Reduction Sales Co., 
New York City 





cutting attachment and samples of welded pipe. Dem- 
onstrations of pipe welding and cutting will be made 
by W. C. Peacock and F. J. Kreamer of the applied 
engineering department. 


Alberene Stone Co., 

New York City 
A display of double drainboard sinks, trimmed with 
monel metal, and a two-part laundry tray with ledge 
back to take hinges for a new design of cover, will be 
shown by the company, as well as a type of combination 
fixture. J. L. Kretzmer, sales manager, and W. L. Y. 
Davis will be in attendance at the booth. 


The American Brass Co., 

Waterbury, Conn. 
The following representatives of the company will be 
in the booth: W. H. Dowd of Waterbury, A. L. O’Brien 
of New York City, W. W. Roach of Buffalo, N. Y., W. D. 
Martin, Jr., of Kenosha, Wis., J. W. Stoner of Pitts- 
burgh and R. R. Row of New York City. The company 
will show two types of brass piping, as well as copper 
and red brass compression tubes. 


Asphalt Brick Co., 

St. Louis, Mo. 
This company will display a trench cover for sewer 
openings, along with diagrams showing in detail its 
methods of street repairing. Moving pictures of how 
asphalt brick is laid will be shown in the booth which 
will be in charge of T. H. Pieper, sales manager, F. R. 
Hencke, advertising manager and William A. Murray. 


The Beaton & Cadwell Mfze. Co., 

New Britain, Conn.. 
A display of the company’s flush valve, with cut-open 
samples will be a feature of the exhibit. They will also 
show a complete line of the floor and ceiling plates of 
their manufacture, as well as pipe hangers and non-ad- 
justable automatic air valves. The following represen- 
tatives are expected to be in attendance at the conven- 
tion: W. H. Cadwell, president, F. M. Wilcox, B. W. 
Bradford and H. F. Kelso. 





The company will exhibit 99.5 per cent pure oxygen, 
dissolved acetylene in cylinders, welding outfit with 
eee eR NE SG I A Ne A TLE SORE NERS 
250% 7 Mineral 
s lasts 
greater almost 
capacity indefinitely 


RIVAL OF THE CLOUDS 


TRADE MARK 





The type of mineral in the water softener is the 
all important factor. Your success and your cus- 
tomers’ satisfaction depends on the mineral used. 
Listen to what a dealer in Wisconsin has to say. 


The Refinite Co., 
Omaha, Nebr. 


Gentlemen: 


Replying to yours of March 22nd, we have sold 
Refinite softeners for the past five years. We have also 
sold a number of other make softeners, but we find 
that the Refinite softener is standing up and giving 
100°% service at all times. 


We also find by checking up the Refinite softener 
that it is as full of mineral as the day we installed it, 
as far back as five years and working as good as in the 
— ne yee In checking up the other make softeners 
that we have sold and that others have sold, we find 
that there is a gread deal of loss in mineral. Some of 
these softeners are more than half deteriorated and 
are giving very poor satisfaction. The writer finds that 
the synthetic mineral either dissolves and washes away 
or wears out from the movement of water. This we 
find is not the case with the Refinite mineral. 

Frankly speaking, I can not say too much for the 
Refinite water softener, and would advise anyone that 
is in need of a softener to buy nothing but a Refinite 
regardless of the difference in cost. Any dealer that 
ties up and handles the Refinite is wise. If he does 
not believe it, he will when it is too late, and that will 
be sag his competitor has the field that was offered 
to him. 


Plymouth Wisconsin, 
March 27, 1928. 














Yours very truly, 


H. F. WOLF COMPANY, 


Price $100.00 up. Write for sales information. 


THE REFINITE COMPANY 


Refinite Building 88 Omaha, Nebraska 


























No. 826 McAlear 
F Duplex Feeder 


D 
You’re safe and your’ where boiler efficiency is 
customer is safe when you _ the highest. 


install the McALEAR ‘the McALEAR has a 


DUPLEX FEEDER on valve which does not cor- 


his boiler. rode and will not wear out. 
McALEAR DUPLEX Th M ALEAR ise uip- 
FEEDERS automatically Seq with a pressure 


furnish ample supply of 
water “‘Direct-to-the-boil- 
er.” It also discharges 
any surplus water to the 
sewer maintaining the 
water line at the point 


CHICAGO HOPS AALE AR, PRE G+ CU]-wrinois 


1901 So. Western Ave. 


control and low water 
cut-out switch for oil 
burners installations. 


Write for Bulletin ““K-1.” 
It gives the whole story. 
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EAST CoRR/00R, 
The main exhibit hall of the exposition 


Bell & Gossett Co., 

Chicago, Ill. 
Cc. E. Pullum, general manager of the heater depart- 
ment, and R. E .Moore, manager of the indirect heater 
division, will be in charge of this company’s booth. 
They will show a complete line of the company’s 
inside and outside indirect water heaters along with an 
electric display sign showing the complete cycle of the 
hot water from the time it leaves the city main until 
it is delivered to the fixtures. 


The Black & Decker Mfz. Co., 

Towson, Md. 
The display of this company will be built 
electric hammer and its new electric tool kit for plumb- 
ers. W.C. Allen, sales supervisor, R. E. Mizener, W. M. 
Silliman, A. L. Proctor, B. L. Brown, L. E. Berry and 
H. G. Smith will be present at the exhibit. 

Blake Specialty Co., 

Rock Island, Ill. 


This 


around its 


company’s display will be in charge of John 














||| Get your share of this business 


The countless homes going up beyond the city 
limits are demanding a better water heater, one 
that operates cleanly and dependably without care 
or attention. 

Wessels Electric Water Heaters do all this and 
operate dependably for years. 

Do not be afraid of the electrical end. It is a 
simple matter for any electrician to hook it up 
from the diagram which is supplied. 


It is yours to sell and make a profit. 


Write for further details. 
Your jobber can supply you. 


| D. D. WESSELS & SONS CO., Detroit, Michigan 


TSI 


To _ 
= @ 























TRAGESER 


You can make real money 
and be sure of customer 
satisfaction if you install 
Trageser Monel Metal or 
White Metal Sinks in large 
homes, clubs, restaurants 
and hotels. 


Let us tell you how 
to get this business. 


John Trageser Steam Copper W’ks 
Established 1850 
Grand St., Maspeth, Long Island 
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The West Hall, where a number of exhibits will be displayed Th 
Che 
Heinkel, president, George H. Quest, Charles P. Thomas, Professor of Plunfbing, Heating and Ventilating, will 
Louis Hinson and Charles Heil. They will show a good be in charge of the exhibit, assisted by Leslie Hanson 
portion of the company’s line of special plumbing fit- of Butte, Mont. 
tings in sectional view, accomplished Py Cutting the Ww. A. Case & Son Mfg. Co., 
items in two and mounting them on a white enameled Ruffalo. N. Y 
rel A souvenir will also be given to visitors to the Henry Kenning and R. L. Griffin will be in charge of 
as acaonas the company’s booth, which will feature its one-piece 
Blue Seal Chemical Co., closet combination under working conditions. Jai 
Roselle, N. J. Ch 
The company will a display of its drain pipe rhe Central Foundry Co.,, 
solvent, boiler liquid ; enamel cleaner, with a new New York City ae 
feature for increasing sales of these products. S. G. The company’s exhibit will be featured by a display of 
Wetzler, president, and Arnold Stahl will represent the its soil pipe with new type of hub, vent and revent 
company in the booth. and drainage fittings and service boxes. Henry Hoeltge, 
advertising manager, will be in charge of the booth. 
The Borden Co., Co: 
Warren, Ohio Chemical Toilet Corp., Bre 
This company will show its line of pipe threading and Syracuse, N. Y. 
pipe cutting equipment and new receding tools under The exhibit will consist of one of the company’s self 
the jurisdiction of Samuel Carter, Paul Fritzsche and drained, liquid sealed chemical storage systems and one 
Lee Irby. of the septic tanks of its manufacture. G. E. Robertson Cra 
‘ NV. R. t wi in charge. ' 
(Carnegie Institute of Technology, and W Jouet ill be inc 6 Chi 
Pittsburgh, Pa. The Chicago Faucet Co., 
The booth of the institute will show charts illustrating Chicago, Ill. 
the subject matter use in the four-year course in Will exhibit its line of faucets. The booth will be 
plumbing and heating, as well as all of the text books under the supervision of A. C. Brown, president, E. E. 
used in this course. Samuel E. Dibble, Theodore Ahrens Brown, secretary, and G. C. Freeman, sales manager. 
TH : 
a Me 
@ Re E KE Ry “ 
Day 
/ Del 
Day 
oO oO The 
Sale 
This is the N New TRAXROD which is made of Brass 
with a built-up track, and can be furnished either ie 
. e 
straight or bent. Rer. 
The Bar Shown is our Type D. 
Get in touch with our nearest authorized agent or write us direct. 
THE BERBECKER & ROWLAND MFG. COMPANY 
agence CONNECTICUT 
Authorized Agents 
AR C. ANDERSEN, 629 W. Washington Blvd., Chicago, III. 
JOHN G. KELLY, 210E. 45th St., New York City The 
FRANK H. KUHN, House Bldg., Room 906, Pittsbur rgh, Pa. Day 
D. D. REED, 2459 Woodward Ave., Detroit, Mic , 
JAMES Lf O’HARA & CO., 334 ist St., N. Minneapolis, Minn. 
- HEDLEY, 374 Delaware Ave., Buffalo, N. 
Patents Pending RUSSELL D. KNIGHT CO., 18 South 20th Se., Philadelphia, Pa. 





FLETCHER-WEIL CO., 1921 E. 7th Street, Los Angeles, Calif. 
FRANK J. RYAN, 12121 Saywell Ave., Cleveland, Ohio 
GEO. E. COOKE CO., 219 East 14th’ ‘St., Kansas City, Mo. 
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Chicage Pump Co., 

Chicago, Ill. 
M. I. Weil, president, A. C. Durdin, Jr., secretary, C. L. 
Ahler, Paul R. Jarratt and H. T. Purcell will be present 
in the company’s exhibit. They will show a condensa- 
tion and vacuum pump for heating systems and several 
automatic electric cellar drainers in operation. 


c. F. Church Mfg. Co., 

Holyoke, Mass. 
The company will have several easels, with toilet seats 
mounted, the center being featured by colored seats, 
with white and black at the sides. A special display 
stand for master plumbers will also be shown. J. L. 
Campbell, sales manager, and W. J. O’Connor will be in 
charge of the display. 


The Cleveland Gas Burner & Appliance Co., 

Cleveland, Ohio 
The company will exhibit a complete line of its gas 
burners for water heaters and other gas appliances, as 
well as its conversion burner for converting coal burn- 
ing boilers into gas burning boilers. Harry E. Kerr, 
president, Ira E. Baker, vice president, William P. 
McCoy, general sales manager, and Harry M. Mansfield 
will be in attendance. 


James B. Clow & Sons, 

Chicago, Ill. } 
The company will show a part of its line of plumbing 
materials under the jurisdiction of W. J. Spillane, man- 
ager of the plumbing and heating department, R. C. 
Flinder, assistant manager of that department, and L. 
D>. Allen, advertising manager. 

Coyne & Delany Co., 

Brooklyn, N. Y. 
The company will maintain its line of tanks, seats and 
closet fittings. FE. L. Delany and James McDonald will 
be in charge of the exhibit. 

Crane Co., 

Chicago, Til, 
The company plans to have a unique exhibit of many 
new articles of its manufacture, many of them in color. 
It will be represented by C. R. Crane II, assistant vice 
president, H. W. Seymour, general manager of sales, 
W. K. Glen, advertising manager, J. A. Farley, H. L. 
Jonathan, Miss Joan Wiseman, J. Comer, J. E. Schutte 
and H. E. Ore. 


A. F. Curtin Valve Co., 

Medford, Mass. 
The company wil] feature the following in its exhibit: 
flush valves, rotary hallcocks of elevated back supply 
and top supply types, and closet levers in china and 
nickel finishes. Andrew F. Curtin, Jr., will be in charge 
of the display. 

The Dayton Pump & Mfg. Co., 

Dayton, Ohio 
The company is celebrating its twentieth anniversary, 
and is carrying out the birthday idea in its display. Its 
water softeners and water supply systems will be fea- 
tured. K. E. Phares, sales manager, and C. C. Heller, 
service manager, will be in charge of the exhibit. 

Deleo-Light Co., 

Dayton, Ohio 
H. C. Patterson will be in charge of the company’s 
exhibit, which will show its deep well and shallow well 
water systems for various voltages and cycles in differ- 
ent sizes. 

The Deming Co., 

Salem, Ohio 
The company will have on display its deep and shallow 
well water systems, as well as several hand pumps. 
The display will be in charge of H. E. Stiver and H. E. 
Carloss. 

The Dunham Co., . 

Rerea, Ohio 
One of the company’s automatic gas water heaters with 
a glass front will be attached to a range boiler and will 
be operated during the convention. There will also be 
a cut-out model of the heater, as well as one of the 
company’s kerosene water heaters. R. G. Fensch, sales 
manager, and C. A. Thorne will be in charge of the ex- 
hibit. 

The Duriron Co., Ine., 

Dayton, Ohio 
A cascade acid test will be the feature of the company’s 
exhibit of its pipe and fittings. An acid-proof exhaust 
fan will also be shown. W. H. Scott and E. B. Thacker 
will be in charge. 
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Armstrong Bros. 


CHAIN PIPE 
VISE 


DROP FORGED STEEL 


The Ideal Portable Vise 
RAPID--STRONG--COMPACT 
%" to 8" Pipe 
One turn of the handle 
releases or grips pipe 
Write for Catalog 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave., Chicago, U. S. A. 























SLE A tig 
RIVETED & WELDED 





PENNA. RANGE BOILER CoO. 
24th and Washington Ave., PHILADELPHIA 

















£-Z INSERT 40" 2 7 J? 


SIX 
*t IN ONE 
pas: CONCRETE INSERTS 


STANDARD PIPE OR} 
¥ >» 
{ 


SLOT NO 2 FOR %" ), i? 
AND % ROD ORF foo + 
MACHINE BOLT 7 
’ 
INSET FOR NUT 





eee or 





eal imme aie New Convenience! 
NLY one size needed for all pipe hangers. Ball and 
socket connection between insert and hanger. Fully 
adjustable—allows play to overcome expansion and 


inaccurate alignment of inserts. E-Z Button turns in 
the insert—no couplings or turn-buckles needed. 


WRITE FOR DETAILS AND PRICES 


Healy-Ruff Co., 770 Hampden Ave., St. Paul, Minn. 
Manufacturers of E-Z Radiator Hangers. 



















auTomarwic 
LOAT SwiTcn 
OISCHARGE 

TO SEWER 


OrS CHARGE 
70 SEWER 


Midget 
SUMP 
PUMPS 


€No.1..No.2> 


Write for 
Bulletin MU528 


TABER PUMP CO., 290 Elm St., Buffalo, N. Y. 
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The DEEGAN’S BIGGEST 
ACCOMPLISHMENT -— 


It eliminates the 
“KICK BACK” 








AUTOMATIC 


DAMPER REGULATOR 


FOR ALL WATER BOILERS AND TANK - HEATERS 











SIDE from the fact that any system 
the Deegan Hot Water Damper Regu- 
lator is used on will increase in efficiency and 
economy; aside from the fact that such a 
system becomes automatic, thereby elimi- 
nating worry and work for the owner; aside 
from these things and also that Deegan 
Damper Regulators have been serving faith- 
fully for fifteen years, there is something 
else Deegan does that interests the con- 
tractor. 


It eliminates the “kick back.” When once 
it is on the job, the owner is satisfied and 
stays satisfied because the longer a Deegan 
Regulator is in use, the more indispensable it 
proves itself. 


Either your jobber or your boiler 
manufacturer should be able to furnish 
you with Deegan Regulators. . 


The E. J. Deegan Mfg. Co. 
ae 291 E. 134th St., New York City 


° er 350,000 Deegan Regulators are in use 
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The Duro Co., 

Dayton, Ohio 
J. V. Myers, H. R. Eicher, William Givens and H. lL, 
Kirk will be in attendance at the company’s booth. 
They will show a complete line of the company’s prod- 
ucts including electric pumps, deep and shallow we]] 
water systems, filters, and automatic, semi-automatic 
and hand operated water softeners. 


Electro Flushing & Mfg. Co., 

West Allis, Wis. 
This company will show a water closet under pressure, 
operated by its electric flush valve unit. A. J. Willis 
and J. T. Schieffer will be in attendance. 


EverHot Heater Sales Co., 

Detroit, Mich. 
A complete line of the company’s water heating equip- 
ment will be shown at the exhibit, which will be in 
charge of the following: Frank W. Shuell, president 
and general manager, E. EB. Ledbetter, treasurer and 
general sales manager, Walter I. Vallett, general man- 
ager of branches, L. P. Eaton, Chicago manager, Ear! 
W. Hopper, Cincinnati manager, and R. Douglas Averitt, 
Memphis manager. 


Excelso Products Corp., 

Buffalo, N. Y. 
C. W. Farrar, president, F. D. Cooper and E. C. Sherman 
will represent the company at the exposition. They 
will show the company’s line of water heaters also its 
rotary hack saw tool. An orange electric sign will 
call attention to the booth. 

Ferguson & Lange Foundry Co., 

Chicago, Ill. 
The company will show its submerged water heating 
system under the jurisdiction of L. T. Lange, manager, 
and Fred Romadka. 


Fiat Metal Mfg. Co., 

Chicago, Il. 
The company’s display will consist of a shower bath 
compartment with glass door, and a compartment with 
extended receptor for shower curtain, both in color. 
It will also show its bathtub cover and a sample of the 
steel partition used in the compartments. G. Albin 
Nilson, president, and E. E. Hornung, sales manager, 
will be in charge. 


Good Mfg. Co., 

New York City 
The company will continue its policy of holding open 
. house in its booth, serving refreshments, and William 
B. McCurdy, vice president, and W. J. Allen will be on 
hand to receive visitors. 


Hoffman Specialty Co., 

Waterbury, Conn. 
F. H. Gaylord, assistant sales manager, and 0. H. 
Wolff will be in charge of the company’s exhibit, which 
will include its venting valves for heating systems. 


The Hotstream Heater Co., 

Cleveland, Ohio 
Various sizes of gas water heaters, some in 
enamel, kerosene water heaters, indirect water heaters, 
a gas pressure water heater in conjunction with a 
gasoline burner and a new automatic storage system 
will feature the display of the company. It will also 
show its thermostat, thermowell and automatic draft 
regulator. L. R. Mendelson, president, George G. Geb- 
hart, sales manager, Charles F. Stumpf, Cameron C. 
Brown and E. W. Bethel will be in charge. 


W. R. Hughes Corp., 

Trenton, N. J. 
The company will have a display of bathroom acces- 
sories, both in white and in colors. F. A. Gerber, sec- 
retary, and W. P. Allen, Chicago manager, will be in 
attendance at the exhibit. 

Humphrey Co., 

Kalamazoo, Mich. 
F. A. Lemke, general manager of the company, will be 
in charge of the booth, and will be assisted by L. E. 
Spear and H. D. Miller. They will show the company’s 
line of gas water heaters. 


colored 


The Imperial Brass Mfg. Co., 

Chicago, Ill. 
A new design of pop-up lavatory waste, flush valves, 
lavatory combination fixtures, liquid soap fixtures and 
wall-hung closet bowl combinations will feature the 
company’s exhibit. It will be in charge of William 
Redieske, William E. Blair, Jr., Thomas O’Brien and 
John Sherin. 
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jnkins Bros., 

jew York City 
Bronze and iron valves, packings, 
goods and gauge glasses will be exhibited by the com- 
pany’s representatives, J. M. Martin, and W. E. Lueders. 
On large display board will be the trade marks of some 
of the large companies which use Jenkins valves in 
their buildings. 


i the Josam Mfg. Co., 
(fleveland, Ohio 


Its two booths will contain a complete line of the com- 
pany’s products, including several new items, and hav- 
ing some of the more mechanical products cut-out for 
a more careful inspection. The following representa- 
tives will be in attendance: Joseph Hirshstein, presi- 
dent; E. M. McLundie, vice president; M. B. Koblitz, sales 
manager; S. L. Marsh, manager of the Josam-Marsh In- 
terceptor Division, New York City; H. B. Fridstein, sales 
manager of the instant water heater sales division, Chi- 
cago; F. M. Wilcox, manager of the Atlanta branch; H. F. 
Kelso, J. F. Keelan, F. A. Alsobrook and B. W. Bradford. 


\Kewanee Boiler Corp., 
Kewanee, Ill. 


The Kewanee booth will be surrounded by a gold cord, 
connected to slim type radiation, surmounted with min- 
iature boiler desk lamps. The company will display its 
steel firebox boiler, water heating garbage burner, in- 
direct water heater and steel tank. T. J. O’Brien and 
Arthur Hare will be in charge. 


Thomas Maddock’s Sons Co., 

Trenton, N. J. 
In one booth the company will display its closet com- 
bination advertised extensively, along with reproduc- 
tions of its advertising matter. In another it will have 
a display of a large lavatory, closet combination and 
bidet of a deluxe type. A. M. Maddock and E. B. Lane 
will be in charge of the exhibit. 


Memphis Association of Master Plumbers, 

Memphis, Tenn. 
This booth will be used for educational purposes by the 
association, as well as the Heating and Piping Contrac- 
tors Memphis Association. An information bureau and 
headquarters for convention activities will be main- 
tained. In the booth will be E. E. Mizell and A. L. 
Evans of the plumbers’ association, and Nelse W. Lunda, 
president, and George B. Richmond, secretary, of the 
heating contractors’ association. 

Mueller Co., 

Decatur, Ill. 

The company will have an unusual display of its brass 

goods. The following representatives will be present: 

Adolph Mueller, president; W. F. Aaron, W. B. Ford, 

J. L. Boyle, W. L. Jett and O. C. Draper. 


National Association of Master Plumbers, 

Educational Committee 
The booths of the national association educational com- 
mittee have been divided between several trade schools, 
including Lane Technical High School of Chicago, The 
David Rankin, Jr., School of St. Louis and Pittsburgh 

The school exhibits will display samples 
of the work being done by their students. 

N. 0. Nelson Mfg. Co., 

St. Louis, Mo. 
The company’s exhibit will consist of a space of 480 
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The booth of the Walker Dishwasher Corp., Syracuse, N. Y., 
at the recent New York Home Show 
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Drinking Fountains 





This drinking Fountain is 
much in demand at this 
season in parks, refec- 
tories, and playgrounds. 





Write us for complete infor- 
mation regarding them. 








Fig. 375 4G 
JONES HOLLOW WARE CO. 
BALTIMORE MARYLAND 


Big Money | 
for you! 


There’s big money for you selling the 
Stark Automatic Electric Basement 
Drainer to householders with wet or 
flooded basements. Will dry the 
average flooded basement in two hours 
and keep it dry. Your customer will 
be sold on sight! Write for illustrated 
circular No. 303 today. 


STARK PUMP COMPANY 
17128 Mt. Elliott Ave. 


DETROIT MICHIGAN 


Stark 


AUTOMATIC ELECTRIC 
BASEMENT DRAINERS 














SUPERIOR 

















Workmanship 














Every Asco Cleanout is made of the very 
highest grade standard weight metal. Skilled 
workmen, who have had long’ years of experi- 
ence in the making of Asco Plumbing Special- 
ties, are employed in the making of Asco 


Cleanouts. 
ATCHISON SPECIALTY MFG. CO. 
ATCHISON -:- * KANSAS 





2— Bronze Seats — 2 


E. M. Dart Mfg. Co. 
Providence, Rhode Island 
FairbanksCompany, Sales 
Agents. Canadian Fac- 
tory: Dart Union Co., 

Ltd., Toronto 45> 
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QUALITY-FIRST 
SPECIALTY PRODUCTS 


Read our advertisement 


in this issue. It wiht be 
of great interest to you. 


PORCELA-RADAX COMPANY 
Pittsburgh, Pennsylvania 

















Wraps Around Any Post 


The Crown Post Vise will save lots of time for 
you. It has no lag screws, no hooks to break, 
no bolts to fasten, does away with a bench. 
It wraps around any post. 


Ask your jobber about it —or write us direct. 








2636 N. 
Keeler Ave. 


Chicago, Ill. 


New York Office, 
501 Fifth Ave. 


J.L. Stulsaft, Mgr. 


CROWN 
DIE & 
TOOL CO. 















































If any Kalamazoo 
Water Supply Sys- 
tem should ever need 
repair or replacement 
of any kind, you will 
find that such service 
can be rendered quick- 
ly and with the least 


NATIONAL 
WATER LIFT 
COMPANY 


Kalamazoo « Mich. 








Top off your good 
work with a good Roof 
Flashing — keep your 
customer sold on your 
entire job—every- 
thing from the roof to 
the basement, espe- 
cially the roof, because 
a leaky roof flashing 
may ruin all the rest of 


OVERTON | ’""* 
ROOF Butler Mfg. Co. 
Minneapolis Minn. 


FLASHINGS 
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amount of work. , 
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square feet, said to be the largest space in the hall. It 
will contain colored enameled ware and pottery of the 
company’s manufacture, and will be in charge of Arthur 
W. Balling, B. W. Simons, L. C. Frazer, J. D. Noland, 
L. V. Eberle and T. W. Cannon. 


The Nye Tool & Machine Works, 

Chicago, Il. 
The display will consist of one of the company’s display 
boards showing the various hand tools of the company’s 
manufacture, and will also show the company’s power 
threading machine. Harry G. Nye, C. D. Lysdale, J. A. 
Cotter and T. M. Lilleberg will be in attendance at the 
exhibit. 

The Oster Mfg. Co., 

Cleveland, Ohio 
A. S. Gould, sales manager of the company, assisted by 
G. L. Jones and J. W. Wells, will have on display the 
company’s complete line of hand and power equipment 
for cutting, threading, reaming and all other pipe work. 

Plumbing and Heating Industries’ Bureau, 

Evansville, Ind. 
The bureau will have a model plumbing and heating 
shop similar to the one displayed at the last national) 
convention. Russell G. Creviston, general manager; 
William G. Bergner, and the Messrs. Callahan, Donohoo, 
Radder, Hulseman, Land and Wood will be the repre- 
sentatives of the bureau at the convention. 


Radiator Specialty Co., 

Charlotte, N. C. 
The company will have a display of its boiler liquid and 
cleaner under the jurisdiction of H. J. Wamelink and 
A. E. Deskau. 

The Reliable Automatic Sprinkler Company, Inc., 

New York, N. Y. 
Historical interest will be featured by this organization 
in showing the progress in sprinkler equipment from 
1880 to the present time; particular stress to be laid 
upon installations of sprinkler systems by plumbing and 
heating contractors. The exhibit will have an educa- 
tional character in showing how sprinkler systems save 
lives and property. In attendance for the company will 
be Frank J. Fee, president, and J. Edward Evans, vice 
president and general manager. 


The Republic Brass Co., 

Cleveland, Ohio 
Bath, shower and lavatory fixtures in modern decorative 
designs will be shown under the care of Leon Bloch and 
Otto Schaffer. The fixtures will carry color, to harmo- 
nize with any color scheme used in the bathroom in- 
stallation. 

The Ridge Tool Co., 

Elyria, Ohio 
This exhibit will consist of regular and end design 
wrenches, pipe cutters, vises and a new compound lever- 
age wrench. The booth will be in charge of Paul Clut- 
terbuck and other representatives of the company, to 
be designated at a later date. 

Ross Manufacturing Co., 

Kansas City, Mo. 
The company’s line of plumbing specialties will be on 
display under the direction of J. H. Ross, president; 
J. C. Ryan, sales manager; C. H. Pritchard, Texas rep- 


resentative, and L. R. Gillia, Tennessee representative. 
What form the exhibit will take has not yet been de- 
cided. 


J. A. Sexauer Mfg. Co., 

New York, N. Y. 
This company plans to feature a method for getting 
journeymen to sell. Also its merchandising equipment 
offered to the trade. The products displayed will include 
a new type of faucet washer and a new tank bulb. The 
display will be attended by J. M. Sexauer, W. D. Baker, 
J. F. Krause, L. C. Whitney and Geo. B. Macdonald. 


Speakman Co. 

Wilmington, Del. 
The company will show a number of types of showers 
and fixtures mounted on display boards, as well as other 
items of brass goods of their manufacture. A lavator) 
will be fitted up with the company’s supply and pop-up 
waste fixtures, trap, supplies, stops, wall brackets and 
legs. Most of the company’s brass goods on display wil! 
be chromium plated. Harry J. Harte, Cliff Mahaffey and 
Robert L. Wood will represent the Speakman ©o. 4! 
the exposition. 

Standard Sanitary Mfg. Co., 

Pittsburgh, Pa. 
Those who will attend the comprehensive display of the 
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company’s products are: J. D. Tschopik, C. B. Nash, E. J. 
Hartman, L. L. Warden and Robert MacCartan. Others 
will be in attendance, to be decided upon at a later date. 


Taco Heaters, Inc., 

New York, N. Y. 
The complete line of the company’s heaters will be on 
display. The booth will be in charge of Joseph R. 
Murphy, sales manager. 

The Toledo Pipe Threading Machine Co., 

Toledo, Ohio 
Under the direction of W. R. Vosper, assisted by Don 
Coleman, Kurt Koehler and C. A. Wagner, there will be 
displayed in this booth the company’s line of pipe cut- 
ting and threading machines, featuring a new line of 
ratchet pipe reamers. 

The Trenton Potteries Co., 

Trenton, N. J. 
A new specially designed lavatory with closet and bowl 
will be shown for the first time, in addition to a com- 
plete bathroom with all fixtures decorated in marble. 
Other fixtures in solid and marbleized colors will be 
shown. Those in attendance will be Paul R. Berryman, 
Lee M. Keller and Rowland Guildford. 


United States Sanitary Mfg. Co., 

Pittsburgh, Pa. 
Presiding over a showing of the complete line of the 
company’s products will be F. P. Logan, advertising 
manager, John D. Smith of the company’s Kansas City, 
Mo., office, and Harold A. Cross, of the company’s Chi- 
cago office. 

Walworth Co., 

Boston, Mass. 
The feature of the Walworth exhibit will be a test of a 
new wrench bringing to bear the leverage gained by the 
weight of a man on the end of a six-foot pipe attached 
to the wrench handle. The display will include an ex- 
hibit of brass fittings and valves, with emphasis on a 
new line of flat band fittings. In charge will be Henry 
Lambert. 

Wheeling Steel Corp., 

Wheeling, W. Va. 


Pipe and range boilers will form the exhibit of this 





Exhibits of Fiat Metal Manufacturing Co., of Chicago, and 
Wolverine Brass Works, of Grand Rapids, Mich., at the recent 
convention of the Illinois Master Plumbers’ Association 
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Shower Bath 


Compartment gee 
NO LEAKAGE 


Plumbers have no worries about leakage 
when they install Fiat Showers. Original 
and unique patented construction pro- 
vides permanent protection under all con- 
ditions. People need never worry about 
spoiled decorations—-plumbers need have 
no fear of dissatished customers. Fiat 
Compartments make friends and profits 
for plumbers. 





Fiat Showers are sold exclusively through 
the plumbing trade. Complete installa- 
tion by plumber. This is by far one of the 
most profitable items to sell, and a show- 
room display is the quickest way to make 
sales. Jobbers and plumbers wishing to 
arrange such a display are invited to get 
particulars of our special offer. 








The “Admiral” With 
Extended Receptor. 





Fiat Compartments are the popular bath 
made practical and represent the greatest 
progress ever made in such enclosures. 
They double the bathing facilities of the 
home and in many cases are replacing 
old bathtubs. No home is complete with- 
out a Fiat Shower. Thousands are in use 
They occupy minimum space and are 
made in various finishes at different 
prices. Doors may be purchased sepa- 
rately. Shipped complete, ready to install 
No fuss, no muss. 


FIAT METAL MFG. CO. 


1203 Roscoe St. Chicago, I11. 


Mail the coupon as the first step to bigger and better business 
through Fiat Showers. 





The “E ns ten” With 
“Marine’’ Door 


fe a a a a eo weer. 
FIAT METAL MANUFACTURING CO. s 
1293 Roscoe St., Chicago, III. 4 

Please send Fiat Shower Bath Compartment Catalog and details of ° 
special showroom display proposition. : 
EG ets gira kee Cake ae cea wee ou es ; 
i Ee oe ine dee ee GU eee ed baxdne be 6+ bn keke Céweeqons peaned . & 
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company. An interesting feature will be a continuous 
moving picture film showing the manufacture of steel 
pipe and range boilers. Those in charge will be R. O. 
Lewis, Memphis representative, and A. R. McClure of the 

POSITIVE advertising department. 
Wolverine Brass Works, 
PRESSURE Grand Rapids, Mich. 
This company will have a display of plumbers’ brass 
CONTROL and specialties, and will be represented by L. A. Cor- 
nelius, president; R. E. Larson, sales manager; O. G. 
Jentsch, sales engineer; C. W. B. Cornelius and G. M. 
> poo Schwab, sales representative. 
- oft pom Women’s Auxiliary to the National 
gare cos cot Association of Master Plumbers 
yt € e pG govs© PS) The booth of the Women’s Auxiliary will be strictly ed- 
=) vy? “Cc © e; © 4 oF ucational, writes Mrs. E. D. Hornbrook, national presi- 
ce omer jae gne® fot dent. “The Story of the Bath,” the “History of Sanita- 
wr 25 gan’ cS ~Ae tion,” and advertising matter from the Plumbing and 
x0) xt % 92 Heating Industries’ Bureau will be distributed. Each 
herr y state auxiliary will display its banner, and announce- 
cine ec ment will be made of the auxiliary’s gift to the scholar- 
ye ship fund. 
v e Woodward-Wanger Co., 
wa ane Philadelphia, Pa. 
~ @ Movement will be given to this exhibit by a traveling 
N belt with thirty feet of display space on it, on which 
ane will be exhibited many of the company’s specialties. 
c There will also be an oversize thermometer, connected 
with a range boiler and thermostat attachment, to show 
the operation of the thermostat. C. W. Wanger, presi- 
dent, will be in charge, assisted by G. C. Davis, C. M. 
Cuthbert and E. P. Gallup. 
“X” Laboratories, 
New York, N. Y. 
The company will show its boiler compound under the 
A. W. CASH direction of Walter Ireland. Edward R. Tolfree, presi- 
VALVE MFG. dent, John W. Gannon, Allen D. Wright, B. W. Bradford, 
Randolph Wohltman and W. E. Silberman will also be in 
CORP. attendance. 
616 N. Water St. 
Decatur, Ill. IOWA WATER WORKS CONFERENCE 
There are many points of interest between water works 
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Dehn’s Auto- 
matic Water 
Softener and 
Scale Remov- 
er does away 
with accumu- 
lations of any 
sediments in 
heaters, range coils, water backs, fur- 
naces and tanks. It delivers an always 
dependable supply of uniformly soft 
water, ready for all uses. 


UUUNUOUVOOQUUUOUOOOOOUOOOAUAAO TILE 


LENGTH OVER ALL 
NO. 5-3"= 14" 


Fig. 118. No. 5—-inch Compound Injector. 
Patented in U. 8., Canada and Foreign Countries 


Ask for our catalog today. 


COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D. North Laramie Avenue, Chicago, Illinois, U.S.A. 


Originators, designers and sole manufacturers of 
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operators and master plumbers. Both are advocates of 
pure water and are students of the various problems that 
are incident thereto. Pure water was the object of the 
annual meeting of the Iowa Water Works Conference held 
in Iowa City a few days ago. The meetings were addressed 
by university professors, doctors, water works superin- 
tendents, sanitary engineers, chemists, etc. 

The subjects were municipal water supply problems, 
the relation of water supply to public health, ground water 
supplied in Iowa, water laboratory test, methods of meas- 
uring water, water purification in Iowa, quality of water 
from different sources, shallow wells, deep wells, im- 
pounding reservoirs, river water supplies, coagulation and 
filtration, chlorination, iron removal, water softening, etc. 

In this two-day conference many points were brought up 
that should be of interest to the master plumber. Some 
of these are condensed in the following: 

“In years past the first duty of an epidemologist was to 
investigate water supply when called to study an epidemic 
of typhoid fever, but typhoid has been reduced to such an 
extent that a more likely source now is the milk supply.” 

Col. Edward Bartow, head of the department of chem- 
istry of the University of Iowa, believed that there is a 
need in many Iowa cities fof the plant which will reduce 
the hardness of water to about 5 grains per gallon. Addi- 
tional softening required by individuals or concerns should 
be done on the premises. On account of the material re- 
duction of hardness in the municipal plant, the softener 
will need much less frequent regeneration. 

H. V. Pederson of Marshalltown water works, told of 
the iron removal problem which has faced Marshal|town. 
Many water supplies contain an annoying amount of iron 
frequently associated with manganese. 

Professor Jack J. Hinman, chief of the water laboratory, 
State Hygienic Laboratory, demonstrated the determina- 
tion of free chlorine and the determination of iron. 
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North Carolina Advocates Resale Price 


Recommend plans be made only by plumbing and 
heating contractors; Elect H. E. Longley President 
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Left to right: Claude Grantham; Hugh Ritchie, of Albemarle, first vice president; H. E, Longley, of Wilmington, 


president; E. B. Grady, of Concord, secretary-treasurer; 


M. Z. Gaither, of Winston-Salem, second vice president; 


W. E. MeAndrew, of Tampa, Fla., national director; Luther Paschall, of Durham, retiring president 


ELEGATES to the eighteenth annual convention of 
the North Carolina Association of Plumbing and 
Heating Contractors, held May 31 to June 2 at 

the Sedgefield Inn, Greensboro, voted to recommend a re- 
sale price for plumbing materials and to suggest that 
plumbing and heating contractors alone make plans and 
specifications for architects. 

In the form of resolutions, these recommendations were 
among those most strongly advocated by the convention. 
With the idea in mind that other than plumbing and heat- 
ing contractors were making plans and specifications for 
architects and incompetent heating contractors, including 
also a list of materials, the belief was expressed that it 
would be to the best interests of the industry to discon- 
tinue the practice and have the plumbing and heating con- 
tractor who is competent to do the work make all plans 
and layouts. The resolution further suggested that man- 
ufacturers, wholesalers and contractors co-operate to bring 
about the latter condition. 


ADVOCATE RESALE PRICE IN RESOLUTION 

HE other resolution referred to was worded as fol- 
pmo ““Whereas, we believe that a published resale 
price is necessary for plumbing material; therefore, be it 
resolved that we request every manufacturer of plumbing 
material to publish a resale price for the consuming public 
and use every effort and legal measure to preserve and 





\ 


maintain this resale price. Be it further recommended 
that a copy of this resolution be sent to the convention of 
the National Association of Master Plumbers at Memphis 
for concurrence and adoption.”’ 

Another resolution suggested that the manufacturers, 
wholesalers and plumbing and heating contractors in the 
state meet occasionally to settle any problems which may 
be facing the industry. The constitution and by-laws are 
to be revised in accordance with another resolution, and 
the association went on record as opposed to the practice 
of wholesalers and general contractors taking guarantees 
for payment of plumbing and heating materials. The in- 
coming officers were urged to use all financial and per- 
sonal support to efforts to tie up with the national adver- 
tising campaign of the Plumbing and Heating Industries’ 
Bureau. 

The association also adopted the following: 

“Whereas, That the American Radiator Co. has caused 
it to be made known to the trade, by written publication 
over the signature of their president, that they, the Amer- 
ican Radiator Co. do intend to, and shall publish to the 
public at large, through nation-wide advertising in news- 
papers, magazines and periodicals, and by word of mouth 
through solicitors in their employ, a stipulated price or 
prices for a complete heating system. 

‘‘Now, Therefore, Be It Resolved, First, That we be- 
lieve it is the inalienable right of a manufacturer to place 





Group of members and guests attending the convention of the North Carolina Association of Plumbing and Heating Con- 
tractors 
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a price, or to make a price that he will sell his product 


| to the public for. 


Meet your real 
competitors on 
their own ground 


“Second, That we believe that the American Radiator 


'Co. has the right to make a price for their products to 
| the plumbing and heating trade in such a manner that 
| the price paid by the plumbing and heating trade cannot 
_become known to the public. 


“Third, Believing in the above, we have concluded that 
the so-called contractor is the manufacturer of heating 
systems and, being the manufacturer of heating systems, 
we claim the right to set a price upon our product, and 
deny the right of any manufacturer who sells a portion of 


| this heating system, to place a price upon the whole sys- 


*By your real competitors we mean 
all those retailers who address sales 
messages to your customers— the 
retailers who sell radios, automo- 
biles, furniture, and hundreds of 
other things. 





They select the newspapers because 
they have found that newspaper 
advertising is effective. 


Meet them on their own ground 
with the message of the products 
and the service you offer—give the | 
prospect an opportunity to balance | 
the benefits of your service with | 
those others. 


Advertising Made 
Easy For You 


Our Advertising Editorial Serv- 

ice makes advertising easy for | 
you. We send you a cut each | 
week for the illustration — you 

clip the copy from your issue of 
DomeEsTic ENGINEERING, and 

hand it, with the cut, to your 
newspaper. Easy, isn't it? 

Send in your order today 

for three months’ service 

only $4.20. 


tem, we, therefore, protest against the action of the 


American Radiator Co. in infringing upon our rights by 


making prices either definite or approximate upon our 
product.’”’ 


ELECT HENRY E. LONGLEY AS PRESIDENT 

ENRY E. LONGLEY of Wilmington, a past president 
H of the National Association of Master Plumbers, 
as well as a former state president, was elected president 
of the North Carolina masters for the forthcoming year 
to succeed L. P. Paschall of Durham. Hugh Ritchie of 
Albemarle was elected first vice president and M. Z. 


Gaither of Winston-Salem was elected second vice presi- 
_ dent. E. B. Grady of Concord was elected secretary- 
_ treasurer. 


The following delegates to the national convention at 


| Memphis were elected: Henry E. Longley of Wilmington, 














‘Top row: Ryan Boshford, Roy Parker, Rufus Poole and J. B. 


| Montford, all of Raleigh. Middle row: J. C. Shuford of Hick- 


Domestic ENGINEERING, 
1900 Praine Avenue, Chicago 


Send me the Retail Advertising Service for 12 weeks. 
Check for $4.20 enclosed. 


‘ory; W. E. Pfaff, Kohler Co.; J. E. Pratt, American Radiator 


Co. Bottom row: A. 8S. Pettit of Greensboro; W. J. White, 


- Reading Iron Co.; H. G. Biddell of Greensboro; F. KR. Bar- 


ringer, Crane Co., Greensboro 


|'H. W. Kindler of Asheville, J. M. Hunt of Greensboro, 


| ee Pe eC a | 
| 








_E. B. Grady of Concord, L. P. Paschall of Durham, J. M. 


Parrish of Durham, Irving Walker of Charlotte, W. EF. G. 


| Munday of Statesville and H. Hackney of Charlotte. The 


following alternates were also elected: R. Cook of \ins- 
ton-Salem, H. Biddell of Greensboro, Edw. Hardins 0! 
Greensboro, Wilbur R. Dosher of Wilmington, Hugh 
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A NEWS &K RAINBOW FIXTURE 


PATENTED AND PATENTS PENDING 

















| STANDARDIZED UNITS —__ 


REMOVAGLE WEARING 
PARTS 





NO WEAR ON BODY 





| 12-in. Center to Center 
| D-478 


| 
| 











Top row: William G, Bergner, secretary, Plumbing & Heat- Incorporating all of the desirable 
ing Industries’ Bureau; E. G. Byrd, field representative of the features of the S& K “‘Nowob” (no 
Heating and Piping Contractors’ National ee H, W. | wear on body) construction, this new 
Kindler of Asheville. Bottom row: G. K. Griffith and George . ° . ° ° 

. | 1 
Kirkman, both of Winston-Salem; F. A. Waterman of High Rainbow swinging spout and swing ng 
shampoo attachment will “‘get over 


Point, Fred Landingham and George Brownlow, both of Win- 


ston-Salem big with your customers. 


No switch valve or sliding 
parts in the shampoo of this 
fixtur 


Ritchie of Albemarle, V. Crutchfield of Greensboro, S. 
MeGee of Winston-Salem and J. B. Montford of Raleigh. 


e. 
PRESIDENT PASCHALL GIVES REPORT There’s a real profit in it for you, too. 
PYNHE convention opened with State President L. P. Ask your jobber for prices. Write for 
Paschall of Durham in the chair. The invocation descriptive circular. 








was given by Rev. W. A. Collins, after which all stood and = 
sang ‘‘America,’’ led by A. L. Webber of Lincolnton, and Street & Kent Mfg. Co. Be ay Chicago 
John Curry of the Woodward-Wanger Co. at the piano. 
J. C. Parrish read the roll call, which showed that more | | 
were in attendance than in previous years. President 
Paschall appointed the following committees: Resolu- 
tions committee, H. E. Longley of Wilmington, W. E. 
Munday of Statesville and L. V. O’Callaghan of Southern 
Pines; auditing committee, J. B. Montford of Hickory, 
H. G. Biddell of Greensboro and J. J. Breen of Charlotte; 
hominating committee, H. Hackney of Charlotte, E. B. 
Grady of Concord, W. E. Gene Munday of Statesville. 

In his report for the past year, Mr. Paschall told of how 
the men in the industry were awakening to the tasks be- 
fore them, how, through association work and co-opera- 


HANGERS 
tion, much had been done. He spoke of the two-day in- 


There Are 7 Types 
stitute held recently and outlined briefly all that took 


place. The complete report of the institute is now ready | There are seven types of 
in book form, he said. Mr. Paschall told of the growth of | Moore Radiator Hangers 


the associations i > larger cities i > state, < - 
pene in the larger cities in the state, and re onetotake care of every 
ported that Winston-Salem, Greensboro and Durham had , 
type of work you will 


all 100 per cent membership, and that Raleigh was form- 
ing an association. He said that throughout the state encounter. 
more men were realizing the value of an association, and, 
with the cheap element that was getting into the field, 
unless something was done to curb this condition, the 
master plumber would be in a bad position in a short time. 
He urged the masters to do more merchandising, to read 
trade papers more carefully, to advertise their business, 
to follow up the national advertising campaign, and to use 
the services of the Plumbing and Heating Industries’ Bu- 
reau. J. C. Parrish’s report as secretary-treasurer was 
turned over to the auditing committee. 

William G. Bergner, secretary of the Plumbing and | 














| RADIATOR. 











Even the new tube type 
radiators are easily and 
quickly put into position 
with a Moore Hanger. 





Ask your jobber to show 
you the Moore line 

you'll be able to appre- 
ciate at once, their ready 





Heating Industries’ Bureau, told of associations in other adaptability. 
southern cities and of the progress they are making. He 
Said that there was a big field yet to work, and only | Bo i Cartv & Moore Engineering 
. r , " ee oa ttom Hun ~ 
rg ae EN and nat eit a aoe ration pt Wall & Company 
resuits be accomplisned. Lacn and every one has : , ~ ° ‘ 
Single Row 611 W. Larned St., Detroit, Mich. 


to put his shoulder to the wheel as never before, he con- | 
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NOW =- THE PIPE MASTER 
] 








JAWS that are different! 

JAWS that really hold! 

JAWS that cannot crush! 

JAWS that cannot mutilate! 

JAWS that are scientifically cor- 

rect! 
make the PIPEM os E R what the name implies, 
‘“‘master of ALL With its long, parallel 

jaws, diametrically enpesite and self-centering, 
with 12 inches of bearing on the pipe, the PIPE- 
MASTER meets the demand for a single vise 


suitable for holding ALL kinds of pipe or tubing. 
It is a vise you will want to know more about. 


Ask your jobber or wrlie us dtrect for 


complete details on the entire 
PIPEMASTER line. 


SPENCER REGULATOR CO. 


SALEM, MASS. 


No. 40 
Capacity 4 to 2'4 Inches 


Wa 











Nickel plated brass top and gal- 
vanized body of extra heavy 
quality make this Washington 
Drum Trap especially desirable 
for all work where it is required. 





Fig. No. 69 


Order from your jobber. Our 


( ataloy 


The Washington Metal Products Co. 


Washington C. H., Ohio 

















BASIN SUPPLIES 


Long wearing and always giving the 
utmost in service is our claim for 
Dearborn Basin Supplies. 


And it’s more than a claim, too. It’s been 
proven time and again in actual work. 











When the name ‘‘Dearborn’’ appears 
on a piece of brass goods, you can be sure 
itis the best. 


FROM YOUR JOBBER 





DEARBORN BRASS CO. CEDAR RAPIDS, IA, 








WHEELING 


SANITARY MFG. CO 


Wheeling, W. Var 





en Grade Plumbers 
Ware Two-Fired 
Vitreous China 


Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 


inches. 

Plate 126-E “The Tran- 
quil”’ all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 








Reference — Domestic 
Cngineering Catalog 
Directory. 
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tinued, and told of the advertising program of the bu- 
reau and how each should take an active part. He urged 
the members to take a keener interest in their shops, 
stores and windows, and have the public think of them as 
regular business men. 

E. G. Byrd, field representative of the Heating and 
Piping Contractors National Association, told the history 
of his association, what it was and what it stood for, and 
then went into detail on certified heating, regarding rat- 
ings, standards, pipe sizes and those qualified to do certi- 
fied heating. He told of the program of advertising that 
the association is using to develop the boiler and heat by 























Top row: E. R. Harding, Kewanee Boiler Corp.; C. J. Lauer, 

manager of Charlotte branch of Hajoea Corp.; Frank Munday 

and W. E. G. Munday of Statesville; R. W. Cook of Winston- 

Salem. Bottom row: 8S. T. Hicks, J. D. Aman and R, P. Collver, 

all of Greenville; L. U. Noland of the Plumbing & Heating 

Industries’ Bureau; M. S. Dillman, American Radiator Co., 
Baltimore 


radiation idea. Mr. Byrd then discussed from the floor 
various questions put before him. 

W. E. McAndrew, national director, 
brought greetings from the national association and told 
of association work in other states. He read the talk for 
directors which was prepared by the trade relations com- 
mittee of the national association. 

L. U. Noland, of the Plumbing and Heating Industries’ 
Bureau, outlined the work of the bureau and used as his 
topic and slogan, ‘““‘Teamwork for Prosperity.”’ He told of 


of Tampa, Fla., 


‘association work and the idea of selling to the public, and 


said that through co-operation and association work mas- 
ter plumbers can do their bit to combat mail order houses, 
etc., selling the public the idea of health and sanitation in 
the home. He urged the delegates to cash in on the re- 
modeling of old homes, the bureau advertising program, 
collective advertising and to carry out the slogan, “Make 
a Health Examination of Your Home.” 

The annual banquet was held in Sedgefield Inn with 
H. E. Longley as toastmaster. A musical program was 
arranged by Jack Curry, of the Woodward-Wanger Co., in 
which Miss Paschall sang and played the violin. Speeches 
were made by a number at the banquet and songs were 
sung by Al Webber and L. B. Brickenstein. 


MASTER PLUMBERS’ PLEASURE CLUB 
OF CHICAGO SEES MOVIES 


At the regular monthly meeting of the North and North- 
west Master Plumbers’ Pleasure Club of Chicago, held the 
evening of June 6, the members were entertained by 
moving pictures taken by “‘Domestic Engineering’’ at one 
of the club’s outings and at the Illinois state convention 
A number of master plumbers saw themselves in the role 
of movie actors for the first time. 


N. & N. W. 
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The Woman's World’s Fair, recently held in 
Chicago, was devoted to a showing of the many 
varied fields of business life and professional 
work which women of today are entering. Al 
one recent exposition the Home Economics de- 
partment of the University of Chicago gave a 
demonstration of the relative efficiency of vari- 
ous types of vegetable cutters, proving that even 
in such a small and apparently unimportant 
matter as the cutting of carrots, many seconds 
may be saved by the use of the most suitable 
cutter. Women who are striving for the utmost 
efficiency both in 
home life, are quick to realize the advantages 
of the most up-to-date plumbing and heating 
equipment, and members of the auxiliaries may 
do much toward interesting such women in the 


business, professional and 


new features being offered in these lines. 


et ee 
meee ee ee 


National Auxiliary to Have Booth at Convention 

Booth No. 105 in the west hall of the exposition build- 
ing at Memphis has been assigned to the Women’s Aukxili- 
ary by Thomas F. Nolan, president of the national asso- 
ciation. Mrs. E. D. Hornbrook, president of the national 
auxiliary, has asked Mrs. W. E. McAndrew, of Tampa, 
Fla., third vice president of the auxiliary, to take charge 
of the decorating of this booth. It is planned to have an 
attractive place with chairs, fans, and water cooler, where 
visitors to the exposition may rest. The auxiliary will 
also have a registration book, indexed, in which visitors 
will be asked to register their names and hotels. This 
register will be used as an information bureau in locating 
persons who are known to be in attendance at the con- 
vention. 

Norfolk Auxiliary Gives Birthday Party 

A birthday party was held recently at the home of Mrs. 
T. M. Rust, Norfolk, Va., by the newly organized women’s 
auxiliary of that city. Each lady present was assessed one 
cent for each year of her age, the amount laised going 
to the auxiliary’s treasury. 

Mansfield Auxiliary Has Interesting Meeting 

Eleven members and one guest attended the meeting of 
the Master Plumbers’ Auxiliary of Mansfield, Ohio, on 
Thursday afternoon, May 31. The meeting was held at 
the home of Mrs. W. E. Antrican. The ladies are already 
making plans for the convention of the master plumbers’ 
association to be held in Mansfield, next February, and all 
are doing their part to earn money for this event. In 
April a bake sale and bazaar was held, proceeds from 
Which were $64. A lamb’s wool quilted comforter will 
also be sold for the benefit of the auxiliary. Plans were 
made for a picnic for members and families, and June 28 
Was set as the date. At the close of the business session 
delicious refreshments were served by the hostess. 

Orlando Auxiliary Honors Mrs. Fanning 

At the last meeting of the Orlando, Florida, Auxiliary 
to the Master Plumbers the members presented Mrs. Jessie 
M. Fanning, former state president of the Florida auxil- 
lary, with a lovely electric lamp. Plans were discussed 
for a picnic to be held the 14th of this month. A 109 
ber cent attendance at all meetings is the aim of the Or- 
lando auxiliary, and thus far from all indications they 
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The 


members of this very progressive association are helping 


have tried very hard to keep this attendance up. 


to organize an auxiliary at Daytona, Florida. 


New Jersey Receives Scholarship Funds 

The annual convention of the Women’s Auxiliary of the 
New Jersey State Association of Master Plumbers was held 
at the Berkeley-Carteret Hotel, in Asbury Park, on Tues- 
day afternoon, May 22, with the president, Mrs. 
H. Williams, of East Orange, in the chair. Mrs. John J. 
Corcoran, of City, the president, 
to give the address of 


Leslie 


Jersey vice had been 


chosen welcome, with a response 
by Mrs. Charles J. Samuel, of Montclair, second vice presi- 
dent. 

After a short talk Rev. L. 
Lake, the ladies listened to the man called the ‘‘father of 
the auxiliary,’’ William F. Beck, of Lake Hopatcong. Mr. 
Beck told of his pride in the organization he helped found, 
and advised the ladies to get the women’s organizations to 
which they belong to talk and think about sanitation. 
A. C. Krieger, first vice president of the men’s association, 
told the ladies that it was seldom that men could crown 
their ambitions without 


by the Howard, of Spring 


the help of the ladies, and said 
it is his belief that the auxiliary is one of the greatest 
assets that the New Jersey State Master 
John J. past president, 
spoke briefly, congratulating the women on their scholar- 
ship work, and National Director A. A. Taaffe, of Newark, 


Association of 


Plumbers has. Corcoran, state 
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Top row: Mrs. Carl H. Boeker of Passaic, Mrs. Charles J. 

Samuel of Montclair, new president of the state auxiliary; Mrs. 

R. J. Schleich of Clifton. Bottom row: Mrs. William F. Bailey 

and Miss M. L. Bailey, of Jersey City, Mrs. L. Kull of Orange, 
and Mrs. J. Sharrock of Jersey City 
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cAnnouncing a “New ‘finish 


“BEACOR” 


This new ‘“Beacor”’ finish is introduced 
to the trade on “B& C”’ plates. It is semi- 
dull, matches aluminum almost perfectly, 
and offers something ‘‘new and different.” 


The plate is first copper plated, then the 
special ‘“‘Beacor’’ finish applied over the 
plating. This finish has exceptional rust 
resistance, and long wearing qualities. 


This new finish is available on all styles 
and sizes in “B & C’”’ plates at no extra cost. 
Samples gladly sent. You will like it! 





This illustration is an unretouched photo- 
graph of plate with ‘‘Beacor’’ finish on 
34-inch pipe, painted aluminum. 


“B & C”’ plates are worthy of the name they bear. 
That is why we are so careful in their construction 
and so anxious to brand them in boxes that can 
easily be identified. ‘“‘B & C’’ plates are made to 
give lasting service, and build up repeat business 
for the wholesaler and contractor. 


When You Think of Plates — Think of 
The 
RED STRIPE 


Order Through Your Wholesaler 





Box 





THE BEATON & CORBIN 


MFG.,CO. 
Southington,Conn. 
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also talked, ending with the presentation of a check for 
$225 from the Newark association, to be credited to the 
scholarship fund. 

Scholarship, incidentally, was one of the main subjects 
at the convention. Mrs. Corcoran, who has been chairman 
of the committee having the work in charge, announced 
that only $17 was lacking to bring the amount to $2,400, 
sufficient to send the son of a New Jersey master plumber 
to Carnegie Institute of Technology. After considerable 
discussion, it was voted to take $150 of this amount and 
donate it to the national auxiliary fund, putting off the 
completion of the New Jersey campaign until the next 
convention. However, the women will be able to send one 
boy in spite of this, as Louis Levy, president of the Cen- 
tral Supply Co., Passaic wholesalers, announced to the 
ladies that he will give them $2,400, to be credited to 
their fund, his only condition being that a New Jersey 
master plumber’s son be sent with the money. When he 
was introduced, he was given an enthusiastic welcome and 
a vote of thanks. 

Officers elected included Mrs. Charles J. Samuel, presi- 
dent, who was advanced from second vice president when 
Mrs. Corcoran, first vice president, declined the honor: 
Mrs. William T. J. Orriss, of Union City, first vice presi- 
dent; Mrs. Charles Werner, of Jersey City, second vice 
president; Mrs. David Van Zant, Bloomfield, secretary; 
Mrs. J. Miller Heidweiler, Trenton, treasurer; Mrs. F. C. 
Miller, Orange, sergeant-at-arms; and Mesdames Thomas 
Wasniewski, Clifton, Viola Strack, Camden, and William 
J. Wilson, Lyndhurst, trustees. Mrs. Charles Werner 
acted as judge of the election, and Mrs. Alfred Hoffman, 
Orange, and Mrs. James Fitzgerald, Montclair, were tellers. 

Convention committees included: Credentials, Mesdames 
George Frick, Orange, Louis Weigele, Clifton, and H. J. 
Williamson, Montclair; resolutions, Miss M. Bailey, Jersey 
City, Mrs. John Mickels, Trenton, and Mrs. A. C. Krieger, 
Union City; auditing, Mesdames Strack, Wasniewski, and 
W. T. J. Orriss, of Union City; registration, Miss Florence 
Werner, Jersey City. 

Reports were made by all the officers and committees 
and by Mrs. Charles Zimmerman, Union City, past presi- 
dent and delegate to the national convention. Only one 
resolution was passed, all others failing. The one, how- 
ever, was important, the body pledging itself to present 
$600 yearly to the national scholarship committee, the 
amount to be used for the education of a New Jersey boy. 





DURHAM, N. C., ASSOCIATION ELECTS OFFICERS 

The Durham Master Plumbers’ Association, Durham, 
N. C., met on May 14, with a large attendance. As a part 
of the regular business session the officers for the ensuing 
year were elected as follows: J. V. Dermott, president; 
George T. McCracken, vice president, and W. H. Rowe, 
secretary-treasurer. 





REGIONAL TRAINING CONFERENCE HELD AT 
DENVER, COLO. 

A regional program of apprenticeship and apprentice 
training, journeyman training and foreman training was 
launched at a meeting attended by a large number of 
master plumbers and heating contractors, journeymant 
plumbers and steamfitters and school people from the 
eleven western states, held in Denver, Colo., May 4. The 
meeting was conducted under the auspices of the Federal 
Board for Vocational Education, the National Association 
of Master Plumbers, the United Association of Journeyman 
Plumbers and Steamfitters, the Western Industrial Educa- 
tion Association and the Plumbing and Heating Industries 
Bureau. 

Plans and standards were formulated and adopted for 
the guidance of state and local people in the inauguration 
of state and local training programs in these eleven siates. 
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STONE AGE PLUMBING 

Answering an urgent call some months ago, I dodged into a 
kitchen, past two women sweeping water out of the door. A 
fine spray was flying from a huge banana crate on legs near 
the stove. I looked for a boiler shutoff and found none. 

Pipes led through dark rooms, into bedrooms—everywhere. 
At last I located a big tee handled stop and waste back ina 
little hole in the wall. No ordinary wrench could reach it. I 
tore around the room looking for the key to the solution. I 
found a peculiar iron by the fireplace—tried it and it did the 
trick. With that off my mind, I looked at the peculiar shutoff 
iron. It was made of a brake rod off Ezra Meeker’s ox cart. 

I now tore into the dripping banana crate upstairs, and 
found it full of sawdust. By this time the tubs, clothes and 





9°00 




















soapsuds were dragged out of my way. Having removed the 
crate there loomed up an old range boiler and a ton of saw- 
dust. Also some curious cement joints. 

Elbows had evidently leaked in some remote time, and the 
ingenious owner, an old doctor, I later learned, had wrapped 
them up with cement and swaddling cloths. One of the joints 
looked like a hornets nest on the pipe. 

I cut out the hornet’s nest joint, drained the boiler into 
dishpans and tracked sawdust and rust all over the place. 
Procuring a good hammer, I sneaked up on the sawdust pile 
and savagely hammered the thing to pieces. 

It didn’t take long to waken the baby. The women fled 
before a barrage of flying concrete. In one place the old 
doctor had used strips of red flannel in making his poultices 
for the pipe line. No doubt the red flannel helped in some 
weird way to stop the hemorrhage from the boiler. Well, I 
got the job done. I trust this item will help others who may 
encounter Stone Age plumbing of this sort. . 

From a Subscriber. | 





“SY” SEZ 
Nothing is worse for the memory than to borrow money. 





We are glad to learn that the new Ford is not a “small 
bore.”’ 

Its a good thine the hens don’t know how much masons 
eet for laying brick. 

About the only thing that comes to him who waits is 
Whiskers. 

Pedestrians should be seen, not hurt. 

“SY” MARTIN, Owensboro, Ky. 
Oh to be bitten by a mosquito. I'm tired of frost bites. 





Since writing the above it has been both warm and cold. 
But let it stand. If it should be warm when you read it then 
read it as follows: Oh for a frost bite. I’m tired of mosquito 
bites. LY fT. 














IMICO UNIONS 





NOTE THE BRASS DISC 


Made of Refined Malleable leon with Brass 
Seat Inserted in Place by Powerful Pressure 


So That It Cannot Become Detached. 
Approved by Underwriters’ Laboratories. 
ILLINOIS MALLEABLE IRON CO. 


Chicago, III. 
Manufacturers Full Line Iron Pipe Fittings 
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THE INCOMPARABLE 


JECKEN SHOWERS— 


PATENT 








The face of the Shower Head is 
easily removed for cleaning. 
Write for Bulletin D. 10X. 
HOFFMANN & BILLINGS MFG.CO. 
Ww Ae UK EC CE. 


we 6 be | uU. Ss. A. 











112 DOMESTIC ENGINEERING June 16, 1928 





Air-Tight Steel Tank Co. Bath a Day Movement 


PITTSBURGH, PA. It will be of special interest to those who have seen the value 
of the Bath a Day Movement and have distributed locally the 

Bath a Day stickers, buttons, signs, 

or copies of “The Story of the Bath,” 

to know that at the national conven- 

tion in Memphis there will be decided 

an essay contest among the school chil- 

dren of Memphis. Several thousand 

copies of “The Story of the Bath’ 
have been distributed through F. A. Burmetster’s hands, and the 


TANKS 





TANKS FOR: High pressure gas and air storage— Pneumatic publicity which will flow from this.essay contest will help to 
water systems—Gasoline and oil storage—Oil burning equip- ; : 

ment— Open top— Welded. ATSCO Genuine Copper Brazed fasten the attention, not only of Memphis, but of the country 
tanks for high pressure—the tightest, safest, strongest tank it is on the national convention and on the work of the plumbing 


possible to construct by any known process.A.S.M.E.code tanks. 
contractor. 








And it will be remembered that at a meeting of the 
Rotary club of Albany, last year, the national president 
and national secretary distributed a number of copies to 
the men present. Here is full recognition on the part of 


In t the present administration of the value of the publicity 
which may be gained through fostering this Bath a Day 


5 , 1 #i Mov ant. 
ters R lovement 


Locally, it has proved its worth to those men or asso- 


H; ° ciations who were far-sighted enough to realize the value 
igh Quality Metals of this educational effort. : 
If you have never read “‘The Story of the Bath,’’ write 


us for a free copy. Then you’ll know the reason for its 
popularity. 


Telephone: Lawndale 1850 - 1851 





Metals made up to specifications. 


R. LAVIN & SONS 


eeiieninaiae emer. || Lipigrams—Llor Your Use 


The easier a man is to approach the harder he is to 
get away from. 











- » * 
“All that th Name Implies Only his employer appreciates the worth of a bill col- 
lector. 
* * ” 





A woman’s idea of a hopeless fool is a man praising 
another woman. 


DIRECT 
PRESSURE 
UNIT 


Pumping Capacity 
200 gallons per hour 


* * x 


His mortgage is the most difficult thing most farmers 
have to raise. 

















» a - 
$8 OO List a Few men are willing to do things they tell others to do. 
a. = : * * * 
f.o.b. Factory ais | nee a 
It’s a rare treat when a miser invites you to join him. 


With Standard 60 Cycle Motor 

















The Monarch Engineering Company NORFOLK MASTERS HEAR A. R. McGONEGAL 
- 250 East ist Street, Dayton, Ohio A. R. McGonegal, inspector of plumbing in Washington, 
D. C., was the guest of honor and principal speaker at a 
SS SSS SESS SS SS OSS SES OSOCSSSSSOSSOOSS meeting held at the Chamber of Commerce in Norfolk, by 


the Master Plumbers and Heating Association of Norfolk, 
Va., Inc., on Tuesday evening, May 22. Mr. McGonegal’s 
visit was particuJarly timely as the plumbing ordinance 
of Norfolk comes up before the city council soon. 


GENUINE NAS@NESTEAM TRAPS 
UP EP 












WESTCHESTER ASSOCIATION DINNER HAS GOOD 
ATTENDANCE 

At a meeting and dinner of the Master Plumbers and 
Steam Fitters Association of Westchester County, N. Y., 
held recently at the White Horse Inn., Port Chester, N. 
Y., 35 members were present. The association enter- 
tained as guests H. T. Richardson, F. H. Cook, D. Roney 
and A. F. Martin, all of the Richardson & Boynton Co. 

When called upon for a talk Mr. Richardson outlined 
some of the present day problems in merchandising heat- 
ing equipment. 
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of Features 


ET the most amazing thing about this new Hotstream 

Automatic Heater is not that a side arm job could 
be produced to sell at such a low price—but that it could 
also include such remarkable features as: 


Famous Hotstream Copper Coil Heater 
Barber Burner, 
nomical; 


— with 
extremely efficient and _ eco- 


Hotstream Thermostat Throttling type, with dirt 
trap, insuring perfect operation regardless of gas 
quality; 


Tank—Double Extra Heavy Copper Bearing 
Steel built to give a lifetime of service; 


Ingenious Passover Pilot Light control—some- 
thing entirely new for flame; 


Exclusive Hotstream Draft Regulator to prevent 
both the down drafts, and the heat losses up flue. 


Think of it! Then there are such other great features as 
extra efficient rock-wool insulation, the nine-inch legs, rich, 
beautiful lacquer finish in gorgeous contrasting colors. 


A sensation of features that’s bound to be a sensation 
of sales! Don’t delay showing this great new heater. 
There’s a size for every need. Write at once—or wire—for 
full details. 


. 
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THE HOTSTREAM HEATER COMPANY 
Makers of Heaters That Heat 
Cleveland, Ohio 
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No. 20SA 
List Price $66 
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Full How open- 

ings in valves of 
the Kainer Pressure 
Governor permit 
very quick filling of 
the entire system 
when first installed. 





Constructed entirely 

of bronze, the Kainer 
Pressure Governor is 
rustproof throughout— 
can be dissembled in- 
stantly for inspection. 


The Kainer Pressure Gover- 
nor is unqualifiedly guaran- 
teed—see your jobber, or write 
us immediately for full infor- 


mation. 


List Price, $24.00 




















Manufacturers of Plumbing and Heating Specialties 
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PATENTS 
Plumbing Department 


1.664,367. Soldering Iron. Rafael Magrisso, New 
York, N. Y. A self-heating soldering iron including a 
Bunsen burner, a combustion chamber at one end thereof 











and having side walls, a bit supported in said side walls 
and forming an end wall of said chamber, a shield mounted 
on said side walls and forming the top of said chamber, 
and a common mounting means for said bit and said 
shield. 

* * +” 

1,665,949. Water Heater. James G. Chambers and 
Basil C. Salamis, Montreal, Quebec, Canada. A device of 
the class described comprising a tank, a conical cap 
threaded to the tank, a discharge nipple formed integral 
with the upper end of the tank and passing through the 
same to a point well within the tank so as to form an air 
space in the conical space at the top of the tank, means 
for connecting the bottom of the tank to a source of supply 
and control means in the outer end of the discharge pipe 
and means for heating the water in the tank. 

















1.665.949 1,666,660. 


1,666,660. Auxiliary Water Heater. John S. Makin, 
Philadelphia, Pa. A device of the character stated, com- 
prising a water heating chamber having a plurality of 
radially extending hollow branches, a baffle plate arranged 
within said chamber, said plate having extensions equal in 
number to and coincident with said hollow branches, said 
extensions extending into and terminating short of the 
outer ends of said branches and closely engaging the side 
Walls of said branches, an inlet pipe for conveying cooled 
Water to the bottom of said chamber and an outlet pipe 
surrounding first mentioned pipe for exit of heated water. 

* * * 

1,665,859. Method of Painting Urinals. Johann Oesch, 
Glockenthal, near Steffisburg, Switzerland. A method of 
disinfecting urinals, comprising the step of applying a 
Coating of disinfecting oil to a coating of a black japan 
before the latter is dry. 

* * ~ 

1,665,215. Means for Protecting Porcelain and Enam- 
eled Ware. Theodor H. Mittendorf, Chicago, Ill., assignor 
(0 Mid-States Gummed Paper Co., Chicago. In a protec- 
tive covering for porcelain fixtures, the combination of a 
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A telescoped pipe joint 
without fitting :—it 
can be made with 

SMOOTH-ON NO. 1 


N a large Alabama iron works, 

a 10-in. exhaust line on a large 
engine had been increased to 12-1n. 
by sliding a 12-in. pipe about 6 
inches over the 10-in. pipe—but 
no one had been able to seal the 
joint so that it would remain tight. 

















One day a new Engineer was 
put in charge of the plant. This 
man had often proven that Smooth-On No. 1 
would hold where other repair methods failed, and he 
took particular pride in stopping the leakage here 
just to show that it could be done. 


The sketch indicates how he handled the job. ‘The 
old packing was torn out, and replaced by Smooth-On 
No. 1. After placing and tamping this between the two 
pipes, the filling was reinforced by a strap put around 
the 10-in. pipe and butted close up against the end of the 
12-in. pipe. On hardening of the mass into solid metallic 
iron, a real joint was produced and the leakage trouble 
was over. lhe seal is now and will remain as tight as 
the pipe walls. 


Leaks at threads, Hanges, seams, rivets, cracks, etc., 
can be stopped with Smooth-On No. 1, regardless of 
pressure, temperature and vibration. ‘lo do this in the 
easiest way, and with least labor and time loss, you have 
only to follow the directions in the Smooth-On 


Handbook. 


Get your free copy by mailing the coupon, and 
get Smooth-On No. 1 in 1 or 5-lb. can or 25, 50 or 
100-lb. keg from your nearest dealer or, if neces- 
sary, from us direct. 


This BOOK FREE 


If you return the coupon 


Twentieth Edition—Completely rewritten 








136 pages of new data—193 diagrams, 
pictures and practical hints on at least 200 
different uses for SMOOTH-ON. — Every 
progressive engineer should have this book 

get your copy NOW. 


Awe 














SMOOTH-ON MEG. CO. 
Dept. 12, 570 COMMUNIPAW AVE., 
Jersey City, N. J. 
Please send copy of the Smootrn-On Handbook, 
Twentieth Edition. 


NAME... 


ADDRESS....... 





6-16-28 
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fixture with a plurality of relatively narrow strips of 




















GORTON | unsized paper covering parts having curvature in one di- O: 
' ONE rection and a plurality of narrow strips of unsized paper Al 
| PIPE VAPOR | of triangular form covering parts having curvature in w 
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| Find Out for Yourself aoe ee a 



































The Gorton One Pipe Vapor Heat- a“ 
| ing System and Gorton Appliances, fe = “ 
will solve many of your heating ; 1,665.215. * 
problems. more than one direction, and a layer of adhesive soluble co 
Whether you are installing a com- in water, securing said aoe to — fixture. uc 
wi 
plete new system or whether you 1,665,348. Electrical Water Heater. Hans E. Dineson, sa 
— remodeling an old one, we can Bridgeport, Conn., assignor, by mesne assignments, to an 
be of great assistance to you. Maurice Scholman, Bridgeport, Conn. An electric water sa. 
Why not write us and let us tell heater comprising a member having a tortuous water 
you about the Gorton System and passage, a resistance device in said passage, means to con- 
Gorton Appliances. The informa- trol the flow of water from said passage, means to control Er 
tion will pay you well. the flow of water under pressure to said passage, and de 
mechanism for actuating both of said means to simulta- thi 
GORTON HEATING CORPORATION neously cut off the flow of water to and from said passage. 
Formerly Gorton & Lidgerwood Co., (Established 1887) wm ee 


96 Liberty Street, New York City 

















GORTON 
ONE 
PIPE VAPOR 
SYSTEM 













































chi 
eI SIs SIRLOIN Sw teeth eeier” Senet Tie eee emit Sere ext 
eae SEN PeRae 1 Ke - nui 
pa at 372 ro ‘6 2 27 97 pe tuk 
i ; 2e 1,665,348. | #6 1,666,093. 
Rt 1,666,093. Water-Heater Base. Robert C. Hoyt, Oak- 
ose land, Calif., assignor to Hoyt Heater Company, Los An- Fre 
8 geles, Calif. A water-heater base adapted to support wa 
Re therein the burner for the heater, said base comprising 
(+ aS an upper and a lower element; legs for supporting the 
to reater Profits Bas heater provided with lateral dovetail extensions shaped to 
a | be driven into corresponding dovetail grooves provided in 
GELL your prospects a i. the underside of the upper element; and sealing means 
anys : water system made by te between the elements for additionally securing the legs 
; $55 : the world’s largest pump ae to the upper element and for joining the elements so that 
Braces manufacturer; noted for es} | products of combustion can not escape from the sides of 
Laas its enduring satisfactory SS the base, the said sealing means seated in a circumferen- 
Se an eo soins tial groove provided between the elements including the 
a cost. Sold on a time-pay- driven legs. " ‘ . 
SAS ment plan where you : 
eee receive your money at 1,665,777. Flushing System. Charles Fabian, Auck- 
ae once. land, New Zealand, assignor to Ross Gould Limited, Auck- 
ts Write for details about land, New Zealand. Ina flushing system, the combination 
Fy Goulds Autowater Systems zx with a cistern, and a flush outlet in the bottom of such 
< “ bas cistern having a valve seat opening, of a flushing valve sup 
GOULDS PUMPS, INC. ee constructed with a bottom adapted to engage and seal be | 
Seneca Falls, N. Y. soe such opening, a vertically extending rod fixed to said valve for 
epi and having an enlarged head on its upper end, a lever com 
sg Ree CAS bate Sts eee eo ae tvoted i ; “ aving at its 
we : Y pete et pivoted in the upper part of the cistern and having at } 
‘ BUS FERS, inner end a hinged pawl adapted to engage beneath such 1 
ZS eh head and to lift the rod when such lever end is raised, @ Il. 
nines float upon the outer end of such lever, an operating lever by- 
EY mounted on the cistern, and a connection between tlie Op- valy 
Pree liqu 








erating lever and the inner end of the lifting lever. 
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1,666,094. Water-Heater Gas Burner. Robert C. Hoyt, 
Oakland, Calif., assignor to Hoyt Heater Company, Los 
Angeles, Calif. In a water heater having a base provided 
with an annular chamber at the bottom thereof for the 
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oe 
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] ‘ 1,666,094. 


collection of products of condensation and unburned prod- 
ucts of combustion from the heater, a burner connected 
with a gas-supply source and secured within said base, 
said burner having an annular flange integral therewith 
and provided with a peripheral bead on the underside of 
said flange extending over said chamber. 
* + BS 

1,665,490. Combination Faucet and Vent. Henry Aebli, 
Enright, Ore. In combination with a faucet of the class 
described having a body provided with an exteriorly screw- 
threaded nipple formed with a bore therethrough and a 
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chamfered outer end leading to said bore, a vent-tube 
extending through said bore and formed with a flanged 
end engaging said chamfered end of said nipple, said tube 
extending inwardly and upwardly, and an apertured gland- 
nut screw-threaded on said nipple and securing said vent- 
tube in operative position. 
* * - 

1,665,520. Water-Heater Attachment for Furnaces. 
Franz J. Wood, Des Moines, Iowa. In combination, a hot 
water furnace having a fuel door opening, a hot water 





1,665,520 


supply tank, an auxiliary heating unit designed to fit and 
be detachably mounted in said door opening, and means 
for communicating said heating unit with either the water 
compartment of said furnace or with said supply tank. 
” * x 

1,665,832. Flush Valve. Warren C. Wright, Chicago, 
ll. A valve device having a pressure chamber with a 
by-pass connection with the inlet side of the valve, a piston 
valve operable in said chamber for controlling the flow of 
liquids through the valve, a second chamber out of the 
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an IDEAL GAS BOILER / 


For cottages or bungalows—with or with- 
out basements—an Ideal Arcola Gas Heater! 


For small or medium-sized homes —Ideal 
Type 1G Gas Boiler! 


For larger homes and buildings—Ideal Type 


j 4G Gas Boiler! 


For office buildings, big apartment houses, 
hotels —Ideal Type 4G Gas Boilers in 
multiple units. 


These boilers are also available for large- 
volume hot-water supply and industrial 
applications. 


Write for details! 


IDEAL GAS BOILERS 
Product of AszucanRaptator (OMPANY Gs Utilization Dept. 


Write to AMERICAN GAS PRODUCTS CORPORATION, Distributor 
376 Lafayette Street, New York City 
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HRI AEE TEEPE ERIE PERE IEEE REET ERATE 


“Catch the dollars before 
they pass you” 


The time the Red Ring 
Johnson Gas Lighter will 
save the housewife in trips 
to the basement to light 
the water heater will im- 
mediately make it appeal 
7 to her. 


er 
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Display them where they 

b J 
Raising RED RING to can be seen—you don't 
hook on wal! plate up- have to sell them. 


stairs, lights —— in 

basement. Jropping JOHNSON MFG. COMPANY 
rg _ POS Tek 10226 Woodward Avenue 
ACTION Detroit, Michigan 





















Little Giant 
TU-BU-LUR 


© Radiator Hanger 


Fits all tube type radia- 
tors — adjustable in any 
direction—Permits hang- 
ing radiator in exact plumb 
—Cuts installation time. 


Distributed by United States Radiator Coporation. 
Sold by all leading jobbers. 


LITTLE GIANT MANUFACTURING COMPANY 


1921-23 Nicollet Avenue 
MINNEAPOLIS : : : MINNESOTA 

















NEW YORK’S NEWEST 
AND FINEST HOTEL 


Smartly Near The Center Of Things 


Around the corner from New York’s exclusive 
shopping district, readily accessible to leading 
theatres, and railroad terminals, yet in a neigh- 
borhood socially correct and away from the noise 
and turmoil of the business district. The Park 
Central enjoys a location distinctly unique in its 
advantages. 


Come to The Park Central, New York’s newest and finest hotel, 
where you will find advantages heretofore unknown to American 
Hostelries—Radio outlets . . . Electric Refrigeration ... Five Period 
Salons and Roof Patios for private social functions . . . Swimming y 
Pool .. . Grille Room featuring Arnold Johnson and his world-famous 
orchestra . . . other features equally unusual and desirable. Single 
rooms five dollars per day and up. Double rooms eight dollars per 


day and - 
THE PARK CENTRAL ° 
Pifty-Pifth Street at 7th Avenue - - New York City 






































—— 
A hote/ of re/inemeul/ | 
50 East 58th St., New York 

In the fashionable Park 

Ave. and Plaza districts 
Large outside sunny rooms elegantly furnished! 


Single Room and Bath ........ $4—$5 

Double Room and Bath....... $5—$7 

Parlor, Bedroom and Bath . $10—312 | 

Special low weekly and monthly rates. 
Telephone Regent 8100 




















path of the main flow of liquids through the valve device 
to receive and confine the liquids displaced from the 
pressure chamber by the piston valve in its opening move- 














ments, a relief valve for opening and closing the second 
chamber to the pressure chamber, said second chamber 
having a vent opening, and means for closing said vent 
opening when the second chamber has received all dis- 
placed liquids. 


Heating Department 


1,663,562. Heating Coil for Hot-Water Systems. John 
J. Parkinson, Chicago. In combination with a _ tube 
adapted to be disposed in the water in a boiler and hav- 
ing a partition therein dividing the tube into water 
traversing compartments arranged in series, a fitting con- 
nected to said tube and having a cold water inlet, and a 
hot water outlet, a partition in said fitting separating the 
cold water inlet from the hot water outlet, said partition 
being slightly spaced from the front edge of the partition 
in said tube to prevent the trapping of air in said tube. 





1.663.562. 


1,664,183. Ventilating Fan. James D. Parker, Kansas 
City, Kans. A fan comprising a hub of approximately cyl- 
indrical shape, a series of wings spaced apart circumferen- 
tially around each end of said hub, each of said wings on 
one end of said hub a companion of a wing on the opposite 
end of said hub, each companion pair of said wings dis- 
posed in a common spiral along the cylindrical periphery 
of said hub and then changing to a flat rectangular shape, 
so that the flat rectangular portion of each companion pair 
of said wings lie in a common plane disposed radially from 
and crossing the axis of said hub near the center of the 
length thereof at an acute angle to the axis of said hub, 
and a flat blade bearing against and secured to the flat 
rectangular portion of each companion pair of said wings 
and projecting from said hub in the same general direction 
as the flat portion of said wings. 

* ~ * 

1,664,333. Air Cleaner. Doc G. Taylor, Baytown, TeX. 
An air cleaner comprising a casing provided at its top side 
with an outlet opening, a screen located in the lower por- 
tion of the casing and spaced above the bottom thereof, 
the casing having an inlet opening located below the 
screen, an inlet pipe located in the casing and passing 


| | through the side thereof at a point above the screen and 
| | having an end portion passing through the intermediate 
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ce portion of the screen, a frusto-conical baffle plate located | ee C 
he in the casing above said pipe and having a bottom open- | oa ‘a ¥ Ea 
al ing vertically aligned with the lower end of said inlet pipe | * <a aN % 
and a flat plate located in the frusto-conical baffle plate 2 a | & 
Ay 
Include a _ 
HEALTH-O-METER % 
nd a e Ps . 
| —in your specifications 
el 
nt 1.664.333. . 
ig- a The next time you figure on bathroom fixtures, 
and provided at its edge with notches, the inner edges of Xe include a HealthO-Meter bathroom scale as > 
which are located beyond the side edges of the outlet open- bes optional equipment. You will be profitably sur- He 
ing of the casing and the edges of the bottom opening in prised at the favor with which this addition will 
the frusto-conical — oo , g meet. Weighing daily has become so recognized 
<i: tne . ie i aiadadh a part of the nation’s morning toilette that no 
hn — —— nt isacahpuennn wuiniel ba : ~—" omeg- bathroom is considered completely equipped 
‘he view, Wash. A pipe connection having, in combination, a . on a 
unless it has a bathroom scale. Send for our 
\v- body member provided with a threaded recess through as ) ' - 
| hi | neti proposition and color circular showing colors in 
ler which a pipe can be passed; a lead cylindrical sleeve re ft 
’ ; ee mht ce which the Health-O-Meter is furnished. 
he adapted to be slipped over said pipe into said recess; a 
a & CONTINENTAL SCALE WORKS 
he Desk 68-F 5701 S. Claremont Ave. Chicago, [I]. 
on : 
on 
be ee ee 
1,665,346 # i 
cylindrical compression sleeve having its outer end in- 
turned behind said lead sleeve and its inner end out- 
turned toward the threads in said recess; and a gland 
adapted to loosely receive said pipe and to be threaded 
into said recess, said gland having a counterbore formed 
therein whose inner end engages the inturned edge of said 
as compression sleeve and whose outer end engages the out- ‘ i 
yl- turned edge of said sleeve in a manner to flow the metal 
*n- in said lead sleeve between said pipe and its surrounding HOOSIER Water Services have 
on connection and between said pipe and the threads of said always appealed to those who 
ite body member. ‘ want the best — the most per- 
jis- * * . manent and the most satis- - 
ry 1,665,812. Hose or Pipe Coupling. John J. Jones, factory. They are designed and 
pe, Ridley Park, Pa. In a device of the character stated, an built for that purpose. 
air inner bushing having a conical exterior wall, a terminal Now, with outstanding improvements 
om and refinements, this pronounced ability 
he to sell on QUALITY is stronger than Let us 
1b. ever! HOOSIER for 1928 has new re- ’ 
iat frigeration type, rubber - mounted tell you . 
wn motor, with V”’ type belt that operates She. Bee 
\ without idlers, and other new features, HOOSIER 
on ° means more to 
PLUS the famous Galvazink rust- geal vag Mh 
resisting coating, inside and out. it ever did be- 
fore. Let us 
send you the 
eX. FLINT & WALLING MFG. CO. eee ga me 
‘de 1,665,812. card wi ring 
pce 76 OAK ST. KENDALLVILLE, IND. the whole arti 
. -—FHO oO - 
or- right angled flange and a female counterbore, an outer ae i gation, to i 
of, concentric sleeve having a conical interior wall concentric = GALVAZINK PUMPS vor 
he With said conical exterior wall, and an exteriorly threaded git Steny PUMPS 
ng Outer longitudinal wall and a hose section having its flared #* HOOSIE! o —ae ee 
nd end held entirely between said bushing and sleeve, in com- eer apanhlg Winer 
ate bination with another juxtaposed inner bushing having a ~—igataenngnrgee —ste er 
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Save This Advertisement and Get a $3 
Merchandise Present Free 


“ALPHA-POSTING-TRAYS” 


One of the many office devices you should know about 





“‘Alpha-Posting-Trays’” are made from six to sixteen inches in 
width and in all heights. Both in twelve and eighteen inch deep, 
from front to back, with and without removable covers. 

Prices on Request. 

Please send sample printed form, when inquiring for prices. 


FREE = 


This handsomely 
built Valuable 
Paper ‘*Steel- 
Safety-Box’’ 


ACT NOW! MAIL IN COUPON TODAY—! 


= Pin this Coupon to your letter and mallinto-day “GW 
Superior Equipment Co. Dept., M-A-9 
320 Beaubien St., Detroit, Mich., U.S. A. 

Please mail in (without obligation) descriptive matter of your 
complete line, and tell me how we can obtain your $3 valuable-paper- 
-steel-safety-box free with the purchase price of only $7.75 or over 
in office equipment, as listed, as an introductory offer to gain new 
accounts. 











Domestic ENGINEERING’s Advertising 
Editorial Service makes advertising easy 
for you—all you do is clip the copy from 
your copy of the paper and hand it, with 
the cut we send you, to your newspaper. 
Only $4.20 for 12 illustration cuts. Clip 
this, attach your check for $4.20 and 
mail today. 


DOMESTIC ENGINEERING 


1900 PRAIRIE AVENUE, CHICAGO, ILLINOIS 
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conical outer wall, a right angled flange and a male pro- 
jection contiguous to said female counterbore, an outer 
sleeve having a conical interior surface concentric with 
said last mentioned conical bushing, a hose section having 


_its flared end held entirely between said last mentioned 


'bushing and sleeve, and provided with a right angled 





flange contacting with said last mentioned right angled 
flange, and an outer internally threaded coupling ring 
having a shoulder engaging said last mentioned flange. 


| said three right angled flanges being confined between 


said coupling ring and outer longitudinal threaded wall. 
x a a 

1,667,590. Relief Valve. Edward F. Donnelly, Malden. 

Mass. A relief valve having, in combination, a casing pro- 


| vided with an inlet passage, an outlet passage and with a 


valve seat intermediate said passages, a spherical valve 











| member engaging said valve seat, a stem for said valve 


member extending loosely through said casing, a stop 
fused at the upper end of said valve stem, a spring secured 
at one end thereof to said casing, the other end of said 
spring being curved and terminating adjacent to said stop, 
and a nut adjustably mounted upon said valve stem and 
engaging the under side of the upper portion of said 
spring, said stop limiting the movement of said nut-toward 
said spring. 
oe 7 oe 

1,666,026. Process of Welding. Robert Applegate, 
Cleveland, Ohio, assignor, by mesne assignments, to The 
Ohio Brass Company, Mansfield, Ohio. The process of 
welding copper bonds to railway rails which comprises 
disposing a copper bond adjacent a rail, heating the rail 
and melting a portion of the bond by means of an electric 
are, placing a quantity of calcium silicon in contact with 
the molten bond metal, and melting additional copper to 


complete the weld. 





John J. Shanahan, a master plumber of Norfolk, Va., 


was elected to a vice presidency of the Norfolk Advisory 


Council at a recent meeting. The council is composed of 


representatives from all civic and business organizations 
in the city. 
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In Hot Weather 


WATER 





is The Thing! 





occurs. 


et; 


hotels and office buildings are ‘“‘in stock.”’ 


years. 






2336 Wolfram St. 
Chicago 





A sudden heat wave will cause a big demand for water—and naturally low pressure and a water shortage 
Overcome this inconvenience by installing a ‘‘Chicago’’ Pump. 


A complete line of sizes in both Pneumatic and Tankless systems for private homes, apartment buildings, 
Shipments are made immediately that orders are received. 


Each ‘‘Chicago’’ Pump is precisely built, and of best materials. 


ICAGO PUMP COMPANY 


SEWAGE- CONDENSATION-CIRCULATING 
BILGE- FIRE-HOUSE- VACUUM 


A “‘Chicago’’ Pump will serve you for many 





Phone 
Brunswick 4110 
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8 cents for each word including heading and address. Count seven words 
for keyed address. 
Cash must accompany order. 





Minimum $2.00 for each insertion. 





One inch $4.00. 
Copy should reach us eight days in advance. 
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Situations Open 


MANUFACTURERS’ REPRE- 

sentatives wanted by manufacturer of 
high grade iron and brass pipe nipples. 
Several territories open. Address Key 
154, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


STATE MANAGERS FOR HIGH GRADE 
plumbers brass goods line. A rare op- 
portunity for big money. Address Key 
108, “Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 
SALESMAN WANTED: EXPERIENCED 
acquainted with plumbing and heat- 
ing trade to represent prominent pipe 
tool manufacturer in Texas, Oklahoma 
and the South. Address Key 146, “Do- 
mestiec Engineering,”’ 1900 Prairie Ave., 
Chicago. 


WANTED: MANUFACTURER’S REP- 

resentatives in Eastern and Central 
States, by manufacturer of iron pipe 
nipples. Woodrow Nipple Mfg. Co., 816 
N. Spaulding Ave., Chicago. 


SALES ENGINEERS WANTED: AN 

old established manufacturer of na- 
tionally advertised high-grade heating 
specialties, has openings for sales en- 
gineers in the east, south and central 
west, preferably those acquainted with 
heating specialties, architects, jobbers 
and the trade. Splendid commission. 
Exclusive’ territory. Communications 
held strictly confidential. Address Key 
162, “Domestic Engineering,” 1900 Prai- 
rie Ave., Chicago. 

















For Sale 


FOR SALE—WHOLESALE PLUMBING, 
heating and well supply business. H. 
L. Claeys & Co., Warren, Mich. 


SECOND HAND MATERIAL FOR 
sale: Two forty eight ten American 
Sectional Boilers. One Erie thirty-five 
horsepower Vertical Boiler. One Au- 
tomatic Crane feed and Tilt Trap size 
“FEF.” Address Key 161, ““‘Domestic Engi- 
neering,’ 1900 Prairie Ave., Chicago. 








Situations Wanted 


WESTERN COAST REPRESENTATION. 
Business man experienced in mer- 
chandising plumbing and heating ap- 
Pliances wishes to represent respon- 
sible manufacturer. Jobbing trade pre- 
ferred. Address Key 159, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





POSITION WANTED: MAN THOR- 
oughly versed in selling, estimating, 
Promotion work and sales management 
desires to make new connection. Now 
located in Chicago. 15 years’ experi- 
ence in all branches. Address Key 160, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 
PLUMBER AND FITTER WANTS 
reasonably steady work, Northwest- 
ern states. Free about June 20th. Ad- 
dress Key 165, “Domestic Engineering,” 
1900 Prairie Ave., Chicago. 








SUPERINTENDENT AND ESTIMATOR 

desires position; best of references; 
39 years old, perfect health, married 
man without family; collegwe education; 
practical plumber and fitter, draftsman; 
has sales ability; can come any time; 
been in business about twelve years 
and made quite some money, only to 
lose same in real estate venture. Can 
handle men and lay out work to ad- 





vantage. Address Key 163, ““‘Domestic 
Engineering,’ 1900 Prairie Ave., Chi- 
cago. 

Miscellaneous 





ESTIMATING BLANKS, JOB TICKETS, 

time sheets, stationery, etc., for 
Plumbers. Samples and prices by re- 
turn mail. Louis Fink & Sons Co., 
School Bldg. Laurel Springs, N. J. Est. 


Climb Upward to 
SUCCESS Through 
Technical Training 


There is always room at the top for 
the technically trained man. For 
over 18 years, St. Louis Technical 
Institute has specially trained men 
for deserved promotion. An army of 
men have gained steady employment, 
higher salaries and more of the better 
things of life through our courses. 
You, too, achieve success through our 
engineering courses. Check the sub- 
ject interested in, and send for full 
free information; no obligation. 


CO Plumbing and Sanitary En- 
gineering. 

[|] Special Steam and Water 
Heating. 

CT Heating Ventilating En- 
gineering. 

[] Contracting and Estimating. 


Saint Louis Technical Institute 
Est. 1910 


The most thorough institution 
for Technical Home Study Today 


4543 Clayton Ave. St. Louis, Mo. 


Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used 
machines from 2 to 12” inclusive. 
New Oster machines always in stock, 
also new dies for all makes. 

THE O’BRIEN MACHINERY COMPANY 

113 North Third St., Philadelphia, Pa. 


Long Distance Tatephenes Market 0727 
Cable Address: ‘‘OBRIEN’’ PHILADELPHIA 





PLUMBERS’ BIN LABELS 


4 


Send for samples and prices of card holders, 
bin labels and one valve tags, and free book- 
lets: ‘‘How to Lay Out the Plumbing Shop”’ 
and “‘How to Train the Apprentice Boys.”’ 
Haddon Bin Label Co., Haddon Heights, N. J. 








Books for Your Trade Library 
JOHNSON’S HANDY MANUAL IN TWO 

volumes, one on plumbing, one on 
heating. By John W. Johnson. The 
author is a practical plumbing and 
heating man, having spent many years 
in workshops and has superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price, 
$2.00 per volume. 


A PRACTICAL MANUAL OF STEAM, 
Vapor and Hot Water Heating. By 
E. R. Pierce. The latest and most com- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man. Contains more than 560 
heating tables and 60 illustrations, all 
up to date and helpful in the solution 
of your heating problems. Size, 6% x 
8% in., 316 pages. Cloth. Price, $3.00 
postpaid. 
STANDARD PRACTICAL PLUMBING 
By R. M. Starbuck. An exhaustive 
treatise on ail branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and op- 
erations. Contains 347 original illus- 
trations, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages, bound In cloth. Price 
$3.50. 
PRACTICAL STEAM AND HOT WaA- 
TER HEATING AND VENTILATING. 
By Alfred G. King. This book should 
be in every steamfitter’s library. A 
strictly up-to-date work, describing 
various systems of heating and ventila- 
tion. Besides the technical features, it 
contains hints on securing contracts, 
business methods, shop practice, rules 
and data for estimating radiation and 
figuring costs, and other tables and 
suggestions that are time savers. Sise, 
6x9 in. 368 pages, 300 detailed illustra- 
tions. Cloth. Price, $4.00. 





Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 
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DOMESTIC . 
ENGIN 


a 4c an issue—you might say almost nothing, yet 
dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 
that is saving plumbers money in all parts of the 
country. Ask yourself, can you afford not to be a 
reader—then forward your subscription. 
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Seen 

















Who Makes the “XYZ” Tank? 
Where can it be purchased? — : 








Questions like the above come upevery their products and trade names. 
day in your business. Specifications call 
for this, that or the other trade-named 
article that you very often do not know 
where to locate. 


It also serves as a handy catalog file for 
desk use. 510 manufacturers catalog 
their lines in the Catalog Section. Here 
you have all this catalog material bound 
Suppose you had a man in your organ- ' together for ready reference where it 
ization who could tell off-hand the — cannot become lost or mis-filed. 

source of supply of any 
plumbing and heating 
item you are called upon 
to handle or install. He 
would, indeed, be a val- 
uable employe. But, such 
service is usually beyond 
the scope of human ca- 
pacity. With the aid of 
the latest edition of 


“Domestic Engi- all the latest buying data 
neering Catalog obtainable unless you 


Directory” anybody have a copy of the 1928 


can easily locate all buy- tices | dian lt Mimi 


. : . ° Sa 13,000 illustrations. @ ° 
ing information desired. ihncaialndadinere Engineering Catalog 


7%"x10%" Price, $5.00 prepaid. 
Directory. 


Each section has a com- 
plete index of every 
item under the various 
names by which it is 
commonly known. 


No matter what assist- 
ance you may now have 
or what records you are 
using, you do not have 


This Directory givesyou 
the names and addresses of some four 
thousand manufacturers of plumbing 


and heating supplies with listings of Order your copy now and bring 


your records up to date. Just sign 
and mail the coupon. 








Please send us a copy of the 1928 edition of Domestic 
Engineering Catalog Directory in accordance 
with the special approval offer. We will either remit 


$5.00 or return the book within 30 days. Published by 


Domestic Engineering Co. 
1900 Prairie Avenue CHICAGO, ILLINOIS 
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